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HE lines of insurance writ- 
T ten by the General Accident 

are needed by the public just 
as much as fire insurance. The 
only reason fire insurance is 
more generally purchased is that 
the public has been converted by 


a long process of solicitation. 
When fire insurance was being 
ingrained on our business life 
things went slowly. Letters 
were carried by courier and 
stage. Telephones belonged to 
the future. 


Today people are convinced 
more easily. No slow process 
of education is needed to get 
them to accept new machinery 
or new methods. All that is re- 
quired is salesmanship. 


The casualty lines are being sold readi- 
ly by the men who have recognized this 
change. The insurance business is be- 
coming one of protecting people from loss 
by all causes. Such protection means 
policies of corporations that are able, 
willing and organized to pay claims in full 
and promptly. In such a class is the 
General Accident. For twenty years it 
has been giving this “‘service that excels.” 
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VARYING VIEWS ON 
WHISKEY BUSINESS 


Proper Basis for Loss Adjustment 
One of Troublesome Problems 
at Present 


WHAT IS MARKET VALUE 


Date of Purchase Will Influence Set- 
tlement of Loss on Wholesale 
Whiskey Stock 


In the event of a loss on a stock of 
whiskey, what method will be pursued 
in order to establish a market value 
that will be fair to both the companies 
and assured for the purpose of a satis- 
factory loss adjustment? This question 
is one of the perplexing problems be- 
fore fire underwriters just at this time. 
It is reocgnized that the manner in 
which. the first big whiskey loss is set- 
tled, will establish a precedent and 
fire insurance officials are attempting to 
frame a course of action before the 
first whiskey fire occurs. 

Small Stocks Not Bothersome 


There is little concern over the small 
private stocks stored in residences. Al- 
most without exception, fire underwrit- 
ers state that in the event of a loss 
on a stock of this character, the assured 
would be reimbursed on a basis of the 
price paid for the whiskey, irrespective 
of the fact, that at the present time 
there is practically no market for the 
product. In other words, a stock of 
whiskey would be viewed in exactly the 
same light as any other piece of prop- 
erty owned by the house holder. The 
man in possession of the moderate 
sized stock of whiskey would not be 
regarded as having purchased whis- 
key for speculative purposes, and the 
companies would be inclined to be 
very liberal in a loss adjustment on 
private stocks of this kind. 


Export Market Only Outlet 


The difference of opinion is in con- 
nection with the larger stocks. Some 
take the position that the law auto- 
matically destroyed the market value 
of whiskey, and that any loss should 
be settled on the basis of the export 
market value, which at the present time 
is about 90 cents a gallon. The law 
does not permit whiskey stocks to be 
withdrawn from bond at the present 
time, but they may be sold in bond. 
The only outlet for whiskey is the 
European and South American markets, 
but it is found that American made 
whiskey is not well liked in Europe, 
and it is difficult for American mer- 
chants to make sales in England and 
on the continent. 


Not Eager for Produtc 
_ A fairly good sized quantity of Amer- 
ican whiskey has been sold in South 


America, but with approximately 
50,000,000 barrels in the United States 
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U. S. WON’T PAY FOR AUTO DAMAGES 








Owners of motor cars will be inter- 
ested in learning the experience Paul 
A. Abry, general agent in New York 
City for the Connecticut Mutual Life, 
recently had in seeking to collect from 
the post office department for damages 
done his automobile by one of the 
heavy mail trucks belonging to the 
postal service. : 
Acknowledging receipt of his claim, 
T. G. Patten, postmaster at New York 
City, addressed Mr. Abry as follows: 

“In reply to your letter of the 20th 
ultimo in reference to a claim for dam- 
age to your car as a result of collision 
with government-owned vehicle No. 
4094 in front of Hudson Terminal Post 
Office Station on May 15, 1919, you are 
informed an investigation shows that 





the accident was unavoidable due to 


mail truck skidding on the wet pave- 
ment; however, a claim for damages 
cannot be adjusted by this office for the 
reason that the postoffice department 
has no fund for the purpose of paying 
claims of this kind.” 

The collision is admitted by Mr. 
Patten who calmly states, however, that 
the postal service cannot reimburse 
claimants for damages, having “no 
fund for the purpose.” If the accident 
was caused by a private concern or 
individual, there would be no question 
as to liability. Why the same rule 
does not apply to the wealthy United 
States government does not appear to 
the average man. Mr. Abry’s experi- 
ence supplies still another argument 
for motorists protecting themselves 
with collision insurance. 








to dispose of, it is evident that if the 
only outlet for whiskey is to be the 
foreign market, the sales will be com- 
paratively limited. In other words, the 
only market for whiskey is a rather 
poor one and in spite of the fact that 
the product will become scarcer as time 
goes on, there is no indication that the 
one market for whiskey will be a rising 
market. 


June 30 Market Value 


In other quarters, it is submitted that 
a loss adjustment on whiskey should 
be influenced by the market price on 
June 30. Those inclining to this view, 
argue that an owner of whiskey may 
have purchased his stock several years 
ago, before the country presented any 
prospect of going dry, that there was 
no element of speculation in the pur- 
chase, and that such an assured is en- 
titled to a settlement based on the 
price that he may have secured for his 
stock in June, 1919. It is pointed out 
that whiskey owners in this position 
should not be made to bear the full 
penalty of the law, but that the com- 
panies carrying the risk should be will- 
ing to stretch a point or two and make 
a fairly liberal settlement. 


Redistilling Price 


It is not likely that any owner of 
whiskey would be willing to settle a 
claim on the basis of the redistilling 
valuation of whiskey. The present 
stocks of whiskey might pass through 
the hands of distillers and rectifiers 
to be used for commercial, scientific, 
and industrial purposes. Whiskey to 
be so refined, brings a price of from 
16 to 20 cents a gallon. This is an ex- 
tremely low figure and one that prob- 
ably no whiskey owner would be will- 
-ing to abide by. 


Must Consider Individual Conditions 


Owing to the varying conditions under 
which purchasers came in possession of 
whiskey, it is inadvisable for any com- 
pany to attempt to establish a line of 
action as to a loss settlement. On the 
contrary, the companies are of the opin- 
ion that any claim of this character 
must be settled strictly in accordance 
with the individual conditions, and that 
the purpose for which the whiskey was 
purchased will be the chief consideration. 
For instance, those who acquired large 








stocks of whiskey purely for the purpose 


of reselling the product at a fat profit, 
cannot expect the companies to hold the 
hag for them. A strict interpretation of 
the law and the fire insurance contract 
would justify the companies in settling 
any whiskey loss on the basis of the ex- 
port market value. 


Purchase Date Important 


The speculators and profiteers in whis- 
key stocks will not be permitted to sell 
out to the fire insurance companies. 
Hence the date of purchase of the whis- 
key will be an important factor in the 
loss adjustment. The policyholder own- 
ing a stock purchased a number of years 
ago could not obviously be classed as a 
speculator and would receive liberal 
treatment at the hands of the companies. 
The owner having a large stock pur- 
chased at a comparatively recent date, 
would be looked upon in a different light. 


Hope for Demobilization 


It is interesting to discover that whole- 
sale whiskey dealers are clinging to the 
hope that demobilization will be com- 
pleted not later than Sept. 1. One large 
Chicago wholesale house has 25,000 bar- 
rels of whiskey stored in its warehouse. 
The owners of this concern are strong 
in the opinion that they will be able to 
rut their stock on the market after 
Sept. 1, and that the sale of whiskey 
will be general throughout the country 
until Jan. 16, when the national pro- 
hibition law goes into effect. That the 
wet element is hoping against hope is 
evidenced by the fact that in all the 
large cities the important saloon loca- 
tions are being continued for the purpose 
of selling soft drinks. Apparently sa- 
loon owners are content to operate at a 
less for the present, feeling that the 
profits that will come during the few 
months in which they will be permitted 
to sell whiskey will more than offset 
the loss being sustained at this time. 
However, until word comes from Wash- 
ington that demobilization is to be fully 
completed this year, insurance companies 
are justified in refusing to admit of a 
domestic market value for whiskey. 


Agents Complain of Lines 


Agents in the “whiskey towns,” such 
as Louisville, Peoria and others, are com- 
plaining about the size of the lines writ- 
ten by the fire companies. The companies 
with few exceptions are renewing all 
old business, but are refusing to take on 
new lines and will not write whiskey 
on an inflated valuation. Owners of 
stecks feel that they are inadequately 
covered because the companies refuse to 
recognize the same value that they at- 
tach to their product. This has aroused 
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STRIKE INSURANCE 
SELLING POINTERS 


Principal Ideas to Emphasize in 
Presenting Riot and Civil 
Commotion Contract 


ASSUREDS UNINFORMED 


Idea Prevails that Full Fire Insurance 
Protection Is Contained in Or- 
dinary Fire Contract 


Agents located in the industrial cen- 
ters, who are not giving serious atten- 
tion to the writing of riot, strike and 
civil. commotion insurance are allow- 
ing to pass the opportunity of notice- 
ably increasing their premium income. 
The writing of this form of indemnity 
is not difficult. Employers feel the 
need of this protection just at this 
time. That it may be easily sold is 
attested by the fact that in Chicago 
six of the principal downtown office 
buildings, solid, substantial, fireproof 
structures have been covered by riot 
and civil commotion insurance. The 
leading newspapers in Detroit, Chi- 
cago, Minneapolis and other middle 
western points have been sold riot and 
strike insurance. In the distributing 
centers, large wholesale concerns have 
invested in this newest form of pro- 
tection. It was created not simply for 
the purpose of providing the agents 
with something else to sell, but be- 
cause industrial and labor conditions 
are such that property owners are in 
real need of this coverage. 


Fire Contract Not Enough 


In presenting the subject, many 
agents are surprised to find that 
policyholders are not familiar with the 
fact that the fire insurance policy con- 
tract does not cover the features taken 
care of by the riot, strike and civil 
commotion policy. The average prop- 
erty owner has the idea that in the 
event of a fire loss of any kind, he will 
be reimbursed under the fire policy. 


This, of course, is not true. The fire 
policy specifically excludes loss re- 
sulting from riot, strikes, and civil 


commotion. Once the policyholder has 
been made to see that the ordinary 
fire insurance contract does not indem- 
nify him against loss from explosion, 
riot, strikes, malicious assaults, etc., 
he commences to realize the danger to 
which his property is exposed at the 
present time. 


Interpretation of Riot 


A riot is not necessarily an attack 
upon a property by several hundred 
people. A riot is described in Web- 
ster’s dictionary as follows: 

“A tumultuous disturbance of the peace 
by three or more persons assembling to- 
gether of their own authority with an 
intent mutually to assist one another 
against any one who shall oppose them 
in the execution of some enterprise of a 
private nature and afterwards actually 
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RIOTING IN CHICAGO 





CITY IN CHAOTIC CONDITION 





Sudden Outburst of Race Hatred 
Brings Death and Destruction in 
Colored District 





Chicago local agents are making a 
strong drive for riot, civil commotion 
and strike insurance, because of the 
chaotic conditions prevailing in that 
city at this time. The worst race riots 
in the history of the north were in 
progress in Chicago on Tuesday and 
Wednesday in addition to which a 
street car strike completely paralyzed 
the city’s transportation facilities. Riot, 
sabotage, pillage and lawlessness swept 
the city and a ‘feeling of unrest and 
uncertainty was in evidence. 


Problem Not Local 


What happened in Chicago is very 
likely to happen in any industrial cen- 
ter in the north where large numbers 
of negro laborers have been imported 
for industrial purposes. When colored 
men begin to crowd white laborers out 
of jobs and demand equal considera- 
tion trouble results. The rioting in Chi- 
cago began as a result of a trifling in- 
cident—a colored bather over-stepping 
the so-called line at a public bathing 
beach. This in itself, was a matter of 
no consequence, but it simply served 
to bring matters to a head. 


Not Seriously, Affected 


When a city is in the throes of a 
general strike, or uprising, the riot, 
strike and civil commotion rate is 


trebled. Companies operating in Chi- 
cago have not announced an arbitrary 
increase on this class of business, but 
in some cases are asking three times 
the normal rates for business that is 
offered. Some of the companies did not 
write riot and strike insurance in the 
so-called black belt of Chicago where 
the property was owned by negroes, 
but would accept business in this dis- 
trict if property offered for insurance 
was in the hands of white owners. The 
possibilities of serious race riots in 
Chicago were not felt to be serious, as 
a result of which no unusual volume 
of riot and civil commotion insurance 
has been written in the colored district. 
May Be Repeated 

The situation in Chicago is serious 
and menacing. The city changed from 
a peaceful, quiet metropolitan commu- 
nity overnight to a city in which law- 
lessness, rioting and murder are the 
order of the day. Wherever large num- 
bers of negro workers are housed, this 
condition may repeat itself, even if on 
a smaller scale. What has happened in 
Chicago should serve as a warning to 
other communities, and as an incentive 
for agents in other northern industrial 
towns to solicit riot and civil commo- 
tion insurance prospects. 


MODEL CODE BEFORE SENATE 





Measure Prepared by American Bar 
Association Committee Intro- 
duced by Sherman 





The model insurance code prepared 
by the committee on insurance law, of 
the American Bar Association, and ap- 
proved and recommended by the Amer- 
ican Bar Association at its meeting in 
Cleveland, in September, 1918, has been 
introduced in the United States Senate 
by Senator Sherman of Illinois. 

The bar association committee has 
been working on this code since 1913. 
Prior to that time an effort was made 
to have the senate committee on the 
District of Columbia employ commis- 
sioners to prepare such a model code, 
intended for adoption by congress and 
to be a model for other states, but the 
senate committee urged the American 
Bar Association to take the mattér up; 








RUN FOR REVENUE ONLY 








Here is a frank statement from the 
Lewiston, Mont., “Argus” showing the 
financial benefit of the insurance de- 
partment to the state’s general reve- 
nues: 


Montana has made a clear profit of 
$240,000. from its insurance department 
this year, according to the statement of 
George P. Porter, state auditor, and there 
is more money from this source coming. 

Already receipts of the state insurance 
department are in excess of $252,000, with 
only half of the year gone. The recent 
legislature made an appropriation of 
$12,500 for the conduct of this depart- 
ment. It is thus clear that the profit of 
$240,000 is certain no matter what the 
receipts are for the remainder of the 





year, and it is held certain the total will 
be many thousands in excess of that esti- 
mate. 

For State’s Benefit 


Montana’s revenue from this source is 
made all the more pronounced by a com- 
parison with the same work in other 
states. Here a flat levy of two percent 
is made on insurance premiums, while in 
Virginia, for instance, only one-tenth of 
one percent is asked, and this year that 
levy has been passed because last year’s 
receipts left sufficient surplus to pay the 
expenses of the insurance department. 
There the insurance department is run 
for the benefit of the companies; here it 
is run for the benefit of the state, as 
Mr. Porter’s and Mr. Hosking’s figures 
prove. 








H. P. ORR HAS RESIGNED 


PRACTICE LAW AT LANSING 
Secretary of the Columbian National 
Fire Has Made Good Record 
in Insurance 





Secretary and Manager Herbert P. 
Orr of the Columbian National of De- 
troit is resigning as of Aug. 1 to locate 
in Lansing, Mich., to become a mem- 
ber of the law firm of Brown, Kelley 
& Orr with offices in the Lansing State 
Savings Bank building. Mr. Orr is 
counsel for the Michigan Employers 
Casualty and will continue in that ca- 
pacity. Inasmuch as he has had a fine 


insurance experience he will be par- ! 


ticularly valuable as an insurance law- 
yer. Mr. Orr was formerly connected 
with the Michigan insurance depart- 
ment where he received a_ splendid 
training. Then he was secretary of the 
Columbian National. He reorganized 
that company and put it on a solid foot- 
ing. J. E. Murphy, who has been at 
the home office of the Columbian Na- 
tional as superintendent of agents 
since last December, is in charge of 
the underwriting. He was a_ local 
agent at Moline, Ill., for a number of 
years and then traveled for the Central 
National and the Columbian National 
in Illinois and Indiana. 

President T. A. Lawler, while not an 
insurance man by long training, has ac- 
quired a good working knowledge of 
insurance in his official capacity and is 
well versed in finance. Mr. Lawler and 
Mr. Murphy make a splendid team in 
charge of the Columbian National. 
William C. Hughes, who was chief ex- 
aminer, retired from the service of the 
company some months ago. 








agreeing that the senate committee 
would cooperate with the bar associa- 
tion. This resulted in the adoption of 
a resolution by the American Bar As- 
sociation in 1913, authorizing this com- 
mittee to prepare a code. The first 
draft of the code was printed and sent 
out by the committee in 1914. Meet- 
ings were held and objections heard, 
and a re-draft was printed and sent out 
in 1915, and this process was continued 
through the preparation and publish- 
ing of five printed drafts of the code 
before the final draft was reported to 
the bar association in 1918. 


The senate committee will meet in 
a short time with the bar association 
committee, when any objections or 
criticisms may be submitted. The 
members of the bar association com- 
mittee are: A. I. Vorys, Columbus, O.; 
Charles W. Farnham, St. Paul, Minn.; 
Ashley Cockrill, Little Rock, Ark.; U. 
S. G. Cherry, Sioux Falls, S. Dak.; 
Thomas W. Blackburn, Omaha, Neb. 





G. D. Talbot, general manager and at- 
torney for the Reinsurance Company 
Salamander, of Copenhagen, Denmark, 
reached New York a few days ago. 





CONSERVATION PLANS 


UP BEFORE NATIONAL BOARD 








| Detailed Program of Fire Prevention 


_ Committee Proposes to Establish 
Five Zones 





NEW YORK, July 29.—Among other 
matters to be carefully considered by 
the executive committee of the Na- 
tional Board of Fire Underwriters 
when it meets in September will be the 
detailed plan submitted by the Com- 
mittee on Fire Prevention for intensive 
conservation work throughout the en- 
tire country. The subject was dis- 
cussed at the June gathering of the 
committee, but at that time sufficient 
data as to methods of procedure and 
probable costs had not been gathered 
to justify a decision. 

Plan Division of Country 

Broadly speaking, the purpose of the 
Committee on Fire Prevention is of 
which Sheldon Catlin is chairman is to 
divide the country into five or possibly 
more sections, the New England and 
middle states constituting one, with 
headquarters at New York City; the 
southern states a second, with Atlanta 
as headquarters; central west a third, 
with headquarters at Chicago; moun- 
tain states with headquarters at Den- 
ver a fourth, and the Pacific states, 
with headquarters at San Francisco, 
the fifth. A salaried secretary would 
be placed in charge of each division, 
the immediate direction of the entire 
technical work to be in the hands of 
Chief Engineer Booth, of the National 
Board. 

It would be the mission of the divi- 
sion managers to enlist the coopera- 
tion in so far as possible of state fire 
prevention bureaus, state and local fire 
marshals, fire department chiefs, mu- 
nicipal officials and all others, who 
should be concerned in reducing the 
fire hazard. Companies will. also be 
asked to allow their special agents to 
devote a percentage of their time to 
the general conservation work. In the 
middle west, the conservation commit- 
tee has been performing very valuable 
service, and it is with a desire to ex- 
tend this work to the country at large 
that the National Board members are 
now planning. The purpose is one that 
should enlist the hearty cooperation, 
not alone of underwriters, but of all 
who appreciate the economic drain im- 
posed by the annual fire waste and are 
anxious that it be reduced. 





Covering Loss of Funds 

NEW YORK, July 30.—Counsel is 
studying the clause referring to the loss 
of funds in the riot and civil commotion 
policy. It was not the purpose of the 
framers of the contract to assume such 
liability. If the stipulation is not suffi- 
ciently clear, the policy will either be 
rewritten or a rider attached thereto. 
Should the assured seek the coverage of 
funds it will likely be assumed for an 
added premium. The rate of 30 cents a 
hundred has been offered as a epsenniser 
figure. } 


SALVAGE SISAL STOCK. 


—_———_ 


MANY BALES DRIED IN FIELD 





Lot So Treated Is Sold for $54,000— 
“Junk” Remaining in Warehouse 
Brings $16,000 





INDIANAPOLIS, IND., July 29— 
The salvaging of the large stock of 
sisal at Indianapolis has progressed 
successfully and it was expected that 
the baling of the stock that was dried 
on the 100-acre field of wheat stubble 
west of the city would be completed 
tonight. 

There were 7,355 bales in the ware- 
house at the time of the fire. Because 
of the “fuzzy” condition of the bales 
the fire “flashed” throughout the stock 
and then burned slowly until the, flames 
were extinguished by the fire depart- 
ment. 


Water-Soaked Bales Dried 


Manager Roy A. Sellery of the West- 
ern Adjustment and Inspection Com- 
pany states that 2,600 water-soaked 
bales were taken out and transported 
by flat-cars to the drying field. These 
bales were dumped alongside the track 
and then loaded by derrick onto 
trucks and scattered in rows across 
the field. The bales were then chopped 
open and the sisal was spread out by 
hand as it was found that the use of 
pitch-forks was impractical, because it 
was almost impossible to thrust the 
tines into the wet mass, 


The securing of sufficient labor help 
was the chief difficulty that had to be 
overcome, Supply of flat-cars was also 
irregular and, because of limited switch- 
ing facilties, at times the movement of 
the stock was irregular, 


But weather conditions held favor- 
able during most of the operation un- 
til last Saturday afternoon. When it 
was seen that a storm was rising, what 
sisal still remained spread upon the 
ground was rolled up into windrows 
and covered with tarpaulins. A heavy 
shower followed, but did no damage. 


Dried Stock Brings $54,000 


While Mr. Sellery was having the 
stock dried he was also seeking a pur- 
chaser and closed with an offer of 5 
cents. The market broke last week 
and dropped from 15 to 12 cents on 
the morning of the day that he made 
the sale. Then there followed a fur- 
ther drop to 10 cents. The stock that 
was dried brought $54,000 and much 
of it was loaded directly from the bal- 
ing machine to the waiting freight 
cars for delivery to the buyer. 

The “junk,” as Mr. Sellery calls what 
remained in the wrecked warehouse 
and which was not susceptible of be- 
ing taken out and dried he also suc- 
ceeding in selling for $16,000. As the 
latter represented 4,755 bales out of 
the 7,355 total it can readily be seen 
that a very material salvage was made 
by drying out the least damaged bales 
which, in their water-soaked condi- 
tion, would quickly have deteriorated 
to the same almost worthless condi- 
tion of that which could not be thus 
handled. Furthermore, had the mar- 
ket remained at the figure which main- 
tained at the time of the fire, the salv- 
age on the dried material would have 
been at least $27,000 greater. 


Landers Goes to Nebraska 


William T. Landers, who has been in 
the office and field for the Royal for 
44 years, is made Nebraska special 
agent. Recently he has been traveling 
in Ohio. He has had a splendid train- 
ing. He succeeds Frederick Seybold, 
who was transferred to the Northwest. 





A detective-minded. sort of a fellow 
says that when he hears of an automo- 
bile for sale at a bargain, he concludes 





na either the machine or its owner is 
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WORK OF OHIO STATE 
ASSOCIATION CLOSES 


Pioneer Organization in Field of 
Fire Prevention Ends Its 
Official Career 


MEMBERS JOIN NEW BODY 





Plan for Conservation Work Prepared 
at Chicago Conference Adopted 
at Cedar Point 


BY RALPH E. RICHMAN 

The Ohio State Fire Prevention As- 
sociation, pioneer among organizations 
of its class in the United States, has 
closed its official career. At the meet- 
ing of the organization at Cedar Point, 
the members unanimously voted to 
transfer their membership to a new or- 
ganization to be known as the Ohio 
Conservation and Fire Prevention As- 
sociation, adopting with slight modifica- 
tions, the model constitution prepared 
by representatives of various fire pre- 
vention organizations at their meeting 
in Chicago, July 17. Because of the 
excellent work which the Ohio State 
Fire Prevention Association had done, 
and the feeling of pride which the mem- 
bers had in it, there was naturally some 
regret at its passing, though after the 
presentation of the National Board plan 
for national effort by all the conserva- 
tion associations, all were unanimous 
in agreeing that the best interests of 
the insurance business made it neces- 
sary to adopt new methods for pro- 
moting fire prevention work. 


Most of Officers Continued 


So far as it could be done to bring 
about representation of all groups in- 
terested, the officers of the Ohio State 
Fire Prevention Association were con- 
tinued as officers of the new organiza- 
tion. William R. Drake, state agent 
of the Concordia, was named president; 
H. B. Matt, state agent of the Michigan 
Fire & Marine, vice-president; Ed 
Lyons of the Continental, secretary- 
treasurer. The executive committee 
will be composed of John H. Gray, 
state agent of the North British & 
Mercantile; T. H. Smith, state agent of 
the Allemania; N. T. Julian, general 
agent of the Agricultural; C. A. 
Purmort, Central Manufacturers Mu- 
tual; J. W. McCord, state agent of the 
Grain Dealers National Mutual; R. T. 
Huggard, state agent of the Spring- 
field Fire & Marine, and Charles Mon- 
roe, special agent of the New York 
Underwriters. . 


Seven on the Committee 


The Ohio organization changed the 
constitution suggested by the commit- 
tee in Chicago to provide for seven 
members of the executive committee 
instead of four. Meetings of the new 
Organization will be held at the same 
time as those of the State Fire Pre- 
vention Association. Members will be 
sent shortly a copy of the new con- 
stitution and other information regard- 
ing its plans. The officers and exe- 
cutive committee of the new organiza- 
tion met this week to organize and 
outline plans. 


New Conservation Plan Presented 


The conservation plan as prepared by 
the Chicago committee and sponsored by 
the National Board of Fire Underwriters 
was presented to the field men by James 
F. Joseph of Chicago and by John Gray 
and R. T. Huggard. Mr. Gray and Mr. 
Huggard had been on the conservation 
association committee in Ohio and were 
thoroughly _familiar with the work 
which had been done by that organiza- 
tion. Mr. Joseph explained the model 
constitution which he presented and 

















COLLECTION OF PREMIUMS 











ACON, GA., July 25—To the 
M Editor—In every issue of the 

leading insurance journals I 
notice there are from one to three ar- 
ticles on the prompt collection of 
premiums. This agitation has been go- 
ing on for a long time and apparently 
without much being accomplished. The 
local boards in various cities have 
adopted plan after plan to enforce the 
prompt collection of premiums, all of 
which work fairly well at the start, but 
soon they all drift back to the same old 


| system of letting the assured pay them 


just when it suits his convenience. 
* * * 


You are fully cognizant of the fact 
that local conditions govern this mat- 
ter entirely, these conditions never be- 
ing the same in any two localities. I 
don’t care how many or what kind of 
plans are adopted by the local boards 
in their communities, you will invari- 
ably find one local agent, who for fear 
of offending some large insurer will 
allow anywhere from 30 days to six 
months for the payment of the prem- 
ium. This local agent is generally the 
one who is not entirely dependent on 
the insurance business for a livelihood 
or else he has a good size bank ac- 


count. As he generally expresses it, 
“Does not need any man or set of men 
to finance my business.” 

* * Ok 


Such agents are the very ones who 
should retire from the business or else 
cooperate with their brother agents in 
this, the vital element of the business. 
As I view the matter, it is only a ques- 
tion of time when the companies will 
be forced to embody in the contract 
what you might term an automatic 
cancellation clause. I don’t see why 
they hesitate. I know such action on 
the part of the companies would, in 
some localities, reduce their premium 
receipts, but at the same time they 
would have the assurance that what 
business they did have was paid for, 
or else there would be no liability. I 
think that the companies owe this to 
their local agents. 

This does not refer only to fire, but 
to casualty and surety premiums as 
well. Now let the companies come 
across and let up awhile on the poor 
downtrodden local agents, who God 
knows have enough to contend with as 
it is. 

V. B. Waite, 
Manager Winship Insurance Co. 








which was the result of the work of the 
committee of which R. T. Huggard was 
chairman. It follows very closely the 
constitution of the old Ohio State Fire 
Prevention Association. In urging its 
adoption and the change to the new plan, 
Mr. Joseph cited the wastefulness of 
present inspection practices and ex- 
pressed the belief that once the new 
plan was operating, it would save the 
field men and the companies much labor 
and expense. The Ohio Conservation and 
Fire Prevention Association will work 
with the Chicago regional office of the 
national organization. 


Will Issue Weekly Bulletins 


Mr. Joseph informed the members at- 
tending the conservation association 
that his office expected to issue weekly 
bulletins to each inspector and also to 
each company, giving a record of the in- 
spections made. The name of the in- 
spector will not appear on the report. 
In addition to the inspections, the 
weekly bulletin will probably contain in- 
formation, received from the fire mar- 
shal and other sources, which all mem- 
bers of the Conservation Association 
should have. Fire Marshal Fleming 
rromised that new cards would be issued 
to the members of the old Ohio State 
Tire Prevention Association so that they 
might inspect premises as representa- 
tives of the new organization in the 
state. 


Laxity in Attendance Criticised 


Judging from the discussion at the 
time the new organization was formed, 
more drastic steps will be taken in the 
future to insure that members of the 
new association carry on that part of the 
inspection work which may be assigned 
to them. There was some criticism on 
the part of members regarding the lax- 
ity in attendance at fire prevention 
meetings, including the one which was 
then being held. A comparison of fig- 
ures showed that the fire prevention as- 
sociation meeting was attended by 40 
percent less in numbers than were pres- 
ent at the two state organization meet- 
ings, the Field Club and the Underwrit- 
ers Association, the day before. This 
was said to be a serious condition which 
only action by the field men and man- 
agers could eliminate. It is a foregone 
conclusion that only enthusiastic and 
hearty support of all parties concerned 
can make the new Conservation Associa- 
tion in its state ahd national work a suc- 
ccess. 

Capt. Conway Promises Aid 


Capt. J. J. Conway, superintendent of 
the Cincinnati salvage corps, promised to 
aid the Conservation and Prevention As- 
sociation of Ohio in any way possible. 
He said that he could get the Cincinnati 
Chamber of Commerce and other organ- 
izations in Cincinnati to write to Cham- 
bers of Commerce in other towns, ex- 
plaining to them what could be done by 
such work as the Conservation Associa- 
tion was prepared to do if the towns and 
cities would take an interest and follow 





up with local work. Others who took 
part in the discussion of fire prevention 
and the relation of the field men to it 
were State Fire Marshal Fleming, C. J. 
Doyle, of counsel for the National Board, 
W. B. Goodwin and J. Edgar Lyons. 


CHICAGO PREMIUM RETURNS 


About sixty companies have reported 
their Cook County premiums to the 
Chicago city collector for the business 
written during the year ending June 30. 
Owing to the difficulty of obtining com- 
petent help, it is probable that the 
compilation of the 1919 returns will be 
somewhat slow. The figures on the 
companies that have reported together 
with the results for 1918 are shown in 
the following: 


1919 1918 

American, N. J.....5.¢- $267,348 $244,995 
Assur. Co. of America... 35,418 20,739 
Bankers & Shippers.... GAGE ~«<ccer 
Brition Und. .....cccccs 41,726 37,029 
RON was 64 « cee a ese ae 75,197 72,472 
Se, ok caxeaeewos 79,002 75,962 
CUE io 0kc hi assa ees 34,194 24,856 
Comtral BEE ..ccccscas SORGe ecnuca 
Ou go) 2 A eee 53,669 46,481 
Cleveland Natl. ........ 33,561 27,197 
Oe A Se eee eee 4,358 4,072 
Com. Union, Eng........ 377,961 337,335 
Com. Union, N. Y....... 105,103 90,472 
ere 48,151 62,183 
ee 116,113 108,361 
RIGGCOGS Be G6 Whe ccc ccie-cc 47,391 46,479 
BE. bh b hoch ateeensene a eres 
Bagie, & & B. D........ 29,558 17,24% 
Equitable F. & M....... 14,383 16,057 
IO RO os sting o's cewde 98,934 106,019 
Glewe & Ruts co... ...c%s 246,785 214,549 
WEE coho Cees celes rs 
ROWEnURE. 5 oc cccw cs howe 35,684 34,834 
PN 3 See 33,962 31,837 
pA OU a SCs Spare eer 458,102 439,781 
jeg “oA Ag A: Aer o> 
jo. A SS Bae 52,418 45,802 
ol ee re 173,689 145,375 
National Union ........ 58,579 68.677 
National, France ?:...... 35,891 25,561 
New Zealand ........... ot Sire 
EE 4864 64400460060 79,984 86,105 
Niagara-Det. Undrs..... 41,315 37,537 
WRG SEBUO 0 ches dbcksdes 57,837 33,973 
Ne Was Ge Me scisiccses yee 
RO MIMS cc dativekdtacews 104,187 88,572 
Ohio Farmers ........... 97,220 81,121 
Ohio Millers Mut....... 8,1 23,759 
WEEE ds oxccdeesescceus 73,244 67,218 
WUE Si.wence coeceeee 170,472 156,007 
Peopies Nath «....6..66% 33,011 39,764 
Phenix, France ......... 49,200 31,786 
by >, Sere 164.720 145,420 
pa A ot See 120,008 105,817 
DSC” Ue ee ee 55, 46,93 
Po | ee a 10,759 13,808 
Security, Conn. ........ 162,646 148,358 
MIN oat 2 oa a a wd 6. 6.414: 6-6 One) sadaae 
ee Oe ORO, skin ccecess 32,044 43,083 
PD a a ee 9,167 9,563 
OUP VOSERE 2... ccc ccecsc 33,675 44,771 
ME BGaso0 4 ceca snes eee 94,896 7 

ea sidsate Stuieie bie BUA Gilda 45.543 Ja ae 
po ee eee 3,249 4,182 
Qo Se eee ere 69.109 55,756 
Union. Canton ........«. Pt Err 
United Firemen’s ....... 16,426 17,549 
Virginia F. & M........ 53,444 50, 
Western Tor. .32.2...... 45,534 44,636 
Wisconsin Und. -.....-. 19,842 10,321 
TOUMMMINO 6 cc ecccceces 39,046 44,926 





GOOD ATTENDANCE AT 
OHIO FIELD MEETING 


Annual Gathering at Cedar Point 
Is One of Best Ever 
Held in that State 


DOYLE IS CHIEF SPEAKER 


Efforts of Field Men Praised by Man- 
ager of Ohio Audit Bureau— 
Reports Discussed 





BY RALPH E. RICHMAN 

Field men of Ohio had one of their 
best annual meetings at Cedar Point 
last week. One hundred state and spe- 
cial agents were present at the meet- 
ings of the Ohio Field Club and the 
Ohio Underwriters Association and 
also at the joint meeting held Wednes- 
day morning when C. J. Doyle, asso- 
ciate general counsel of the National 
Board of Fire Underwriters, gave the 
principal address. Mr. Doyle’s eloquent 
tribute to the insurance men who had 
fought in the national service and his 
equally eloquent presentation of the 
present state of affairs in the insurance 
business made a most profound impres- 
sion upon the convention. The ad- 
dress was the principal topic of dis- 
cussion during the remainder of the 
meeting. Mr. Doyle, as he has done 
before other meetings recently, re- 
viewed the danger to the insurance 
business which might come from Bol- 
shevism, Socialism, unfriendly legisla- 
tion, the rising costs of doing business 
and exorbitant taxation by the state. 
He made the plea that a more strenu- 
ous effort should be made to educate 
the people to understand who pays the 
bills when insurance companies are 
taxed so that votes may be produced 
for the legislative representative who 
opposes constant increase of insurance 
taxation. Mr. Doyle’s address followed 
closely the lines of that given before 
the Texas local agents, which was re- 
ported at length in THe Nationa UN- 
DERWRITER, Of July 3. 


Atwell Praises Field Men 


Mr. Atwell, manager of the Ohio 
Audit Bureau, in his address at the joint 
meeting, praised the efforts of the fie!d 
men, who, he said had much to do with 
making the bureau a success. Mr. At- 
well présented figures to show that 
criticisms made on daily reports had 
been gradually decreasing. For in- 
stance, since Aug. 15, 1917, when the 
bureau was organized, it has examined 
and handled 3,200,625 daily reports and 
of this number, 22.2 percent have been 
criticised, but from Aug. 15, 1917, to 
Jan. 1, 1919, 39 percent of all daily re- 
ports received were criticised, while 
the percentage for June, 1919, was but 
13.3 percent. Again, 21.7 percent of 
the daily reports received in the first 
six months of 1918, were criticised but 
only 15 percent of the daily reports 
received in the same period in 1919, 
although 28,000 more dailies were re- 
ceived in the first six months of 1919 
than in the same period of 1918. 


Discuss Increase in Reports 


There was considerable discussion 
umong the field men as to the increase 
ir number of daily reports received in 
the first six months of 1919. It is be- 
lieved that a goodly part of the 28,000 
daily reports represents new and in- 
creased business but that a substantial 
portion of this should be credited to 
renewal of term policies written shortly 
tefore the Audit Bureau was organized. 

Mr. Atwell showed also that the bu- 
reau had spent $39,000 in postage since it 
began operations. He urged that local 
agents..should be very careful to pre- 


(CONTINUED ON PAGE 9) 
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HONOR PAID TO RIKER 
DINNER GIVEN BY FIELD MEN 


Farewell Arranged by Associates in 
Indianapolis Marks High Point 
of Fellowship 


INDIANAPOLIS, IND., July 29.— 
The farewell dinner given Monday 
evening to William H. Riker in Indian- 
apolis by Indiana field men will long 
be remembered as one of the high 
points of good fellowship among fire 
underwriters in the state. Mr. Riker 
came to Indiana about five years ago 
from Kentucky to become state agent 
of the North America, having had both 
local agency and field experience in the 
Blue Grass state. He quickly won a 
place for himself in the friendship and 
good will of the Indiana field. When 
the North America recently decided 
to establish a service bureau in con- 
nection with its western department, 
Mr. Riker was chosen for the place. 
A committee composed of a number 
of his close associates among them B. 
J. Gilmore, Hudson Jones, James A. 
Bawden and Robert G. McCullough had 
charge of the dinner. Some eighty 
Indiana field men and guests were pres- 
ent, while messages of greeting were 
received from some ten or fifteen more 
who were unable to attend. 


Bawden Is Toastmaster 


James A. Bawden served as tostmaster 
and assumed the role of a prosecuting 
attorney, haling Mr. Riker before the 
assemblage as a suspected criminal on 
whom those present were to act as jury 
with “Judge” B. J. Gilmore to render 
the final verdict. This idea was carried 
out in the program which followed. The 
assignments of topics to the speakers 
were in the form of charges, divided into 
three sections—Kentucky, Indiana and 
Illinois. In the first section the program 
provided for the airing of his Kentucky 
career, as with these topics: “ ‘How 
come’ he leave his home town?” G. A. 
Curry; “How did he stand with his rel- 
atives?” Leslie C. Riker; “Was he sus- 
pected of night riding?” M. B. Russell; 
“Why did he leave Kentucky?” Frank G. 
Snyder. / , 

None of these was able to be presen 
but C. F. Snyder, secretary of ia oes 
Clay, represented them all and responded 
to each inquiry. After analyzing Mr. 
Riker’s career in Kentucky he declared 
it was ambition which led him to accept 
a larger opportunity and go to Indiana. 


Indiana Career Discussed 


“Is there any reason why he picked on 
Indiana?” was the first topic in the In- 
Giana section. In answering this query, 
John Fitzgerald of the Queen said Mr. 
Riker had been truly appreciated as a 
business associate, a true gentleman, a 
man of fine character and a friend. 

John R. Davis, his associate as special 
agent of the North America, responded 


to “The story (or two) of his under- 
study.’ Mr. Davis added to his reputa- 
tion as a story teller, closing with an 


elocuent tribute to Mr. Riker as a day- 
by-day associate. ; 

To the question, ‘Was he investigated 
by the fire marshal?” H. H. Friedley, 
Indiana state fire marshal, who had pre- 
ceded Mr. Riker as state agent of the 
North America in Indiana, paid high 
tribute to Mr. Riker and his work in In- 
diana. 

Conservation Work Praised 


In the absence of James F. Joseph, 
who was to have opened the case for the 
Illinois section, James Joseph Fitzgerald, 
assistant secretary of the Grain Dealers 
National Mutual, responded to: “‘Was his 
conservation work a stall?” Mr, Fitzger- 
ald proved that it was not, but that Mr. 
Riker had instilled into the heart of 
every man on the Indiana conservation 
committee the ambition to put Indiana 
at the top in this work. 

Cc. R. Tuttle of Chicago, manager of 
the North America, under whom Mr. 
Riker will work, responded to “Will he 
be able to ‘hold his job’ in Chicago?” 
Mr. Tuttle declared that he had regarded 
this subject with suspicion. To him it 
appeared to have a double meaning and 
he was not sure but what the query 
really meant: Would he (Mr. Tuttle) be 
able to hold his own job when Mr. Riker 














CHANGES IN 


THE FIELD 








PANGBORN AGENCY CHANGES 


Indianapolis General Office Announces 
a Number of Promotions and New 
Appointments in Its Force 





A number of additions to the field 
force of the George W. Pangborn gen- 
eral agency at Indianapolis and a pro- 
motion have strengthened that office. 
Mark W. Pangborn, son of George W. 
Pangborn, with whom he has been as- 
sociated in business for eleven years, 
has been given the title of assistant 
general agent, which duties he has 
performed for some time. George W. 
Clark, for seven years with the Union 
Trust Company at Indianapolis, and 
for the past eighteen months in the 
army, has been made special agent. 
P. W. Greene, whose return to that 
agency was announced last week, will 
have the title of superintendent of 
agencies. C. B. Hauk, who has long 
been associated with Mr. Pangborn as 
assistant general agent, continues in 
that capacity. This office is general 
agent for Indiana for the Ocean Acci- 
dent and Guarantee and United States 
Lloyds, with local agencies in Indian- 
apolis for three fire companies. 


Bert C. Ellis 


Bert C. Ellis, who has been special 
agent of the Westchester in Indiana 
has resigned to become special agent 
of the Mechanics & Traders and 
Colonial Underwriters for Indiana. 





Lester E. Cate 


Lester E. Cate, a former western 
field man and more recently special 
agent for the Tokio in the east, has 
been appointed assistant manager in 
the automobile department at the head 
office of the Importers & Exporters of 
New York. A. Whelpley is manager of 
the department. Mr. Cate’s father, 
Stephen E. Cate, who is now an ad- 
juster in New York, traveled in the 
west for many years. 





Raymond W. Smith 


Raymond W. Smith, state agent of 
the Aetna in South Dakota, has been 
transferred to Missouri and will make 
his headquarters at St. Louis. He will 
handle the eastern part of the state. 

Mr. Smith is one of the most active 
field men in his state. He has the con- 
fidence and good will of his company 
and his associates. He deserves the 
promotion that has come to him. 


W. E. Martini 


W. E. Martini, an inspector with the 
West Virginia Iuspection Bureau, has 
resigned to become special agent for 


got to Chicago? He said that inquiries 
he had made led him to believe that 
there might be doubt as to this. 


Tribute from Associates 


Prosecutor Bawden declared that the 
witnesses had failed to make their case 
ugainst Mr. Riker and he demanded that 
the case be taken out of the hands of the 


jury and decision rendered by Judge Gil-- 


more from the bench. Mr. Gilmore then 
presented Mr. Riker with a beautifully 
bound and_hand-illuminated volume, 
conveying the following message and 
tribute from his friends of the Indiana 
field: 

WILLIAM HENRY RIKER 


“He came—from a land where people 
and Nature hold close harmony, cherish- 
ing honor as the foundation of true man- 
bood; truth, charity and determination 
as the fundamental elements of good 
character; where affections are real and 
friendships last into Eternity. He came 
from the land of thoroughbreds. He 
same—from Kentucky. 

“He tarried—for a brief space, merg- 
ing into our lives like the ripple on a 
wave smooths into its countless fellows. 
We never knew him as a stranger. He 








the Martini-Roberts Co., general agency 
in the Iowa, Nebraska, Illinois and 
Wisconsin field, with headquarters at 
Chicago. He is a young man who has 
made good and his new connection and 
promotion are well merited and be- 
speak future success. 


John V. McCabe 


John V. McCabe of Chicago, who 
was formerly special agent of the Scot- 
tish Union & National in Illinois and 
Minnesota, has been made Ohio special 
agent of the Aetna to assist W. B. 
Goodwin. Mr. McCabe is a brother of 
Charles R. McCabe, Illisiois state agent 
of the Niagara. 


William J. Karn 
William J. Karn, state agent of the 
Columbian National Fire for Wiscon- 


sin, has resigned. Mr. Karn lives at 
Green Bay. 





Dudley H. Luce 


Dudley H. Luce of Lansing, Mich., 
for the past seven years special agent 
of the Phoenix of Hartford and Equit- 
able in Michigan, has been granted a 
three months’ leave of absence by the 
company for the purpose of devoting 
his time to the distribution of output 
of the Detroit Weatherproof Body Co., 
for Michigan. It is not likely that Mr. 
Luce will return to insurance work. 
The Detroit Weatherproof Body Co. 
will do a business in excess of $609,- 
000 this year and a number of Michigan 
field men are interested in the concern. 
Mr. Luce is a son of C. H. Luce, state 
agent of the Phoenix in Michigan and 
is a member of the Luce family, well 
known in insurance circles. 


Howard A. Archer 


Howard A. Archer of Paris, Ill, has 
been appointed western agency super- 
intendent of the Pacific Fire and the 
Bankers & Shippers, with headquarters 
in Chicago. Mr. Archer is a well known 
local agent in Paris. 


Oakley F. Gant 


Oakley F. Gant has been called from 
the New York state field for the Nor- 
wich Union to become assistant super- 
intendent of agents at the United 
States head offices of the company in 
New York. He began as an office boy 
over 30 years ago, and has since de- 
veloped steadily, being now regarded 
as one of the bright lights among the 
Empire State special agents. 


A. D. Meredith 


A. G. Meredith of Mellen, Wis., has 
been appointed special agent of the Fire 
Assoviation in that state, assisting State 
Agent Ellis. 








did not seem to come; he was just here. 
We realize that he gave us much. Life 
became more real, vital, cleaner and 
more wholesome for his presence. He 
tarried—-in Indiana. 

“He goes—not because he wants to, 
but since ke must fulfill our hopes, am- 
bitions and beliefs in his greater mis- 
sion in life; not because we do not need 
him, but since the greater need of the 
many calls. And, true to the lessons 
he has taught us, we gladly say, ‘God- 
speed.’ Men may go, yea, even life may 
cepart, but deeds, actions, memories and 
love remain always. ,He goes. do we 
say? Nay, he can never go. The body 
may cross miles of space, but the true, 
the real, the loved man stays in our 
lives and hearts, forever.” 

In the closing pages of the booklet 
were signed the names of all those 
present. 

In accepting this tribute, Mr. Riker 
spoke feelingly of his regret on leaving 
Indiana. 





A new British corporation is the New 
India Assurance, a capital of £8,000,000. 
The largest capital had by any insurance 
corporation in the world. 


FIRE MARSHALS’ RALLY 


—_—_——_— 


PROGRAM OF THE CONVENTION 





Officers Have Arranged a Very Inter- 
esting Schedule of Events for the 
Forthcoming Meeting 


The annual meeting of the Fire 
Marshals’ Association of North Amer- 
ica will be held at King Edward Hotel, 
Toronto, Aug. 26-29. T. Alfred Flem- 
ing of Ohio is president, W. H. Van 
Camp of South Dakota, vice-president 
and John G. Gamber of Illinois is sec- 
retary and treasurer. The program 
is as follows: 

TUESDAY, 8 P. M. 

Invocation, 

Address of Welcome—By Governor; by 
Mayor. 

Response—W. H. VanCamp, S. Dak., 
vice-president. 

Roll call active and associate members. 

President’s address. 


WEDNESDAY, 9:30 A. M. 


Report of Secretary-Treasurer John G. 
Gamber, Il. 

Report of Standing Committees: 

Publicity Committee—Paul Mason, Cin- 
cinnati, chairman. 

Committee on Exhibits—Joseph But- 
ton, Va., chairman. 

Committee to Cooperate with National 
Board—L. T. Hussey, Kan., chairman. 

Committee to Cooperate with Federal 
Government—W. E. Mallalieu, National 
Board, chairman. 

Committee on Membership-——F. R. Mor- 
garidge, National Board, chairman. 

Committee on State Building Code— 
Geo. H. Nettleton, Minn., chairman. 

Committee on Standard Hose Couplings 
—John S. Horan, W. Va., chairman. 

Appointment of Special Committees. 


Cooperating Agencies in Fire Prevention 


“The Active Agency in Eliminating 
Fire Waste’—W. A. McSwain, S. C. 

Discussion—Led by H. H. Friedley, 
Ind., and Geo. H. Nettleton, Minn. 

“Good Citizenship’—J. S. Darst, W. Va. 

Discussion—Led by Wm. M. Campbell, 
Ja., and F. W. Kubasta, Wis. 

“The Best Methods and Results for 
Fire and Accident Prevention Day”’— 
Name to be suggested. 

Discussion—Led by G. F. Lewis and 
Arthur E. Fisher. 

“The Underwriters’ Laboratories and 
Fire Prevention’—A. R. Small, Chicago. 

Discussion—Led by Homer Rutledge 
and J. A. Tracy, Ia. 


WEDNESDAY, 2 P. M. 

“The Ultimate Solution of Fire Preven- 
tion is the Child’—W. H. VanCamp, 
S. Dak. 

Discussion—Led by S. W. Inglish, Tex., 
and W. A. Groce. 

“New Fields for Development of Fire 
Prevention’—John G. Gamber, Il. 

Discussion—Led by Walter B. Bell and 
John Connolly, Okla. 

“Rural Hazards. How Shall They Be 
Eliminated?”—H. L. Reade. 

Discussion—Led by H. H. Friedley, 
Ind., and G. Waldon Smith. 

“Educational Results of Conservation 
Association Work”—James F. Joseph, 
secretary Western Advistory Committee. 

Discussion—Led by Ralph E. Richman, 
editor Fire Protection, and John G. Gam- 
ber, Ill. 

THURSDAY, 9:30 A. M. 

“The Proper and Most Effective Pro- 
cedure in Investigation of Suspicious 
Fires’—John Kenlon, N. Y. 

General discussion for fiteen minutes. 

“Survey of Results from Fire Mar- 
shals’ Services in All States. What are 
Our Faults?”’—L. T. Hussey, Kan. 

Discussion—Led by Joseph Button, 
Va., and Paul Mason, O. 

“Fire Prevention as a Life Saver”’— 
James R. Young, N.C. 

Discussion—Led by John S. Horan, W. 
Va., and Joseph G. Brown, Vt. 

“Insurance the Science of Service”’— 
John Ankenbauer, Cincinnati Local 
Agents Association. 

“Individual Liability Against Fire’— 
J. Grove Smith. 

“How Can the National Board Assist 
the State Fire Marshals?’—Name to be 
suggested by National Board. 

Discussion—Led by John G. Gamber, 
Ill., and L. T. Hussey, Kan. 


THURSDAY, 2 P. M. 
“Propet Inspection of a Floor Mill and 





(CONTINUED ON PAGE 98) 
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The Principle of Self filet | 
, Translated from the realm of 
politics to fire insurance, the princi- 
: ple of self-determination means that 
' | : the American Assured, and Ameri- 
: can Agent, who wants the backing 
: : of strong American insurance, will 
: : choose THE CONTINENTAL for 
; his Company. 
: ne The American Assured will select 
: : THE CONTINENTAL for its finan- 
o : cial strength and its 66-year record 
: : for square treatment of claims. 
‘ : The American Agent will want THE CONTINENTAL 
2 | _ for the same good reasons, plus the fact that THE CONTI- 
" | | NENTAL always respects and protects the Agent's rights 
i | in the Agent's territory. 
ous : Cash Capital HENRY EVANS 
ar- : TEN MILLION DOLLARS President 
2 Home Office: 80 Maiden Lane, NEW YORK 
= ' CANADIAN DEPARTMENT PACIFIC COAST DEPT. bedrastrbergets DEPT. 
ss 7 St. John St. sncenetan thane Mile. "332. LaSalle St. 
-_ 2 MONTREAL SAN FRANCISCO CHICAGO _— 
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Selecting the Unburnable Risk 


Tue Iturnors Trust & Savincs BANK 
of Chicago, through whose skylight and 
roof plunged, a few days ago, a giant 
burning dirigible, did not carry fire in- 
surance on its bank furniture, fixtures 
and contents. The building which is 
owned by the Northwestern University 
was insured for $250,000. The bank pre- 
sumably felt that there was absolutely no 
danger from fire or at least that it was 
very remote. It took the chance. 

The dirigible with its exploding gaso- 
line tank, sent fire in every direction, hit 
right in the work room where were lo- 
cated desks, typewriters, various calcu- 
lating machines, all most expensive, and 
carried havoc in every direction. The 
graphic picture that was found in the last 
issue of THe NATIONAL UNDERWRITER 
tells a mute story that is more vivid 
than language. 

The Intrnors Trust & Savincs BANK 
will probably have to sustain a loss of 
from $15,000 to $20,000, which would rep- 
resent the premium that would have paid 
for sufficient insurance for perhaps 300 
years at the low rate that is made on the 
contents of this building. 

What does this lesson teach? It cer- 
tainly is conclusive evidence that no one 
can select the risk that will burn. If 
there existed such person he could com- 
mand any salary he might mention with 
an insurance company. The underwrit- 
ers with their long technical training 
endeavor to pick the winner. They never 
succed. Some of the worst risks never 
burn and some of the best ones do. Some 
bank official in the case mentioned prob- 
ably felt in his own mind that the fire 
danger was remote, that the bank could 
well afford to carry its own risk because 
there was no danger of fire owing to the 
massive, fire proof construction and a 
single occupancy not of a hazardous 
nature. Then from an unexpected quar- 
ter there came fire in its most dreadful 
aspect that had never been counted upon. 

Regardless of the hazards of the air 
which we must all now take into con- 
sideration it seems passing strange that 
a body of financial men that control a 
big city bank would be content to be 
without fire insurance protection when 
the conflagration hazard {s ever im- 
minent. Chicago cannot be said to be 
free from conflagrations. It was just a 
few days ago that its fire department en- 
gineers went on a strike and had not the 
issue been settled in short order the city 
would have been in a most dangerous 
position. Fire departments are subject to 


labor troubles as we have seen during the 
last year. Entirely aside from this phase 


of the question there is always the dan- 
ger of a conflagration getting a start 


under right combinations that will sweep 
a city or at least two or three blocks. 
The very best fire department is certainly 
excellent protection but it is not infallible. 
It would seem therefore that any institu- 
tion in touch with the times would not 
for a moment be without proper pro- 
tection. This it owes to its stockholders 
and those who are financially interested 
in it, either employes or shareholders. 

We do not need to argue the merits 
of fire insurance these days. It is the 
basis of modern credit. Business under 
the present system could not continue 
without indemnity. The losses falling on 
individuals would be appalling. ‘It is only 
through the widespread distribution of 
fire loss that business is able to continue 
along normal lines and be free from 
devastating catastrophe. The modern 
business man carries fire insurance be- 
cause he feels it is necessary. He does 
not want to be prostrated in case of a 
fire loss. He figures that he can well 
afford to pay out the fire premiums and 
be free from personal solicitude that must 
accompany the management of any con- 
cern that is exposed to great danger. 
Therefore fire insurance is just as mod- 
and necessary as banking facilities. 

The Itt1nots Trust & Savincs BANx, 
we opine, would not loan to an enter- 
prise however substanial without proper 
insurance protection. 

Suppose for instance, a large fire in- 
surance company would erect a fire proof 
building of the very safest construction 
in the middle of a block. Let it put in 
massive burgular proof and fire proof 
vaults and thus save the trouble of 
dealing with a bank. We would regard 
such an institution with the utmost 
astonishment. It would hark back to 
the old’ stage coach days. 

No, there is no one that can pick a 
risk and say that it will burn or not 
burn. There is always the great big 
“if? at hand. The unexpected is fre- 
quently found to happen. The ILtrnors 
Trust & Savincs BanxK people made a 
mistake in judgment. Other bankers and 
similar institutions should profit by this 
tragic incident. 


WHEN you get into a tight place and 
everything goes: against you till it 
seems as if you could not hold ona 
minute longer, never give up then, for 
that’s just the place and time that the 
tide will turn—Harriet Beecher Stowe. 





Tue difference between obstinacy and 
determination is that the former makes 
enemies, while the latter makes friends 





Insurance men in Massachusetts, al- 
most without exception, voice the opin- 
ion that Arthur E. Linnell, first deputy 
commissioner, will be appointed by 
Governor Coolidge to succeed Frank 
H. Hardison as commissioner on his 
retirement in September, because of 
the age limitation statutes. 

Mr. Linnell has been in the service 
of the department for 27 years, and is 
57 years of age. There appears to be 
no other candidate for the office, and 
Mr. Linnell has the support of officials 
in all branches ef the business. 

J. Edgar Lyons, special agent of the 
Continental at Columbus, O., was mar- 
ried last Saturday to Miss Elsie Krag 
Clancy, Rev. Dr. Rexford of All Souls’ 
Church officiating. Mr. Lyons served 
last year as president of the Ohio State 
Fire Prevention Association, and has 
thousands of friends. 


George W. Guth, secretary of the 
Iowa State Live Stock, who was elected 





president of the National Association 
of Live Stock companies at the recent 
meeting in Des Moines, is one of the 
progressive, up-and-coming young men 
in the business. He was with the state 
insurance department at the time the 
directors and stockholders of the Iowa 
State demanded a change in adminis- 
tration. Although he was very young, 
he was selected for the place, and has 
placed the Iowa State on a profit- 
making basis. 
est members of the National Associa- 
tion. 


Jay M. Norris, ‘special agent of the 
Security Fire of New Haven for nine 
years and secretary of the Ohio Asso- 
ciation of Fire Underwriters, died Sun- 
day from tuberculosis at Saranac Lake, 
N. Y., where he had been since Novem- 
ber in an effort to regain his health. 
He leaves a wife and two small sons. 
The burial took place at Columbus, 
Wednesday, interment being at Union 
cemetery. 


Friends of Stephen W. Rice, for the 
past two years in the Michigan field 
for the Rochester department of the 
Great American, will regret to learn 
that he is at Atlantic City suffering 
from a recurrance of his old nervous 
trouble. 


Vice-President E. J. Sloan of the 
Aetna is spending a brief vacation 
motoring through Eastern Canada. As 
the company is rather extensively es- 
tablished across the border it is a fair 
assumption that Mr. Sloan will manage 
to visit several of the agencies as he 
passes from town to town, and gain at 
close range a knowledge of its business, 
as well as of general underwriting con- 
ditions. 

W. P. Habel, assistant secretary of 
the Central National Fire of Des 
Moines, has resigned to return to Chi- 
cago to engage in the investment busi- 
ness. A. H. Watson, an examiner in 
the Central National Fire office has 
been elected assistant secretary. Mr. 
Watson was formerly an examiner in 
Chicago. 

L. S. MacEnaney, associate manager 
and underwriter of the International 
Lloyds of Indianapolis, who has been 
in poor health for the past several 
months, following an attack of the “flu” 
last winter, last week suffered a re- 
lapse after having returned to his work 
for several weeks. He was in critical 
condition for several days but last 
Saturday was reported as having passed 
the critical stage of this last attack. 


J. Lester Parsons, vice-president of 
Crum & Forster of New York City, 
United States manager of several pro- 
gressive fire companies, is home after 





and money. 


He is one of the young- , 


PERSONAL SIDE OF THE BUSINESS 





Coast. Mr. Parsons is an underwriter 
of ripe experience, a hard worker, and 
yet a man who appreciates the value 
of proper recreation. His bronzed face 
suggested that the golf links at Del 
Monte were not neglected altogether 
during his stay in sunny California. 

Isaac W. Jones, secretary of the Pre- 
ferred Risk Fire, a Kansas reinsurance 
company, sent two boys‘to war. Both 
returned unharmed—and the elder, 
Harold, died two months after reaching 
home, from appendicitis. He went 
through the Argonne with the Kansas 
division and on his return was con- 
nected with the Kansas fire marshal’s 
office. Raymond, the younger son, ar- 
rived in the United States the day after 
Harold was taken ill, but his parents 
were unable to reach him by telegraph 
and he knew nothing of his brother’s 
illness until he reached Kansas City, 
after Harold’s death. 


“State Agent George A. Brown,” 
says the “Accelerator,” the house or- 
gan of the Boston’s western depart- 
ment, “who supervises our Illinois and 
Iowa territory has given us some in- 
teresting information concerning auto- 
mobile business. 

“He has found that nearly all of the 

prospects he has called upon in com- 
pany with the local agents, are inter- 
ested in liability insurance. At least 
they are interested to the point of in- 
quiring the rates. He very quickly no- 
ticed that if he could not quote these 
rates, the prospect lost interest and 
would wait until some other agent 
came along who could quote full cov- 
erage rates for all classes. 
“Therefore, he decided to use a lia- 
bility manual upon his trips and he 
finds that the results are well worth 
while. Of course, he cannot write the 
liability insurance but at least he has 
the information needed at his finger 
tips. This should be a good piece of 
advice to agents who are soliciting fire 
and theft business only. No doubt they 
have experienced the same trouble.” 


Thomas H. Smith of Dayton, O. 
state agent of the Allemania, and Mrs. 
Smith have sent out cards announcing 
the marriage of their daughter Mar- 
garet to Capt. George H. Wellbrock, 
M. R. C. The bride is a charming 
woman who is very popular socially. 


VARYING VIEWS ON 
WHISKEY BUSINESS 


(CONTINUED FROM PAGE 1) 

the ire of some of the local agents who 
have been submitting large and profit- 
able whiskey lines to the companies for 
a number. of years. However, if the 
companies were in the writing of busi- 
ness to admit of a high valuation on 
whiskey, they would be forced to make 
a loss adjustment on the high valua- 
tion basis and hence are pursuing a cau- 
tious course in the writing of whiskey 
business. 








FIRE HAZARDS FROM THE AIR 


Fire that started in the building of 
the Illinois Trust & Savings Bank by 
the fall of a burning dirigible and the 
subsequent explosion of its gasoline 
tanks inside the building has served 
to call attention to the new fire hazard 
from the air which has been introduced 
by the operation of aircraft over big 
cities. The big balloon might just as 
easily have fallen on some building 
which was not of fireproof construc- 
tion or in one of the big State street 
department stores, with material of a 
highly inflammable character all about 
and in such a contingency it would be 
hard to estimate the extent of the dam- 
age which might be done. The possi- 
bility of a similar catastrophe is pres- 
ent wherever aircraft fly over a city 
and is bound to increase with the in- 





several weeks spent upon the Pacific 





crease in air traffic. 
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VIEWED FROM NEW YORK 


—= By G. A. WATSON —— 








ENFORCING FOREIGN POLICY TAX 


Instructions for enforcing the stamp 
tax obligations on insurance in com- 
panies not legally admitted to the 
United States have just been issued by 
the treasury department. Under the 
war revenue law, insurance policies of 
unauthorized foreign companies, or evi- 
dence of agreement as to such insur- 
ance, are subject to a stamp tax of 3 
percent on the premium paid. Heavy 
penalties are provided for evasion of 
the requirement. 

The new regulations provide that 
any policy of that sort issued subse- 
auent to April 1, 1919, covering marine, 
transportation, fire, tornado, windstorm, 
bombardment, invasion, insurrection or 
riot hazards, must have the stamps af- 
fixed. The broker or agent issuing the 
policy is held equally liable with the 
holder of the policy for the proper af- 
fixing and cancelation of the required 
amount of stamps. Insurance on com- 
modities actually in process of exporta- 
tion is exempted, but the law provides 
that where property insured is both for 
export and nonexport the collection of 
the tax will be enforced. 

The regulations do not use the words 
“insurance company,” but the term “in. 
surer,” which is defined to include any 
ferson, copartnership, association or 
corporation. This would include poli- 
cies of London Lloyds or any evidence 
of their having been effected. Foreign 
owned property is exempted, but ships 
or vessels owned in the United States 
are included, regardless of their reg- 
istry. 

The federal tax is independent of and 
in addition to the tax of like amount 
required by New York State. To place 
New York business in unadmitted com- 
panies, the New York insurance de- 
partment requires brokers to procure 
a special license, the annual fee for 
which is $200. In addition, brokers 
must record full particulars regarding 
all business placed by them in a spe- 
cial book for examination by Depart- 
ment representatives, which is thus as- 
sured of the collection of the special 
tax. 

While the amount of excess busi- 
ness still sent London Lloyds is con- 
siderable, it does not approach the 
volume transacted some years ago, 
Lloyds not having found American fire 
business particularly profitable of late, 
and seeking instead the more attractive 
lines of special coverage induced by 
war conditions. ‘ ‘ 


SEEK TO REVIVE LLOYDS 


Squire Company, Inc., of New York 
City, has formed and will shortly be- 
gin writing for the Liberty Underwrit- 
ers, operating under the charter orig- 
inally issued to the Isthmus Lloyds. 
The creation of the new organization, 
which is to have a number of men of 
unusual prominence in the business 
world among its subscribers, marks 
the first serious effort to revive Lloyds 
in this ccuntry since the virtual pass- 
ing of the concern years ago. “Charley” 
Squire is an old Ohio man and is well 
known to underwriters throughout the 
east and the central west. 

xe 8 
YORKSHIRE MANAGER COMING 


James Hamilton, general manager 
and a director of the Yorkshire of 
England, will visit this country the lat- 
ter part of next month, coming via 
Montreal and thence to New York 
City. Mrs. Hamilton will accompany 
him. As his stay will be a limited one, 
Ernest Boyd, United States manager 
of the company, will ask its various 
department representatives to meet 
Mr. Hamilton at some convenient point, 
either at the seashore or in the moun- 
tains, where pleasure can be combined 
with business. Mr. Hamilton, as be- 
fits a good Scotsman, is a devotee of 
the royal game of golf, The depart- 








ment managers of the Yorkshire in: 
clude: Willard I. Brown & Co., New 
York City, Metropolitan territory; Mc- 
Clure Kelly, San Francisco, manager 
Pacific Coast; Harry R. Bush, Greens- 
boro, manager Carolina-Virginia; Dar- 
gan & Turner, Atlanta, managers 
Southeastern field; James B. Ross, New 
Orleans, manager Louisiana and Mis- 
sissippi. 

Mr. Hamilton’s former visit here was 
in 1913, when he spent some time both 
in Canada and the United States, go- 
ing as far as San Francisco. He is 
a wholesome character from every an- 
gle, and justly esteemed by his asso- 
ciates. 


* *K * 
“PROSPERITY BONUS” DECLARED 


Employes of the Liverpool & London 
& Globe are jubilant upon the declara- 
tion by its.management of a 10 percent 
“prosperity bonus,” based upon present 
year salaries. Throughout the war pe- 
riod the employes worked unusually 
hard, performing the added_ service 
asked of them cheerfully and efficiently. 
The bonus is a partial recognition of 
such service. 


x * * 
WILL DISCUSS SURCHARGE 

Underwriters are awaiting with in- 
terest the meeting of the special com- 
mittee of insurance commissioners that 
is considering the 10 percent war sur- 
charge question that will meet in New 
York, Monday of next week. Notwith- 
standing the fact that the various in- 
surance commissioners agreed to wait 
until the special committee reported 
there has been much pressure here and 
there and various states have taken in- 
dividual action. Governor Cox of Ohio 
demanded that the surcharge be re- 
moved in that state but he will await 
the action of the special committee. 
The general impression is that the com- 
mittee will recommend that the sur- 
charge be left on until the end of this 
year and then be removed in all states. 

Superintendent Phillips of New York 
sent a questionnaire to companies to 
get information that can be laid be- 
fore the special committee next Mon- 
day. These replies will be assembled 
and the statistics will be presented in 
tabular form, so the insurance com- 
missioners can get some idea of what 
amount has been collected in the way 
of a surcharge and what would have 
been the position of the companies had 
the surcharge not been collected. 


x * x 
RAILWAY DATA 

Under late date the railway admin- 
istration, anticipating the early return 
of the roads to their respective man- 
agements (for operation merely, it is 
assumed), directed that information be 
had as to insuring the floating equip- 
ment, such as steamboats, barges, light- 
ers, etc., from insurance corporations. 
These risks were previously carried by 
the railway syndicates under sched- 
ules, but were canceled when the fed- 
eral government assumed control of 
the roads. 

Nothing has been said regarding in- 
surance upon rolling stock of the rail- 
roads, but it is assumed that this will 
soon follow the floating equipment, and 
again be covered by private under- 
writing corporations. 

It is generally felt that the physical 
properties of the roads have deterior- 
ated considerably under government 
administration, and that once these are 
turned over to private management, a 
great deal must be done before they 
are as well safeguarded against fire as 
they were in 1915. 


Stone, Matthews & Co. have been made 
sole Philadelphia agents for the fire de- 
partment of the American Merchants 
Marine of New York. The agency also 
represents the Capital Fire of Concord, 
Citizens of Missouri, Philadelphia Under- 
writers, Security of New Haven, Assur- 
ance of New York, Underwriters’ Fire of 
Concord, Netherlands Fire and Life of 





Holland, California of San Francisco. 





NINETY YEARS OLD HALE AND HEARTY 


The Franklin Fire 


Insurance Co., of Philadelphia 


ELBRIDGE G. SNOW, President 


Organized 1829 Charter Perpetual 








“You May Delay, But Time Will Not.”—Benjamin Franklin. 


ASSING the ninetieth milestone in human life is 
P the experience of few. In the case of a corpora- 

tion that has faithfully discharged the trust re- 
posed in it by the legislative body granting it corporate 
life, the attainment of such advanced maturity should, 
and in the case of THE FRANKLIN FIRE INSUR- 
ANCE COMPANY OF PHILADELPHIA does, mean 
constantly increasing strength, vigor and growth as an 
insurance company, and assurance of its stability, de- 
pendability and capacity for service. 


The new stock issue, the latest forward step taken 
by the new management, has been fully subscribed, 
and the increased financial strength of the company is 
thus assured. 











STATEMENT, DECEMBER 31, 1918 


GRA RGMBER ie sciccccascwcduxscdenccudnccusdseevvaededawsues $3,772,414.15 
RING MOMENI cc cc de kancudcaacdaddsengacatsaedansddasasaneds 500,000.00* 
DEM as cka6kieddextaaaqudaasandacsdacdessadnneusaeeaned 2,590,201.74 
INGO) CHOMINIAN “a cecacdcucaqdeccadecdcadadedcadeseddeadsncedsacs 682,212.41* 


*Surplus as regards Policyholders, $1,182,212.41 
Fire, Lightning, Automobile (Complete Cover in Combination 
Policy), Explosion, Hail, Marine, Profits and Commissions, Rents, 
Rental Values, Riot and Civil Commotion, Sprinkler Leakage, Use 
and Occupancy, Windstorm. 


























THE AUTOMOBILE | 


INSURANCE COMPANY 
OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5,382,334.00 


SURPLUS TO POLICYHOLDERS 


$3,833,866.73 


LINES WRITTEN 


FIRE MARINE WAR RISK 

TORNADO WINDSTORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES ge 4 MARINE 
FLOATERS LEASEH NLAND TRANSPORTATION 


OLD 
REGISTERED MAIL 


Affiliated with 
AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 
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WM. B. CLARK, President. 
A. N. WILLIAMS, . . Vice-President 
E. J. SLOAN, . Vice-President 
cocaine Te cele and Secretary 
— Than Pecstdent; at Western Branch 
E. S. ALLEN, Assistant Secretary 
W. ROSS McCAIN, Assistant Secretary 
W. F. WHITTELSEY, Marine Vice-President 
R. E. STRONACH,_. . Marine Secretary 
GEO. L. BURNHAM, . Comptroller 








Inspections 





18 years in this field. —Dixit et Fecit— 
Office with Knight, Smith & Co. 
Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 


in Chicago, Cook County and the Greater Metropolitan District. 
{This inspectorate very properly gauges the expectancy of fire risks 
and intelligently anticipates events before they occur. {The under- 
signed sells this talent to companies, agents, brokers and the busi- 
ness public, herewith tendering counsel to all State Insurance Officials, Legislative and Municipal 
Committees and all those who formulate insurance laws designed for the public weal. 


C. W. PIERCE 


Independent Inspector and Fire Prevention Counselor 











~- WYNNE & 


General Agents 


NEW AMSTERDAM CASUALTY COMPANY 
Agents wanted in Michigan 


1554 Penobscot Bldg. 2 : : : Detroit, Mich. 


KINSELLA .. 


for Michigan 
CAPITAL $1,000,000 














ALL LINES OF INSURANCE 
HANDLED. 





The Wheeler, Kelly & Hagny Co. 


INSURANCE 
215 East Douglas Ave., WICHITA, KANSAS 


ENGINEERING DEPARTMENT 
IN CONNECTION. | 








J.G. HUBBELL, Mgr. 





NATIONAL INSPECTION CO. 
INSPECTION OF HEAVY RISKS 


108 SO. LA SALLE ST., CHICAGO 











WM. WAESH 
Ass’t Secretary 











Twin City Fire Ins. Co. 


MINNEAPOLIS 
Capital $500,000 














INDEPENDENT ADJUSTERS 











ILLINOIS MISSOURI 
QUINCY ADJUSTMENT 
& SERVICE BUREAU 
Well's Building, Quincy GEORGE C. GILL, Mgr. 


ILL ,WIS .IND 
Cc.H.TAY LOR 
1865 Insurance Fxchange, Chicago 
Phone Wabash 264 
ADJUSTER OF FIRE LOSSFS 


ILLINOIS AND EASTERN IOWA 
WESTERN ILLINOIS ADJUSTMENT 
62S. Cherry St. tee Hil 
@.P. Arnold é aa poten J W.A. Bartlett 


ILLINOIS y INDIANA 
ELDRIDGE H. SPERRY 
606 & 7 Robeson Bldg., ( hampaign, TI. 
Western Union or Long Dist. Phone (Office 147, 
es. 458) facilitates promn' service 


IOWA 











ILLINOIS 
THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 





a specialty. 
North & Central Southern Eastern Western 
ILLINOIS WISCONSI?.. IOWA INDIANA 


BEN C. COOPER 
Central Life Bldg., Ottawa, Illinois 
ADJUSTER OF FIRE LOSSES FOR THE COMPANIES 
34 years in insurance work 





NORTHERN ILLINOIS EASTERN IOWA 

Adjustment and Inspection Bureau 

STACEY M. CAHN, Manager Chadwick, Illinois 

Adjuster of fire losses and inspector of risks 

for the companies. 12 years’ experience in in- 
surance work. 


IND. ILL. KY, 
H. N. ODELL 
110 Upper Second Second St., Evansville, Ind. 


Adjusters of Fire, Tornado, Automobile and Inland 
Marine es 





Kansas Oklahoma Eastern Colorado 
WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 


Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 





| NORTHE’N MICHIGAN ADJUSTMENT COMPAN 
. Adiusters of Fire Losses 
206 Schirmer Bide %61 Federal Ave. Saginaw, Mic 





MINNESOTA AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 








General Adjusters. 14 years experience. 
506 Palace Bidg., Minneapolis, Minn. 
KANSAS 


+ FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 
HUTCHINSON * © KANSAS 


NEBRASKA WESTERN IOWA 
CONFIDENTIAL ADVICE & ADJUSTMENT BUREAU 

W. H. Hatteroth, Attorney and Mi 

Inspection reports. 

all classes of claims. Cases handled 

essary. 1418 First National Bank Building, OMAMA. 

OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING CO. 

Claims & Adjustments 
Ohio Bidg., Akron, O. Main 50, O. C. 2667 


OHIO 
JOHN M. SEYMOUR 


363 Main Street Ashtabula, Ohiec 


17 years experience as an insurance agent 
and builder. 


WISCONSIN AND MICHIGAN 
Pire Loss Adjustments. Wisconsin and No. Michigas 
DAVID LAWSON 














AS SEEN FROM CHICAGO 











IVES APPLIES FOR MEMBERSHIP 


A new wrinkle in Western Union 
membership is found in the application | 
of Ralph B. Ives, vice-president of the | 
Aetna for membership. Membership 
in the company is held by Western 
Manager Thomas E. Gallager, who de- 
sires Mr. Ives also to hold member- 
ship, indicating that with two mem- 
berships allowed it will be with the 
understanding that there shall be but 
one vote. 
* * * 
GRAND NEST MEETING 
The annual grand nest meeting of 
the Blue Goose will be held in Chicago 
at the Congress Hotel, Sept. 30. The 
sessions of the Northwest Association 
will be held at the Congress this year 
instead of Hotel La Salle. This year 
the fiftieth anniversary of the North- 
west Association will be celebrated, 
and it is anticipated that the annual 
Blue Goose function will be well at- 
tended this year. 
ae 
SHOW FARMS UNPROFITABLE 
The fire at the show farm of Senator 
Medill McCormick, near Byron, IIl., 
calls to mind the unfavorable experi- 
ence of farm companies on risks of this 
character. The shrewd farm under- 
writer will avoid the big farm risk that 
is owned by the wealthy man located 
near a big city. There is no one con- 
tributing cause that is responsible for 
this experience. Farm underwriters 
simply find that heavy losses do occur 
in such risks where values are con- 
gested. These millionaire farmers are 
not practical in their supervision. They 
are absent a good bit of the time, leav- 
ing the care of the farm to a manager. 
The work requires a number of hired 
men, some of whom are irresponsible. 
Despite the rules against smoking it is 
carried on. These farmers have high 
valued machinery, blooded stock and 
the best of everything. There is all 
sorts of power machinery. A _ loss 
usually means the destruction of heavy 
values. A farm of this character is 
more of a fad and not a business en- 
terprise. eee ee 
GRAIN ASSOCIATION'S PLAN 
The members of the Underwriters 
Grain Association have taken a vote 
as to whether the organization shall 
be continued another year. The vote 
was unanimous with the exception of 
the Fidelity-Phenix which will with- 
draw from the organization. Inasmuch 
as the entire writing capacity of com- 
panies will be required to take care of 
the terminals this year, the companies 
hold that the organization should be 
continued by all means. 
ee ae 
CHICAGO BONDING OFFICE 
The Cook county and Illinois depart- 
ment of Chicago Bonding is moving 
to 1409 Insurance Exchange, in Chi- 
cago, where all the work of the de- 
partment will be conducted. Manager 
B. L. Heath of the department has 
been devoting part of his time to the 
head office and part to the local office 
in the Insurance Exchange. All his 
force will now be moved over to 
the Insurance Exchange building. The 
General Insurance Agency which is 
conducted by the Cook county de- 
partment will be moved to the same 
office. The General Insurance Agency 
writes fire and theft aytomobile insur- 
ance in the Northwestern National of 
Milwaukee. * *K x 
COMPETITIVE ADVERTISING 


Circulars attacking an advertisement 
in THE NATIONAL UNDERWRITER of 
June 5, inserted by the Lloyd-Thomas 
Company, have been received by many 
‘Chicago insurance men. The circulars 


were sent out by a Milwaukee: ap- 
praisal company. 

‘ The advertisement referred to criti- 
cized very strongly contracts for ap- 








being stated that an experienced ap- 
praisal company could name a price 
in advance. THE NationaL UNDER- 
WRITER did not feel called upon to cen- 
‘sor the advertisement. While the 
criticisms were severe, they were 
made over the name of a responsible 
‘firm and in such form that they were 
clearly recognizable as the expression 
of that firm and not of the paper. 
Severe comment on insurance con- 
tracts have often been made by insur- 
ance authorities. Recently a large sur- 
ety company “Tore to tatters” the bond 
of a rival system of protection. The 
question’ of the acceptability of any 
form of contract seems a proper sub- 
ject for competitive argument. 

THE NationAL UNDERWRITER had no 
knowledge, prior to the circular re- 
ferred to, that the Milwaukee concern 
was dissatisfied to have its inquiry for 
advertising rates handled in routine 
form, which is through an advertising 
salesman. One of the largest appraisal 
companies, which made inquiry about 
the same time, specified the space it 
was interested in, full pages and half 
pages, and was quoted rates at once. 
There was nothing about the inquiry 
from Milwaukee to indicate that it was 
worth a special trip to that city. An- 
other inquiry from the same city, 
handled in the same way, brought a 
letter showing the inquirer was inter- 
ested in three-quarters of an inch, or 


less than the minimum advertising 
space. = Sn 
BUSINESS HOLDS UP WELL 


Companies writing large business on 
whisky report a marked falling off in 
revenue from this source during June. 
The slump, because of loss of whisky 
business, together with the losses of 
use and occupancy and explosion lines, 
has made a difference in premiums 
within the last month or two, but the 
general average of all business makes 
the totals go beyond last year’s in- 
come. Some company managers think 
a slump will occur in the very near 
future. It is a peculiar situation in both 
the life and fire insurance business that 
company officials have been surprised 
at the large volume written this year. 
They have all been expecting a slump 
to start at any time. Thus far the 
slump has not developed in either life 
or fire insurance and particularly not in 
life insurance. * * * 

The Chicago agency and Cook county 
department of the Law Union & Rock 
began last week to report to Western 
Manager Charles E. Dox of the London 
& Lancashire, which company now owns 
the Law Union. * * x 

Thomas J. Byrne, the well known Chi- 

cago broker, who went on a vacation in 
the east with Mrs. Byrne, has been de- 
tained in New York by the sudden illness 
of his wife, an operation being neces- 
sary. * * * 
The Rockwood-Badgerow Company of 
Chicago was host to its entire force of 
business producers last Wednesday. The 
day was spent at the Evanston Golf 
Club. Golf and tennis occupied the af- 
ternoon, and a lively contest for prizes 
ensued. Raymond Y. Sanders won first 
prize in the golf tournament and John 
H. O’Connor won first prize in the ten- 
nis tournament. At 7:30 P. M., a bounte- 
ous dinner was served, and the party 
finally came to an end after an evening 
chuck full of fun and merrymaking. 


* * * 

Military officials pay a high tribute 
to Lieut. Elmer F. Carnes, who was for- 
merly with the Chicago office of the Prus- 
sian National. Lieut. Carnes is at pres- 
ent attached to the superior board on 
organization and tactics of the American 
expeditionary forces and is connected 
with a most important work. He will 
return to civilian life about August 15. 


* * * 
William Betteridge, Chicago manager 
of the marine department of the Commer- 
tial Union, has gone on a trip to England. 


The American Eagle Fire has been ad- 
mitted to membership in the Western 
Factory Insurance Association. 
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SELLING POINTERS 


(CONTINUED FROM PAGE 1) 


executing the same in a violent and tur- 
bulent manner to the terror of the peo- 
ple, and this whether the act intended 
be of itself lawful or unlawful.” 


Therefore, if after a loss the fire 
company can prove that the damage 
was done by three or more persons 
with malicious intent there is no liabil- 
ity under the fire insurance contract 
and the entire loss must be borne by 
the insured. 


Explosion Liability 


Under the fire policy the company 
is not liable for an explosion loss unless 
fire precedes the explosion, and in the 
event of a serious loss caused by fire 
and explosion, the company is only 
liable for that portion of the loss caused 
by fire. Heavy losses are often caused 
by “cold stroke” explosions. That is, 
an explosion may seriously damage a 
plant without fire resulting. A whole 
portion of a factory may be blown 
‘away. and the entire damage be due to 
the force of the explosion—not from 
fire. Unless riot and strike insurance, 
which includes explosion damage, is 
carried, nothing can be collected under 
the fire insurance contract in the event 
of a loss of this character. 


“Loss Not a Loss” 


All of this is familiar enough to the 
majority of insurance men, but it is sur- 
prising how few property owners who 
have been policyholders for years are ac- 
quainted with just what the fire insur- 
ance policy contract provides. Most pol- 
icyholders are inclined to the view that 
a loss is a loss irrespective of the cause, 
and that in the event of a fire, the com- 
pany carrying the risk must pay for the 
damage done by fire. If a policyholder 
can be induced to read the exclusions in 
the fire insurance contract, it will prove 
to be a revelation. 


Court Rulings Favor Companies 


In making a selling campaign for riot 
and strike insurance, some will be en- 
countered who make the assertion that 
if a loss occurs to their property by fire, 
the company will be compelled to pay 
the loss if suit is instigated. It is true 
that very often the lower courts will 
hand down such a ruling, but when the 
case is reviewed by a court of higher 
authority, the decision is always against 
the assured. The language of a fire in- 
surance contract is plain. The exclu- 
sions are specific and cases of this kind 
are always decided against the insured. 
The cost of carrying a case to court is 
high and much unnecessary time is con- 
sumed in prosecuting the case, to say 
nothing of the inconvenience. A _ riot, 
strike and civil commotion policy elimi- 
nates all worry of this character. 


Growth of General Strikes 


In making plans for a campaign for 
the sale of this protection an agent 
should bear in mind the fact that the 
indemnity can be sold to a manufacturer 
quite irrespective of the branch of busi- 
ness in which he is engaged. What oc- 
curred at Winnipeg, Canada, serves as 
an illustration. Labor does not intend to 
gain an isolated adventage here and 
there by tying up any particular indus- 
try. The general strike idea is pre- 
dominant. That is, labor leaders realize 
that a community or whole section of 
the country may be effectually crippled 
by tying up all of the industries, but 
that a point may not be successfully 
carried where only two or three branches 
of business, even if they be important, 
are tied up. Hence a manufacturer may 
be at the head of a business which is 
apparently peaceful, and in which labor 
is satisfied, but if a general strike is de- 
clared, and there is a general walk out, 
his business will be affected along with 
all other industries. 


Normal Rates Reasonable 


Moreover, there is a decided advantage 
in purchasing riot and strike insurance 
before trouble commences. When a 
strike is on, or imminent, the rate is 
increased to three times the normal 
figure. It is much the same as asking 
a company to insure a piece of property 
that is on fire. The average rate on the 
average property is 35 cents. This is 





it~ ait 
high. 


Trouble Reaching All Industries 


No one in any community can predict 
what is going to happen so far as labor 











is concerned. Agitators are going up and 


down the country organizing labor, creat- 
ing local units and “stirring up the ani- 
mals” generally. Even in Texas, which 
is considered far removed from the in- 
dustrial centers, a state producing prac- 
tically nothing but raw materials, there 


are 7,000 members of the Farmers Non- ; 


partisan League. The modern labor idea 
is to embrace all industries, laborers, 
skilled and unskilled, in all walks of 


life. As a consequence, employers en- | 


gaged in businesses that have heretofore 


been considered free from labor troubles, } 


strikes, walkouts and disturbances of any 
kind may find themselves facing a seri- 
ous situation at any time. There is no 
forecasting where labor troublés are to 
break out next, or in what manner they 
will manifest themselves. Owners of 
important property need protection 


against this danger. Most of them ad- | 


mit that such a danger exists, but feel 
that they are already protected by their 
fire insurance contract. It’is up to local 
agents to show what the fire insurance 
policy does not provide, and the extent 
of the coverage of the riot and civil com- 
motion policy. 


GOOD ATTENDANCE AT 
OHIO FIELD MEETING 


(CONTINUED FROM PAGE 3) 





-pay postage on reports sent to the bu- 


reau, Stating that it had been necessary 
to pay out $1,397 in postage due on let- 
ters received at the various offices. Mr. 
Atwell considers that the record can 
be still further improved and believes 
that the number of criticisms can be 





kept at a figure of which the Ohio agents : 


may well be proud. 
New Members Received 
The Ohio Underwriters Association 
took in the following new members: 
William F. €as.te of the American Na- 
tional, O. G. Hesselgren of the New Jer- 
sey, New Brunswick and United British, 


and A. E. Riedinger of the Reliance and | 


Ailiance. 


There was a particularly large attend- | 


ance of women and children, possibly 40 
of them being present. Wednesday after- 
noon was given over to water sports. 
Wednesday evening a banquet and dance 


and Thursday noon the field men of the | 


state gave a special luncheon to the visit- 
ing Jadies. Those present at the luncheon 
included Mrs. Clark Morgan, Mrs. Hoel- 
scher, Mrs. C. J. Doyle, Mrs. S. C. Neff, 


Miss Violet, Mrs. Ed Winter, Miss Win- . 


ter, Mrs. Jones, Mrs. Ed Elder, Mrs. Mel 
Barelay, Mrs. Walter Saar, Mrs. Joe 
Wharton, Mrs. Louis Schweer, Mrs. 
Hepple, Mrs. Goodfellow, Mrs. John 
Gray and daughter Martha, Mrs. Herbert 
¥. Brooks, Mrs. Young, Mrs. George Wil- 
son, Mrs. Hal Hare, Mrs. Ed Seneca, Mrs. 
Id Tinsley, Mrs. Chester Barnard, Mrs. 
Robert Raynolds, Mrs. John Ankenbauer, 
Mrs. John Conway, Mrs. William Mauk 
and Mrs. A. M. Cole. 


FIRE MARSHAL’S PROGRAM 


(CONTINUED FROM PAGE 4) 
Grain Elevator’—James J. Fitzgerald, 
assistant secretary Grain Dealers Na- 
tional Mutual. 

General discussion ten minutes. 

“The Fire Hazard of Nitro-Cellulose 
Moving Picture Films and Ivoroid Pro- 
ducts; What Should Be Our Attitude To- 
ward Them?’—Name to be suggested. 

General discussion ten minutes. 

“The Hazards of Large Industrial 
Plants”—H. G. Garrett, Brit. Col. 

Discussion—Led by Joseph Button, Va., 
and R. S. Mentrum, Mont. 


“Pep in Perpetual Progress’—Walter , 


P. Bell, Tenn. 
Discussion—Led by Howard E. Butz, 
Pa., and George F. Lewis. 


FRIDAY, 9 A. M. 
Round Table Discussions: 


All speeches confined to five minutes; 


no one to speak twice on the subject 
without the consent of the convention. 

Open Forum for all fire marshals’ 
problems: 


Questions to be placed in the Question 
Box on or before the end of the session 


on Friday afternoon. 
Reports of Special ciiieiiiians 
Unfinished business. 
New business. 
Election of officers. 
Adjournment. 


Sttdtenngern penis o> a 








Trefnam fomrary, 


TECTION ENGINEERS 
NEW YORK 
U.S.A. 





Mr. Insurance Man: 


emer ’T you rather put your clients 

in touch with something that reduces 
fire losses to a minimum, than to pay big 
claims? 


Of course you would, and if you’ll let us 
send you the “60 Seconds—and Out ’—the 
fascinating story of fire’s greatest enemy, you 
will see for yourself how 





Fire’s Mightiest Foe 


has completely smothered huge, seething 
masses of burning inflammables in /ess than 
a minute. How it has quickly stamped out 
dangerous fires before serious damage could 
be done. 


FOAMITE FIREFOAM is not just another 


chemical extinguisher. Its principle is en- 
tirely different from all others. 


Write today, and let our Engineering De- 
partment give you full particulars. 


FOAMITE FIREFOAM COMPANY 
806 Fifth Avenue, New York 
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MANSFIELD,OHIO. 
Semi-Annual Statement, June 30, 1919 


The Great American submits this semi-annual statement to the interested public, policyholders and company repre- 
sentatives with full confidence that never in the history of insurance service has any company (stock or mutual) writing 
similar lines of insurance ever risen in popularity, confidence and strength as rapidly as has The Great American. 


ASSETS LIABILITIES 
TiS: BING DR vksckeccksendessis ccs vccace $ 37,900.00 Reserve for Unadjusted Automobile Losses..... $ 6,509.00 
Uh BS We eee SUB 6 isi oc ccc cetcses 1,678.82 Reserve for Unadjusted H. & A. Losses........ 475.00 
Ge IR i dss ncdvccdntaratteiandetciateades 4,704.35 Reserve foe Carrel BING «6 i.csivsccccccweceess 425.00 
COVA LUST hy. C) LUC cee getay ate eapaier ap aie phe Ry Ai Seok eg a 1,700.84 RROUNG TANCE. 35h sh se aie ee reece ets 14.53 
Agents’ Balances (premiums in course of collec- Legal Reserve for Protection of Policyholders... 97,728.99 
tion, written since April 1, 1919)........... 61,914.34 ——_—_—_—— 
a Te sik ob onan ks ods tinea sees 30,000.00 BO a ee ae $105,152.52 
Fe BEE Re ee Te OTT OTE Ten 264.23 IE 6 hike 0 FEds eS pra eeineteesenniee 33,010.06 
Total Admitted Assets................ $138,162.58 TR 293 d60 thin eee $138,162.58 
COMPARISONS 
Premiums written during first six months of 
Se acbidwetraivseteedncadennes zabens , $168,923.51 
Premiums written during first six months of 
SUE Kiksasoettneeneseckdads teases re 48,229.08 
Increase 1919 over 1918 for first six months..... $120,694.43 
Admitted Assets, June 30, 1919................. 138,162.58 
Admitted Assets, December 31, 1918............ 55,894.79 
Increase in assets during last six months....... $ 82,267.79 


No credit has been taken in this statement for over $6,000.00 of assets not admitted by the State Insurance Department, such as 
furniture and fixtures, over-due agency balances, Company service automobiles, supplies, etc. Neither has credit been taken for con- 
tingent assets amounting to $195,157.98. 


Full Coverage Automobile Insurance 


FIRE, tornado, cyclone, windstorm and explosion. THEFT, robbery and pilferage. COLLISION—Damage to your own car. 
PROPERTY DAMAGE.—Claims made upon you by reason of damaging property of others. 
PUBLIC LIABILITY.—Covering claims made upon you for injury or death to persons, including attorney fees, defense court costs 
and surgical relief. 
AUTOMOBILE PERSONAL ACCIDENT.—Covering injury or death of the insured, due to an automobile accident. 
HEALTH AND ACCIDENT INSURANCE 


The great progress and strength of The Great American is evidenced by the fact that over 20,000 Ohio Automobile Owners are 
insured in and protected against loss by Great American Policies. ‘ 

This number of satisfied policy holders brilliantly display the confidence Ohio Automobile Owners have in The Great American and 
also the wonderful work accomplished and the loyalty of over 400 Great American Representatives located all over Ohio. 

These 400 Great American Representatives make up a service organization all over Ohio, unequaled by any company. : 

Prompt, satisfactory and friendly claim settlements, together with the Company’s unequaled service, has made the Great American 
the largest and strongest Ohio Automobile Insurance Company, and a company that has become known as the greatest Claim-paying 


company in the business. 
EVERY DEPARTMENT OF THE COMPANY WELL ORGANIZED 


Executive—Agency—Underwriting—Claim—Reinsurance Accounting and Advertising. 

Each department striving and being successful in giving real and substantial assistance and service to Great American Agents and 
Policyholders.. MORE SERVICE DELIVERED—THAN TALK. : , 

The spirit of mutuality between the Home Office, the Agent and the Policyholders makes The Great American the most popular 
Automobile Insurance Company operating in Ohio today. a 

WANTED.—Wide-awake Agents who can deliver the goods in Ohio towns where not now represented. Your correspondence will 
receive prompt and friendly consideration. 

THE GREAT AMERICAN A Company of the People—By the People—For the People 


F. B. BLACK, President HOME OFFICE — MANSFIELD, OHIO HENRY R. ENDLY, Secretary 
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DEATH WON’T AFFECT AGENCY 





Merwin Jackson, Pioneer in Work at 
National Association, Passes 
Away at Toledo 





TOLEDO, O., JULY 29.—No disrup- 
tion, sale or division of the Merrill, 
Dodge & Jackson Company agency 
will occur as a result of the recent 
death of Merwin Jackson, secretary- 
treasurer of the company. The com- 
pany is organized on a rather unusual 
plan. The common stock, returns on 
which are in lieu of salaries, is held in 
escrow, with a provision that in the 
event of death or retirement it returns 
to the treasury and may be reissued to 
whoever may be admitted to the firm. 
The preferred stock covers the invest- 
ment of the stockholders. F. A. Clark 
is president of the company and C. S. 
Holton vice-presiednt. 


Mr. Jackson was one of the pioneers 
in the establishment of the National 
Association of Local Agents, being its 
first secretary and active in its affairs 
until recent years. His work as chair- 
man of the’ grievance committee 
brought him into especially close touch 
with insurance men all over the coun- 
try, his greatest fight on behalf of the 
association being in the abolishing of 
“overhead” writing. He was a man 
who commanded respect everywhere. 
Eminently fair and forceful at all times 
he won the confidence of company of- 
ficials and agents alike. His death was 


which had unfitted him for business for 
the past year. 


COMPANY MADE RAPID STRIDE 








Great American Mutual Indemnity Has 
Developed a Fine Plant in the 
State 





MANSFIELD, O., July 29.—The 
Great American Mutual Indemnity of 
this city which writes full automobile 
coverage and in addition health and 
accident insurance now has over 20,- 
000 automobile policyholders. It was 
licensed Dec. 26, 1917, and has been 
in business less than two years. Its 
home office force has increased from 2 


that it can get rapid and accurate 
service. p 

The Great American has greatly in- 
creased its funds and has developed a 
fine agency service. It has made rapid 
progress but the management has been 
conservative in its operations. Secre- 
tary Endly is backed by a strong board 
of directors who take a personal inter- 
est in the company’s operations. 








$1,000,000 Agency at Akron 


The Hall-Harter Insurance Agency 
Company and the D. Herberich Company, 
two leading agencies at Akron, O., are 
being merged under the title of the 
Herberich-Hall-Harter Company. The 
new agency will have an aggregate pre- | 
mium income of $1,000,000. | 

This consolidation gives Akron the | 
distinction of having the largest purely 
local agency in Ohio. E. W. Raynolds, 
who has been manager of the Herberich 








persons to 21. It now has 400 active 
agents throughout Ohio. It recently 
purchased property for its home office 
and it will be one of the most attrac- 
tive buildings in the state. Henry R. 
Endly, the secretary and treasurer, was 
formerly connected with the Ohio in- 
surance department. Frank B. Patrick, 
deputy superintendent of insurance un- 
der Judge Taggart and W. H. Tom- 
lison, are connected with the Great 
American in the loss department. R. 
E. Morris, life long mutual man and 
formerly with the Lumbermen’s Mu- 
tual, is in charge of the accounting de- 
partment. Robison Keffer is assisting 
Mr. Morris, he also having been con- 
nected with the Lumbermen’s Mutual. 
Sherman Glessner, who was connected 
with the Lumbermen’s Mutual for four 
years, is in charge of the underwriting 
department of the Great American. 
The Great American is now installing a 





due to a hardening of the arteries 





printing plant in its new building so 


agency and who will act as manager of 
| the consolidated agency, was recently 
' special agent of the Glens Falls in Ohio. 
He will be assisted in the management 
of the agency by W. E. Fitzgerald, for- 
merly special agent of the Queen in 
Ohio. 

A dinner was given on Wednesday 
evening to about 5@ of the Ohio field men 
represented in the agency. The agency 
is building an eight story fire proof 
building in Akron and will occupy the 
first three floors when the structure is 
completed which will be about February 
of next year. 





More Agents May Be Involved 


There are well defined rumors that the 
Chio fire marshal department’ will 
shortly disclose that some other agents 
in the state have been settling losses to 
their own advantage, either charging 
the companies more than ,was paid or 
sending in false reports. It is believed 
that other arrests will be made within 


the fire marshal has obtained damaging 
evidence against certain agents. 





Ohio Notes 


The Standard Underwriters Company 
of Clevleand has been incorporated by 
J. H. Morris, I. C. Frantz, L. M. Nook, 
J. W. Hays and Raymond B. Gamble. 

The Underwriters Building & Invest- 
ment Company of Cleveland has been in- 
corporated for $100,000 by E. M. Kossin, 
L. E. Giel, Edgar R. Bayes, George O. 
Willet and Arthur J. Tuscany. 

Richard S. Barret, special agent for 
the North River and United States Fire 
in Ohio, will spend August at Freeport, 
Ill., western department headquarters, 
taking care of an underwriting depart- 
ment desk, 





West Virginia Notes 


E. T. Rose, chief of the fire depart- 
ment at Wheeling, W. Va., has resigned. 
Burley Thompson succeeds him. Mr. 
Thompson has spent some twenty years 
in the Wheeling department. 

Of the $900,000 bond issue voted upon 
at Clarksburg, W. Va., for public im- 
provement, $75,000 will be used for 
equipping the fire department with new 
apparatus and appliances. 

W. D. Swearingten, who was recently 
appointed special agent for the National 
Union in West Virginia, has established 
headquarters in the Virginian Land Bank 
building at Charieston. He was formerly 
connected with the General Adjustment 
Company in West Virginia. 





Illinois Notes 


Spruel Rea of Rea Bros. 
Ill., succeeds to the agency. 

S. E. Moisant of Kankakee, Il., secre- 
tary of the Illinois Association of Insur- 
ance Agents, is on an automobile trip in 
the East. He expects to be home by 
Aug. 1. 

State Agent Ralph F. Wolsterdoff of 
the Atlas in Lllinois and Michigan, left 
this week for®an extended trip through 
Yellowstone Park, Utah, Nevada and 
cther states in the Rocky Mountain ter- 


at Benton, 














the next few weeks, as it is known that 


ritory. 





ASSETS - 





SURPLUS TO POLICYHOLDERS - - - 


A Reliable, Progressive Agency Company 


The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 


$1,765,472.60 
1,096,744.07 


LICENSED IN 


Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 


Tennessee and Kansas 
Representatives solicited 


H. M. BARFIELD 
President 


Secretary 





H. S, BASSETT 


Buckeye National Fire 


Surplus to Policyholders 


CHARLES H. HARRADEN 


Managing Underwriter 


Insurance Co. 
... . $149,508.34 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 








OHIO AND MICHIGAN AGENTS WANTED! 








HENRY REIS, M. D. 


ANTHONY MATRE 
President Vice-President 










THOMAS E. GALLAGHER 
JAMES F. HOULEHAN 
DR. FELIX GAUDIN 


ASSETS OVER ONE MILLION 


JOSEPH BERNING 


ice- President 


DIRECTORS 

HENRY REIS, M. D. 

JOSEPH BERNING 
HUGH O'NEILL 


NAPOLEON PICARD 
Secy-Treas. 


NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


-A good company for good agents 


ARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 


INSURANCE EXCHANGE 
CHICAGO, 





The @lobe Fire Insurance Co. 
The Western Insurance Co. 


Combined Capital - $ 900,000 

Combined Assets - - 3,179,134 

HENRY WACHTER, Manager : 
ble Agents Wanted in 








KEYSTONE UNDERWRITERS 


DEPARTMENT OP 


All of Pittsburgh, Pa. 


Combined Net Surplus - - - § 733,329 
Combined Surplus to Policyholders 1,633,329 


The United American Insurance Co. * 
The Union Insurance Co. 


218 Fourth Ave., PITTSBURGH, PA. 
FISH & SCHULKAMP 
General Agents for Wisconsin 
Madi . Wi “ 








‘ 





The Commonwealth Insurance Company of New York 


CECIL F. SHALLCROSS, President 76 William St., New York City 





= 








Fire, Automobile, Windstorm, Sprinkler Leakage, Riot and 
Civil Commotion and Kindred Forms of Indemnity 











Through its field men and engineers the COMMONWEALTH is prepared to give expert service in eoneperathen with its agents 


everywhere in the United States. 
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THE LIVERPOOL & LONDON & GLOBE 


Insurance Company, Limited 


Its United States assets are $17,083,985.30, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policyholders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI DEPT., 401 Fourth Nat. Bank Bldg., Cincinnati, O. 














SBORGE E. FEENEY, President 


4DWARD T LYONS, ‘Secretary-Treasures AM. WAGNER, Supt. of Agencies [ 


The Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 
$529,005.00 
344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Assets .... . 
Surplus to Policyholders 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 














PIONEER 


Fire Insurance Company 


of America 


29 South LaSalle Street 
CHICAGO 














AN ILLINOIS 
COMPANY * 











po 


The Superior Fire Insurance Co. 
PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, Prest. EDWARD HEER, Sec’y and Treas. 

Why not make room in your agency for aconservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Capital $400,000.00 Surplus to Policy Holders $730,417.59 
Assets $2,083,462.49 








Nationa! Diberty 


Insurance Gompany 
of Amevira. 
INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 
STATEMENT JANUARY 1, 1919 


Cash Capital - - $1,000,000.00 
Assets - - - $9,609,646.00 Net Surplus - - $2.395,417.89 
Liabilities, including Capital - 7,214,228.11 Surplus to Policy Holders - —3,395,417.89 
HEAD OFFICE: 62 WILLIAM STREET, NEW YORK r) 














WOLFLE, STEFFELIN & COMPANY 


WONDERFUL SERVICE 


823 THE ROCKERY -- ADAMS «LASALLE STS -- CHICAGO 


RESIDENT MANAGERS 


THE FRANKLIN LIFE INSURANCE CO. 


GUARANTEED low cost Life Insurance issued by the strong, 
conservative Life Insurance Company, operating over 3+ years 








WE RECOMMEND THE FRANKLIN LIFE 
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IN THE CENTRAL WEST 
z =< 4j 
OHIO FARMERS’ AGENTS MEET 


Gathering at Winona Lake Was One 
of Largest and Most Successful 
Ever Held 








WINONA: LAKE, IND., July 29.— 
The annual meeting of agents of the 
Ohio Farmers here last week was the 
largest ever held, nearly 300 being in 
attendance, with four states repre- 
sented. : 

President F. H. Hawley in his ad- 
dress told of the great changes which 
have come about in the economic world 
since the meeting: three years ago and 
of the development of the idea of serv- 
ice. He said the company has spent 
and expects to spend much time in 
giving the best possible service to the 
agent and policyholder. 

Fred A. Duffey of Logansport spoke 
on how to increase business, giving as 
the main requisites hard work, well di- 
rected advertising, professional service 
to the policyholders, enthusiasm and 
tact. H. L. Sammons gave an interest- 
ing talk on the relation of the local 
agent to the company, emphasizing the 
fact that any company was judged 
largely by the character of its agents. 
Virgil A. Day told of the benefits he had 
derived from such meetings. 

B. F. Hastings of Akron, O., spoke on 
“Why the Ohio Farmers Insurance Com- 
pany?” showing what the company had 
meant to him in all the years of his 
connection with it. He was followed by 
reminiscent talks and expressions of 
good will from a number of agents. 

W. E. Haines, secretary of the com- 
pany, gave a short statement of the 
company’s business for the first half of 
this year, showing that it had made good 
gains in every department. 

Several enjoyable musical numbers 
were given during the meeting by Homer 
Rodeheaver, singer for Billy Sunday. The 
agents attended the performance of 
“Joseph” Tuesday night as guests of the 
company. 


WILL CONTEST RATE RULING 








Companies Likely to Test Indiana At- 
torney General’s Interpretation of 
Law in Court 





INDIANAPOLIS, IND., July 30—The 
Indiana department has set Aug. 18 for 
the hearing on the controversy between 
the companies and the department over 
the interpretation of the rating law, the 
department holding that all going rates 
at which risks were written prior to 
May 15 shall be the legal rates, while 
the companies contend that the rates 
gotten by the application of the sched- 


| ules or in other words the manual or 


book rates shall be the legal rates, On 
the following day there will be a hear- 
ing as to the continuation of the 10 per- 
eent war surcharge. The department is 
instructing companies to Keep their rec- 
ords of the surcharge in such a way that 
an proper refund may be made if the final 
decision be against the companies. 


INDIANAPOLIS, IND., July 29.— 
Attorney General Stansbury’s ruling 
that the rates at which policies in force 
May 15 had actually been written, 
rather than the regular tariff rates, be- 
came the legal rates in Indiana under 
the new law effective on that date is 
not likely to be accepted by the insur- 
ance companies without a test in court. 

The new statute, if interpreted as the 
state department is seeking to enforce 
it, obviously defeats the purpose of an 
antidiscrimination law, in that it legal- 
izes rates that were obtained under the 
old rule of competition and by which 
large property owners and those hav- 
ing other lines of influence were able 
to secure concessions from published 
rates. The real sufferers would be the 


Competent Compensation and Liability Under- 
writer desires a position in the West. Recom- 
mendations will follow all communications at 
once if any Company or Large Agency is inter- 
ested. Advise of salary possible after demon- 
stration of abiiity, obtained by long experience, 
would be appreciated. Address 74-L, care 
The National Underwriter. 








Desk | Room 


Two special agents wish desk room in Chicago 
for two desks and two small filing cabinets. 
Answer giving location and rent required. 
Address 83-U, care The National U derwriter. 








BOND MAN WANTED 


Want a first-class bond man— 
one with the ability and the punch 
to make good in office and field. 
Position open in a general agency 
representing one of the largest 
companies writing multiple lines. 
Minneapolis and Southern Min- 
nesota territory. State salary 
expected, references and experi- 


ence. Address 79-A, care The 


National Underwriter. 








FIELD MEN WANTED 


Experienced field men in surety and 
casualty lines might be able to form 
advantageous connections by address- 
ing Box 845, Omaha, Nebraska, stating 


experience and salary desired. 











HOTEL WISCONSIN 


Big Hotel of Milwaukee 


HEADQUARTERS for INSURANCE MEN 
500 Rooms-400 with Bath 








ROSSIA INSURANCE CO. 


HARTFORD, CONN. 
FIRE and MARINE INSURANCE 








Bright young 

oung Man Wanted m=». sbeus 

21 years old, 

with fair education, as assistant examiner and 

map clerk, in a large fire insurance office. 
Good opportunity for advancement. 

ddress 76-N, 
Care The National Underwriter 








Special Agent Wanted 


A western f're insurance company wil be 
ready for business this fall, having now 
$250,000 capi-al and $259,020 surplus which 
will increase to $1,000,000 capital and like 
surplus, at once desires a competent special 
ag-nt. It will write business in one or two 
states tirough Iccal agencies at the start. 
It will g've a live man a g2od prcposition. 


Address 75-M care The National Underwriter. 














INSURANCE STOCKS 
BOUGHT AND SOLD 


IT) ions Furnished 


BABCOCK. RUSHTON & COMPANY 


137 So. La Salle St. Central 8900 
CHICAGO 











great mass of the unorganized insur- 


smaller risks and have been paying the 
published rates. 





the department has not ruled as yet is 
as to whether, when .a_policy expires 


ance buying public who have the: 


One very interesting point upon which 


LOUIS NEWMARK & CO. 
“Adjusters for the Assured” 
510 Insurance Exchange 


Water zses CHICAGO 5, {i5.y Blvd. 
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on which a reduced “going rate” has 
been carried, the policy must be rewrit- 
ten at the “going rate” or the published 
estimate, even though it be written ina 
company other than the one originally 
on the risk. Also, it does not seem to 
be clear what rate the department would 
enforce if a number of companies are 
on the same risk and at different rates. 

As one company representative re- 
marked, the situation that would follow 
if the department interpretation of the 
law should prevail would be similar to 
that if, following the enactment of a 
law to establish standards for weights 
and measures, it would be ruled that 
those merchants which had been using 
false-bottom measures and short yard- 
sticks would be permitted to continue to 
do so, but that all others must comply 
with the requirements of the law. Be- 
cause of the stringent enforcement of 
the anti-trust laws in Indiana in the 
past, companies were not permitted to 
unite on uniform rates—now, instead of 
smoothing out all inequalities that were 
bound to result from such a situation, 
the proposed application of the new law 
would simply crystallize those inequali- 
ties for all time, defeating the very 
purpose of the law as indicated by its 
title. 





Report Made on Flint, Mich. 


The gross fire losses for the past five- 
year period in Flint,’ Mich., as given 
in the fire department records, amounted 
to $561,233. The annual loss ranged be- 
tween $45,524 in 1915 and $201,080 in 1918. 
The average annual number of actual 
fires was 269, ranging between 183 in 
1914 and 370 in 1918, with a loss per fire 
of $417, a moderate figure. Based on an 
average population of 73,500, the aver- 
age annual number of fires per 1,000 
population was 3.65, and the average 
loss per capita was $1.80, both low fig- 
ures, 

As to the fire fighting facilities, the 
National Board engineers say: 

“Water supply mainly adequate and 
reliable; sufficient quantities for fire pro- 
tection generally available. Fire depart- 
ment undermanned and not well in- 
structed, with inadequate apparatus and 
equipment. Fire alarm system fairly 
adequate and fairly well maintai: ied; 
serious hazards at headquarters.” 

As to the conflagration hazard the re- 
port says: 

“In the principal mercantile district, 
construction is very weak, blocks are 
compactly built, areas large, and the fire 
department decidedly undermanned and 
cnly moderately well equipped, and high 
winds are fairly frequent, but trans- 
verse streets are of fair width and the 
water supply adequate, and, although 
serious fires are probable, they should 
be confined to the block of origin. 

“In the manufacturing districts, build- 
ings have good private protection, con 
gestion is not general and water supply 
is adequate, so that spreading fires ‘are 
improbable. In the closely built frame 
residential districts there is the usual 
flying-brand hazard, due to shingle roofs, 
modified, however, by the adequacy of 
the water supply.” 


Illinois Fire’s Statement 


The Illinois Fire of Peoria has issued 
its semi-annual statement, showing as- 
Sets $353,360, gain $13,573; reinsurance 
reserve $75,426, gain $4,445; capital $200,- 
000; net surplus $70,752, gain $11,534. 
The company has had an excellent six 
months. r 


. 


Ramey Now Hard at It 


George L. Ramey of Frankfort, Ind., 
who was appointed state agent for the 
National Union in Indiana and Illinois, 
succeeding P. W. Greene, has now taken 
his position and is under full sail. He is 
assisted by Ross Ziegner of Indianap- 
olis. Mr. Ramey was formerly special 
agent of the American. 


Will Have Local Club 


MILWAUKEE, WIS. July 30—The 
movement. in Milwaukee to organize a 
Milwaukee insurance club to consist of 
employes of general offices and local 
agencies is meeting with much approval. 
Robe Bird, vice-president of the Milwau- 
kee Mechanics, is chairman. The other 
members of the committee are John F, 
Hamilton, examiner in the Concordia 
office; Irving Raymaker, examiner in 
the Northwestern National: office, and 
Arthur Schultz, examiner in the Mil- 
waukee Mechanics office. The real back- 
ers and prime movers in the club move- 
ment are Mr. Bird, President Gustav 
Wollaeger of the Concordia and Second 
Vice-President. Joseph Hubel of the 











Northwestern National. The program 
will be worked out by the committee. 


Wisconsin Insurance Club 


MILWAUKEE, WIS., July 29—R. A. 
Hutchinson, president of the Wisconsin 
Insurance Club, has appointed Frank E. 
Halle of the National Liberty, John R. 
Brown, representing Fish & Schulkamp, 
F. F. Gordon of the Boston, R. E. Rep- 
linger of the Milwaukee Mechanics and 
E. S. Audiss of the State of Pennsyl- 
Vania, as members of the executive com- 
mittee for the coming year. 

W. B. Erfert of the North River was 
elected vice-president and H. A. Lingen- 
felser of the Starkweather & Shepley 
companies, secretary-treasurer, at the 
annual meeting in June. 


Mid-West Fire’s Plans 


The Mid-West Fire of Quincy, Ill., is 
about ready to have its license secured. 
Its stock has all been sold and its poli- 
cies are being printed. It will have 
$100,000 capital and between $50,000 and 
$60,000 surplus. L. R. Hetherington, for- 
merly an insurance man of Kankakee, 
lll., is the main factor in the Mid-West 
and is the underwriter. Under the same 
management is the Mid-West Live Stock 
which now has a plant of about 200 
agents in Illinois, most of whom will 
take the Mid-West Fire. Most of the 
stock was sold to farmers in the vicinity 
of Quincy. Mr. Hetherington is now on 
an automobile trip visiting friends in 
Chicago and Kankakee. 


Disturbed Over Surcharge 


Illinois local agents are considerably 
Cisturbed owing to the insurance depart- 
ment sending out a notice to companies 
demanding that the surcharge of 10 per- 
cent be refunded to policyholders, this 
following the resolution passed by the 
Illinois House to that end. Managers 
feel that even if some action is begun in 
ecurt the state authorities will be de- 
feated in this movement because they 
have no authority to order any part of 
the premium collected returned to pol- 
icyholders. The insurance people regard 
the Illinois action as pure politics and 
an attempt at grandstand playing. 


U. & O. Rules Not Adopted 


The Milwaukee Board has not yet 
adopted the use and occupancy rules 
that were promulgated-in Wisconsin last 
spring. The companies now intend to 
take a hand and ask their Milwaukee 
agen‘s to vote for the adoption of these 
rules in their entirety. Some objection 
has arisen on the part of the agents of 
Milwaukee. 


“False Statement” Bill Vetoed 


MADISON, WIS., July 30—Governor 
Philipp has vetoed the insurance bili 
which would punish persons for making 
false statements regarding the financial 
standings of other insurance corpora- 
tions. The bill was put through the leg- 
islature without a hearing. 





Hare Seeking Field Men 


William Hare, United States manager 
of the Norwich Union, was in Detroit this 
week, looking over the talent for the 
purpose of appointing a successor to the 
laie J. S: Fletcher. While in the west 
Mr. Hare will also endeavor to arrange 
for a successor to J. M. Larmore, for- 
merly with the Norwich Union in Indiana 
and Illinois, who has gone with the Cale- 
donian. 





H. N. Kelsey, formerly United States 


manager of the Hamburg-Bremen, was 


in Chicago this week looking into sev- 
eral underwriting propositions. 





Indiana Notes 


J. G. Johnson, past 70 years of age and 
one of the older agents at Angola, Ind., 
died last Saturday. He had long con- 
ducted a successful fire and casualty 
local agency. 





WANTED 


An established union General Agency has open- 
ing for a Fire Company for the Mountain field. 
Also exceptionally good opening for an Auto- 
mobile Fire and Theft Company. Address 
81-S, The National Underwriter. 





Chief Accountant 


Wanted by general office of fire company 
| at Chicago. Address 82-T, care The | 


Nation! Underwriter. 








Capable Adjuster 
WANTED— Adjuster capable of hand- 
ling fire and automobile losses. Ex- 
cellent connection. Address 84-U, 
care The National Underwriter, giving 
age, experience and references. 





FIELD MAN WANTED 
By old established Eastern Fire 
Company for middle Western State. 
Answer in confidence, quoting experi- 
ence, age and salary expected. 85-W, 
| care The National Underwriter. 

















ing underwriter. 


Moines, Iowa. 





The Reinsurance Fire Company of Iowa, 
now organizing, which will handle reinsur- 
ance for standard companies only, desires to 
engage the services of a competent manag- 
He must have experience, 
ability and best of references and must show 
evidence of being able to command the confi- 
dence of standard companies. 
held strictly confidential. 
Clancy, President, 724 Fleming Bldg., Des 


All replies 
Address P. J. 














of Waters m3! 


FIRE, MARINE, WINDSTORM, 
. AUTOMOBILE, SPRINKLER 
LEAKAGE, RIOT AND 
EXPLOSION INSURANCE 


STUART MORGAN, State Agent, Michigan, East Lansing 


cenAn & EVANS 


. General Agents, Colorado, Denver 


N. ULIAN, State Agent, Ohio ani West Virginia, Columbus 
F.G. i ERMAN, State Agent, Indi.na and Kentucky, Indianapolis, —_ 
P. eee oe L, State Agent, Illinois and Wisconsin, P.O. Box 225, Chic: 


E. S. 


O. T. PRICE. State Agent. Missouri, Kansas and Oklahoma, Kansas City, 
FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 








American Merchants 
Fire Insurance Company 


Capital and Surplus 
$250,000.00 
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Kans as City - 


Missouri 
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Rein surance 











Incorporated 1833 


British America Assurrance Co. 


HEAD OFFICE—TORONTO, CANADA 


FIRE, EXPLOSION, RIOTS, CIVIL COMMOTIONS AND STRIKES 


United States Branch, Ist January, 1919 





Total losses paid in United States £ “from 1874 to 1918, inclusive, $26,197,532.58 
" . B. MEIKLE, President and General Manager. 














Capital Fire Insurance Company of California 
Agents wishing to represent a high class pregressive company, apply to 
BIERCE & SAGE Co., Michigan State Agents 
219-220-221 Hammond Bidg., Detroit 
Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented 


Prompt Service 


Telephone, Cherry 5154 











IMPERIAL ASSURANCE COMPANY 


Enables its Agents to take advantage of progressive movements and new features in 


insurance. The Imperial writes Use and Occupancy, Sprinkler Leakage, Tornado, Profits, Rental and other special 
classes in addition to its regular Fire lines. This gives an Agent facilities to fully meet the requirements of his patrons. 


be rn Department; 
Insurance Exchange, Chicage 


Hetty Wiliams St., New York 
eee Department; 
Sansome St., San Francisce 
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“A Staunch and — American Company” 
BST. 1880 ig M.' PERRY, JR., President 
ae BS. BOOTH, President 
a F. A. SCHULTE 
Treasurer 





i. 


“38 Years of Honorable Indemnity” 


CASH CAPITAL, 000.00 
Sry id over $9,414,889.24 


Assets, $1,950,400.05 
WM. T. BENALLACK. General Agent, Home Office 





Surplus to Policyholders, $829,562.45 Losses 
TK’ General Agent, Home Office Department, DETROIT, MICH. 











HoTeEL FONTENELLE 
~ OMAHA, NEB. 
H. EDGAR GREGORY, Manager 


Kw wenwnwe 


330 Renee Baths 
RATES 
One person - « = -o ae 
Two persons - + $3.50—$7.00 








INCORPORATED 1720 


Roya. EXCHANGE ASSURANCE 


LONDON, ENGLAND 


UNITED STATES BRANCH 


RICHARD D. HARVEY 
92 WILLIAM STREET, NEW YORK 


UNITED STATES MANAGER 








WM. L. DICKELMAN HENRY J, WOESSNER HAROLD J. BARBOUR 


DICKELMAN, WOESSNER AND BARBOUR 


Successor to Wm. L. Dickelman & Co. 


Insurance Exchange General Agents ¢ s. = Canada) Excess Lines © Telephone Wabash 
Building icage 5509 








Nearly Fifty Years of success under same managemen? 
INCORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 


Total Cash Assets $300,319.63 SALEM, OHIO Net Cash Surplus $221,123.76 
Losses Paid Since Organization, $1,252,848.24 


J.R. VERNON, President J. AMBLER, Secretary 








CUSTOMERS’ EXPIRATION BOOKS 


Give your customer something useful. 
ALL STYLES AND: SIZES. 


THE NATIONAL UNDERWRITER CO. 


Insurance Exchange, Chicago 








Northwestern Mutual 
Fire Association 


F. J. MARTIN, Pres. H. K. DENT, V. Pres. M. D. L. RHODES, Secy. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 


MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 





The Leading Mutual Fire Insurance Company on the Pacific moet 








SCOTT RUTLEDGE, President J, A. BENSON, Treasurer W.A. RUTLEDGE, Secretasy 





HOME, OFFICE. Pompe on rae: -. DES MOINES, IOWA | 





bas. * 











Cabell Gray, associate local manager 
of the Royal at St. Louis, will sever con- 
nections with the company Sept. 1, after 
nearly seven years of service in that 
capacity. Mr. Gray as yet has not made 
a definite decision as to his future con- 
nection. 





Wisconsin Notes 


Steps are being taken by a number of 
automobile dealers and repairmen in 
Wisconsin in the direction of organizing 
a garage owners’ mutual fire operating 
on the same plan as the hardware deal- 
ers’, jewelers’, furniture merchants’ and 
implement dealers’ mutuals. George A. 
Jacobs, Janesville, Wis., is taking the 
initiative in the movement. 

The Genske Real Estate Agency, 
Kenosha, Wis., has opened a general in- 
surance department, in charge of George 
B. Robinson, who has been conducting a 
local agency business in northern Illi- 
nois for seven years. The Genske com- 
pany on Aug. 1 moves its offices from 225 
Main street to new and larger quarters 
in the Virginian Theater building. 








THE MISSOURI VALLEY 
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TRAVIS NOW PASSES THE BUCK 























Refuses to Rule on Surcharge Question 
Where Policies Are Cancelled 
by Holder 


TOPEKA, KAN., July 29.—Super- 
intendent Travis, has “passed the 
buck” to the insurance companies in 
the payment of the surcharge when 
policies are cancelled by the policy- 
holder. A large amount of the wheat 
business written in May and June is 
being cancelled now as the wheat is 
threshed and marketed and the agents 
are inquiring what should be done with 
the surcharge collections on these can- 
celled policies. 

Owing to the fact that the companies 
are not required to deposit the sur- 
charge with the department as trustee 
during the pendency of the suit, the 
department has announced that it 
would not make any ruling but would 
allow the companies to determine their 
own policy with regard to the rebating 
of the surcharge on cancelled policies. 





Plan Missouri Consolidation 


KANSAS CITY, Mo., July 29.—The 
executive committee of the Missouri 
Conservation Association and of the 
Missouri Fire Prevention Association, 
at a meeting in Kansas City July 29, 
called a joint session of the two bodies 
for Sept. 15 and 16 at Excelsior Springs, 
to effect a consolidation. The formal 
consolidation and election of officers 
will be the first action at the Septem- 
ber meeting, following which plans 
will be immediately formulated, and 
possibly committees appointed, for 
tackling the tasks which the combined 
bodies will undertake during the next 
year. The resulting association will be 
known as the Conservation and Fire 
Prevention Association of Missouri. 





Compilation of Insurance “Laws 


TOPEKA; KAN., July 29—A compila- 
tion of the insurance laws and court 
rulings relating to insurance in Kansas 
has been ordered by Frank L. Travis, 
superintendent of insurance. E. E. 
Brookens, claim adjuster for the depart- 
ment, is now at work compiling the laws 
and making the necessary annotations. 
The book should be ready for distribution 
about Sept. 1. 


Roe to Practice Law 


DES MOINES, IA., July 29—Ole O. Roe, 
for eight years state fire marshal of 
Iowa, will become a lawyer. Roe ex- 
pects to take a vacation until Sept. 1, 
when he will hang out his shingle in 
Des Moines. J. A. Tracy, who succeeded 
him July 1, is putting in most of his time 
in trying to find out why Iowa has had 
so many elevator losses in the past two 
or three months, whereas during the war, 
when such losses were expected, there 
were practically none. 





Néw Kansas Fire Company 


TOPEKA, KAN., July 29—The Service 
Fire of Tepeke has. been incorporated 
with ‘capita 





of $250,000: The diréctors | 


of the company for the first year are 
D. D. Alderman, W. R. Falkiner and H. E. 
Drum, Topeka; R. G. Reynolds, Oklahoma 
City, Okla.; E. P. Snowden, Denver, 
Colo. 

The company will write full coverage 
for wind, fire and hail insurance on gen- 
eral business and will write full cover- 
age motor car insurance, including theft 
and collision, except bodily injuries to 
the person. Alderman and Reynolds 
were promoters of the Preferred Risk 
Fire and the Capital Live Stock of To- 
peka. Falkiner and Drum are well 
known agents in Topeka. 


Mystery Explosion in Des Moines 

DES MOINES, IA., July 29—Mystery 
surrounds an explosion in the plant of 
the National Vulcanizing Company in 
Des Moines, which blew out the front of 
the building and injured four employes 
and President S. L. Moore of the First 
National Bank of Boone, who was in the 
concern arranging to have some tires 
vulcanized. Fire which followed finished 
the plant. There were acetylene and 
oxygen tanks in the building. Reports 
were that one had exploded, then the 
other. Adjusters have not yet reported 
as to the cause of the catastrophe. Other 
vulcanizing plants in Des Moines are in- 
creasing their insurance, however, at 
high rates. 
{ 





Organizing New Company 

KANSAS CITY, MO., July 29—A new 
reinsurance company is being organized 
by the men composing the Preferred 
Risk Fire. The new company, the Im- 
proved Risk Fire, has been chartered, 
and will have $200,000 capital and $200,- 
000 surplus. Clyde W. Miller is presi- 
dent; Will J. Miller, vice-president, and 
Isaac W. Jones, secretary of both com- 
panies. Lew T. Hussey, state fire mar- 
shal of Kansas, is a member of the board 
of directors of each company. 





Opens Kansas City Branch 


Frank B. Welpton, the well known in- 
dependent adjuster at Omaha, Neb., has 
gone with the Underwriters Adjusting 
Company as manager of its Kansas City, 
Mo., branch office, effective Sept. 1. Mr. 
Welpton was formerly in the field for 
the Northern Assurance and has had a 
iong insurance experience. The Kansas 
City office is the second branch to be 
established by the Underwriters Adjust- 
ing Company, 2 Minneapolis office hav- 
ing been opened two weeks ago. 





Missouri Notes 


William <A. McKenzie, recently ap- 
pointed state agent of the National Union 
in Missouri and Kansas, has established 
headquarters at 909 Sharp Bldg., Kan- 
sas City, Mo. 


After Sept. 1, William A. Jack will be 
special agent for the Royal and the 
Newark, having St. Louis as his terri- 
tory. For several years past Mr. Jack 
has been associate manager of the Roy- 
al’s local office in St. Louis. 





W. H. Fowler has purchased an inter- 
est in the insurance business of Rich- 
ards, Keene & Co., at Fremont, Neb., and 
becomes treasurer of the corporation, 
succeeding L. M. Keene. Mr. Fowler 
for some years was associated with 
Richards, Keene & Co. and returns to 
that firm to become active in its man- 
agement. 
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TO APPEAL NEW LEAGUE LAWS 


Nonpartisan Measures in South Dakota 
Will Be Taken Direct to U. S. 
Supreme Court 





FARGO, N. D., July 29—The su- 
preme court of the United States will 
pass directly on the question of 
whether or not the Nonpartisan league 
industrial laws passed by the last leg- 
islature are in violation of the federal 
constitution, and in violation of the 
state constitution. 

This point was settled when an ap- 
peal was perfected from the decision 
of the North Dakota district of the 
federal court, in the suit brought by 
a group of 41 taxpayers of the state, 
who contended that the industrial laws 
are unconstitutional ,because.. they. pro- 

(CONTINUED ON PAGE 18) i 
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The THE LARGEST EXCLUSIVELY AUTOMOBILE 
NATIONAL MUTUAL IN OHIO 
MUTUAL | Writing Full Floater, Fire, Lightning, 


Windstorm, Explosion and Theft 


CELINA, OHIO December 31, 1918, we had over 19,000 Policy Holders, Nine 
Million Theft and Eleven Million Fire Insurance in force. 
E. J. BROOKHART, 


Secretary Live Agents Wanted in Ohio and Indiana 


Insurance Co. 




















The nit f Mutual Insurance Compan: 
& BR. JONES, Secretary and DAYTO 





HEALTH and ACCIDENT INSURANCE: 
AUTOMOBILE INSURANCE 


a Fie, Theft, Collision, Property Damage, Public Liability—Full Coverage 
At Actual Cost—Participating—Three Year Policies 


Extra Low Rates te Rural and Small Town Auto Owners 
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al ‘es 
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open 


MANSFIELD,OHIO. 





Our Policy Holders Know Why 





F. B. BLACK, Pres. 


on The Great American 


has grown so rapidly. We give them the kind 
of insurance they want and can afford to have. 
Full protection at cost. Agents find it easy to 
write our 


Automobile and Health 
and Accident Insurance 


Write us for terms 


H. R. ENDLY, Sec’y. 














TODAY 


LIVE AGENTS WANTED ! 

TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. | 
TWENTY PER CENT COMMISSION. | 


WRITE _ ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. | 
805-6 Pioneer Bldg., St. Paul, Minn. 








The Union Mutual Fire Insurance Assn. 
of Emmetsburg, Iowa 


INCORPORATED 1897 
P. J. SHAW 
President 


GEO. H. BAKER 
Secretary 


CONFIDENCE 


- in the Central Manufacturers’ is based on 43 years of 
progress and over Three Million Dollars of resources. 
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THE BUCKEYE UNION INSURANCE CO. 


Elmer D. Webb, Pres. 


Lima, Ohio 


Ira E. Wagner, Sec. 





Ohio's Youngest Company Specializing on Automobiles 





The fact that we are youthful means we have openings 


for good agents in Ohio. 


Address Home Office. 











KNOX MUTUAL INSURANCE CO. 





Incorporated 1838 


MT. VERNON, OHIO 


SURPLUS OVER $200,000.00 


Business Confined to Ohio 


B. M. ALLEN, President 


H. S. JENNINGS, Secretary 














Gome Othens, Suite 804 Merchants Bank 
ndianapolis : 





“* Fire Insurance as You Would Write It’’ 
The Merchants Fire  Eneuranes Co. of Indiana 


The Indiana ener Merchants Mutual Fire Ins. Co. 
A Mutual Company) 
Both Companies B. same management in the same office. 
Ralph B. Clark, 
Secretary & Mgr. 





OHIO UNDERWRITERS MUTUAL FIRE INS. CO. “*™.3%8"* 


Organized 1903 


Conservatively Managed 


Cash Surplus Over $50,000.00 
C. M. PURMORT, Secretary 








GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


325-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 
A Clean Company Opercting in Michigan Only 
ANTHONY KLAASEN, Pres. WM. A. HAAN, Secy. PAUL HOEKSTRA, Treas. 


THE AUTO OWNER WANTS 


the kind of automobile insurance we write 
That’s one reason we write it the way we do. 


THE AGENT WANTS THE SAME KIND 


That’s another reason 
MID-WEST MUTUAL AUTOMOBILE INDEMNITY ASSOCIATION 


Wichita, Kansas. 


J. B. HENDERSON, Secretery 











= AMERICAN MUTUAL INSURANCE COMPANY 


Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 
J. W.-McGINETY, Secretary. Indiana Pythian Bidg., Indianapelis 








—The Original Dru: its” —_ speeds Company— 
ncorpora 
THE RETAIL DRUGGISTS’ MUTUAL FIRE INSURANCE COMPANY 
Cincinnati, Ohio, 81 Atlas Bank Bldg. 
Total Assets $282,855.70. Operating only in Ohio and Indiana 


IP LEHR, P ROBT. GROENLAND, Treas. 
— ree Special Agent: C. C. FELTS, Ft. Wayne, Ind. 


C. L. McINTIRE, Secy. 











The Merchants’ and Manufacturers’ Mutual 


Organized 1876 Insurance Company Mansfield. Ohio 
Total amount at risk, $6,' May - Net cash surplus, $85,889.39 
Total cash assets, $137,900. by very cep om meng 339,310.95 
Writing a general i floater department 


"cat dividends to policyholders 


S. N. FORD, President G. W. DeYARMON, Secretary 





Richland Mutual Insurance Company 





MANSFIELD, OHIO 





Incorporated 1850 


TOTAL ASSETS - - 


be > = > $2,486,445.48 


~ A. C. CUMMINS, President BUSINESS CONFINED TO OHIO R. SMITH, Secretary 




















E. J. Forney, Pe - — Cools, Sec’y 
ncorporat 
Dayton Mutual Fire “on 
DAYTON ° , 
Insurance Co., "Guo | | Mansfield Mutual 
Fire Insurance ny 
B. C. COLEMAN, Secy. pompano ln 
Conservative and Careful —_—_- 
Managemeut Insurance = $8,918.528.00 
ee An Agency Company 











LOST POLICY 
CERTIFICATES 


Seve work of cancelling and sewri lost 
and trouble of cateuia mee oe ~*~ 


cas he out a second 

agente at Cincinnati, Ohio. 

12 SO , 100 200 500 1000 2000 5000 

$75 $1.80 $3 $4.50 $7.25 $12 $20 $40 
— Sold by — 

oe ee eee 

Chizags led Neen ck Seabee 








Farmers Alliance 


Insurance Company | 


of Kansas 
McPHERSON, KANS. Organized 1887 
- Resources in Cash and Contingent Assets, $610,000.00 
Surplus, $225,000.00 Strictly Mutaal 


WANTED—First class Adjuster, also 
Assistant Manager. Agents wanted in 
unoccupied territory. 


| 1.F TALBOTT,Pres. C.F. MINGENBACK, Secy | 
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Plans and Purposes 


THE AUTOMOBILE ABSTRACT & TITLE COMPANY sets itself a giant task 
—a work of monumental scope and altruistic ideals—it will deliver a public service both con- 
spicuous and impressive in its intimate relation to the everyday needs of automobile owners 
throughout the nation. 

Without inconvenience or delay, with an outlay of five minutes in time and a trifle of $2.00 
in cost, the American motorist will: receive the greatest single benefit he has ever enjoyed for | 
such a minimum of time and money. | $ 


The Automobile Abstract & Title Company proposes: ~ 





: 











|. To issue abstracts of Title for automobiles as abstracts of title are issued for real estate. EF 

2. To eliminate thereby, completely and for all time, the ever increasing trafhc in stolen cars. 

3. To reduce theft insurance rates by the simple process of destroying the thief’s market. 

4. To provide at all times and upon demand, a guarantee and proof of ownership for the 
6,000,000 automobiles now in use throughout America. 


Why an Abstract for an Automobile? 


Why an abstract for real estate? Because it is a complete history of ownership. You 
wouldn’t think of buying real estate without an abstract—without a thorough knowledge of mort- 























gages, liens or other incumbrances that might exist against it. Why, then, an automobile, which fi 
frequently represents an even greater sum? fr 
Our abstract performs just that service for motor cars. It is a complete and accurate record P 
from distributor to scrap heap, bound in book form intended to last the life of the car, voluminous C 
in size, with bills of sale in duplicate, records for liens, mortgages, replaced numbered parts, etc., etc. - 
Can't be duplicated, changed or forged! 3 Ww 
A car so protected cannot be stolen and re-sold. al 
What It Means to the Motorist , E 
Protection! It guards his purchase, gives him clear and lawful title to his car. A bill of | 
sale doesn’t always constitute a clear title where cars have changed hands once or oftener. Rep- W 
utable dealers frequently purchase cars from honest men who in turn were victimized, thus ex 
passing on to you a title that has no legal value. | Ww 








APPLICATION FOR REPRESENTATIVES NOW BEING RECEIED. A 
WRITE FOR DESCRIPTIVEROLDE 


AUTOMOBILE ABSTRA( 


DETROIT aq CH 
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‘mobile Abstract of Title 








tid Since the Advent of the Automobile Itself | 








Many cars are sold with unsatisfied judgments, liens and mortgages against them. 
The abstract of title protects you against fraud, intentional or otherwise, when you buy. 


Will Cut Theft Insurance 50% 


In many sections of the country theft insurance has become a thing of the past. Automo- 
bile thefts reach the stupendous sum of $75,000 per day. ‘Thieves are seldom caught and 
seldom prosecuted. Imagine the banks of this country suffering a daily loss of $75,000! 

How long would outraged public opinion tolerate a condition so deplorable? 

Careless, haphazard, un-businesslike methods in the handling of motor car transfers must go. 
Police and patent locks have failed. The solution lies in :proof of ownership. 

The general use of automobile abstracts means the elimination of the theft problem and a 
consequent reduction in theft rates. It means a wider use of theft insurance at a profit to under- 
writers and a corresponding increase in the volume of collision, property damage, etc. 





Far Reaching Benefits 





Actual benefits resulting from the wide-spread use of abstracts are many and varied. They 
simplify clerical work and provide necessary information for secretaries of state. Manufacturers 
find the only method devised for quick and accurate history of their cars once they have passed 
from the distributor’s hands. In borrowing and loaning money the abstract will be invaluable. 
Police departments will be aided in locating thieves wao try to sell in other states. 


Our Nation-wide Advertismg Campaign 





will soon be launched in every Metropolitan daily in America. Insurance agents, garage owners 
and distributors will handle our abstracts in every town and hamlet in the nation. 


Endorsed by Everyone | 
THE AUTOMOBILE ABSTRACT & TITLE COMPANY enjoys complete and 


wide-spread endorsement of its plans. Our abstract has the hearty support of leading insurance 
executives, automobile manufacturers, dealers, governors, statesmen, police chiefs, sheriffs, welfare 
workers and automobile clubs all over the country. 








RECEIED. ADDRESS GENERAL DISTRICT MANAGER, DETROIT 
IPTIVEBOLDER. (Copyright 1919) 
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NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK =e: 
. * 














, 





OKIO 


Marine and Fire 
Insurance Company, Limited 


United States Fire Branch 
J. A. KELSEY, General Agent 
80 Maiden Lane, 


THE 














H. W. MURRAY, Supt. of Agencies 


New York 





19 So. La Salle St.; Chicago 
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| Nervice 





SURPLUS 
POLICY HOLDER 


$1,550,000 














DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 


DETROIT - 


PHILIP BREITMEYER, Pres. 


GEORGE K. MARCH, Sec. & Gen. Mgr. 


- MICHIGAN 


























Chartered to write all classes of high grade excess 


John W. McGinety 
ASSETS, $250,000.00 





lines, including Ocean and Inland 


Marine insurance. 











NORTHWESTERN STATES 
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vide for the expenditure of public 
moneys for private purposes. 

In the district court of North Da- 
kota, Judge C. F. Amidon decided that 
he had no jurisdiction, because the 
plaintiffs did not have the required 
financial interest to make it a federal 
case. Judge Amidon also decided that 
the main contention of the plaintiffs, 
namely, that it was an attempt to as- 
sess persons for private purposes, was 
not well founded, and the laws are in 
fact constitutional. 





Minnesota Field Meeting 


The fire insurance men of Minnesota 
will meet at the West Hotel in Minne- 
apolis Aug. 4 to take up the organization 
of the Conservation & Fire Preven- 
tion Association of Minnesota and dis- 
band the Conservation Association of 
Minnesota. This is in accordance with 
the action taken at the conference in 
Chicago when Chairman Louis Law of 
the Minnesota Conservation Association 
and W. H. Zingg, a member of the 
executive committee, were present to 
represent the Minnesota field men. 


South Dakota Organized 


The Conservation & Fire Prevention 
Association of North Dakota was or- 
ganized at a meeting at Sioux Falls, S. D. 
The South Dakota Fire Prevention Asso- 
ciation has done excellent work, as did 
the Conservation Association in the state. 
Following the meeting there was a din- 
ner given in honor of Milo D. Bassett, 
who is retiring as state agent of the 
North America. 








SOUTHWESTERN FIELD 




















GIN SCHEDULES ARE REVISED 





Basis Rate, Except for Plants in Coun- 
try or off Railroads Cut from 
$2.50 to $2 





AUSTIN, TEX., July 29.—Changes 
in the cotton gin rate schedules effec- 
tive in Texas and also changes in the 
forms hes<tofore used for writing cot- 
ton gin products have been made by 
the Texas Fire Insurance Commission, 
following hearing of a petition pre- 
sented to the commission by repre- 
sentatives of fire insurance companies 
operating in Texas. 
The Cotton Gin Rating Schedule was 
ordered amended reducing the basis rate 
on cotton gins from $2.50 to $2. The 
charge for a country gin was increased 
from 50c to $1. These two changes mean 
a reduction of 50c in the basis rate on 
gin houses which are not located in the 
country or in towns or communities not 
on a railroad, while country gins, so far 
as the basis rate and the country charge 
are concerned, will rate as heretofore. 
The charge for a brick, stone, concrete, 
or all-steel cotton house within 40 feet 
of a gin house will be increased from 
25¢e to 50c; while the charge for a frame 
or iron-clad cotton house within 40 feet 
of a gin house will be increased from 50c 
te $1. Either of these charges where ap- 
plied may be eliminated if the cotton 
house is moved 40 feet or more from 
the gin house or sheds or awnings at- 
tached thereto. The hazard of seed cot- 
ton stored or kept in a gin house is a 
hazard that should exist in no gin and 
the charge for such a hazard has been 
increaseG from $1 to $1.50. 
The gin basis and charges have been 
made applicable to boiler houses, cotton 
houses, seed houses and offices in con- 
nection with gins. This will outline the 
changes that have been made in the 
schedules for rating gin houses and 
other buildings in connection therewith. 
Heretofore cotton gin products at gin 
plants, both for owners and customers, 
have been written by the insurance com- 
panies only on a specific cover and no 
blanket cover has been accepted by com- 
panies, 
The old specific covers, one item cover- 
ing seed cotton and the other item cover- 
ing baled cotton, cotton seed, bagging 
and ties, have been continued and new 
forms for writing blanket policies on 


bagging and ties may now be written 
both for owners and customers under 
new form at the gin rate plus one per- 
cent, but in no case is a blanket policy 
to be written for this class at a less rate 
than $4.50. 

These blanket covers will enable gin- 
ners to obtain a cover which has not 
heretofore been granted and will be of 
material assistance to them in writing 
their insurance. 


TEXAS OIL BUSINESS COSTLY 





Insurance Is Plentiful But Going After 
It Is Expensive Proposition 
for Agent 





DALLAS, TEX.—July 29.—There is 
a world of fire insurance business in 
the new oil fields of Texas but it costs- 
so much to get it that the insurance 
writer’s pocket book looks like a pan- 
cake after making a trip, according to- 
Dallas underwriters. In most instances. 
the oil towns have the poorest of rail- 
way accommodations if any and travel’ 
is made by automobiles. One agent 
here says a trip which would ordinarily 
take two days consumes an entire: 
week and that the agents come back- 
with an expense account that looks like 
a congressional appropriation for rivers. 
and harbors. 

This underwriter declares his agent 
was held up by an auto bandit, not at- 
the point of a sixshooter but at the- 
rate of $8 per mile. The road was 
muddy and the agent looked like a 
tramp when he reached the oil city of: 
Desdemona after he had helped push 
the auto out of the mud several times. 
Then came the hotel bill, $4 per night 
for a cot in a room where there are 
several others, or $3 for a cot under a. 
tree. Meals come equally high. Coffee 
and sinkers are a half dollar and a reg- 
ular meal makes a five spot look like a 
postage stamp. 

In order to handle the business, com- 
panies are preparing to establish agents. 
in the oil fields, providing they can find’ 
the money to maintain them. Insur- 
ance men declare that oil men, oil 
workers, merchants and everybody in 
the oil fields will insure anything from 
a derrick to a producing well. 





Inspection Bureau’s Work 


DALLAS, TEX., July 30.—Under its re- 
cently effected reorganization plan the- 
Texas Inspection Bureau is now inspect- 
ing not only cotton seed oil mills, but 
all classes: of risks in the Lone Star: 
state. The rating schedule adopted for: 
cotton seed oil mills about a year ago: 
has resulted in forcing a number of im-- 
provements in this class of properties. 
Underwriters are hopeful that the record: 
of the business, which has been uni- 
formly bad for five years, will soon be 
changed for the better. 


~ 








THE SOUTHERN STATES 

















HEAVY BUSINESS IN SOUTH 
Cotton Premiums Likely to Equal 
Those of Last Year, in Spite 
of Decreased Production 





NEW YORK, JULY 29.—Guy Car- 
penter, manager of the Cotton Insur- 
ance Association, estimates the cotton 
crop this year will not exceed 10,000,000 
bales as against the 13,000,000 bale 
yield of 1918. As the carry over is lim- 
ited and the demand continues strong, 
the prediction is that the price of the 
product will go to 40 cents, and may 
even reach 50 cents per pound. Should 
this prove to be the case, the shortage 
in production—due to the late season 
and the ravages of the boll weevel— 
will be offset by increased costs and, 
premium returns to the fire and marine 
companies for insuring the hazard wil? 
likely equal those of 1118. 

Because of the high prices received 
for cotton in the past few years, the 
South generally is enjoying a wave of 











seed cotton, cotton seed, baled cotton, 


prosperity such as it has never known 
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before, and evidences of its good for- 
tune are to be seen on every hand. 
Building operations are actively under 
way, manufacturers are producing and 
merchants readily disposing of large 
stocks, while the hotels are all crowded 
to capacity, and are charging rates 
equal to if not exceeding those current 
in New York, and Chicago. 

The insurance men are getting their 
full share of the good things and are 
planning extensions for the next twen- 
ty-five years. No line or class of busi- 
ness is too large or too intricate for 
them to handle, and agents from Atlan- 
ta, New Orleans and other important 
centers make frequent trips to New 
York, Hartford and Philadelphia to 
get complete coverage on lines recent- 
ly secured, and beyond the carrying 
capacity of the agency offices. Alto- 
gether the South is now regarded as 
one of the most promising of the un- 
derwriting sections of the country. 





Dwelling Losses Heavy 


RALEIGH, N. C., July 24—Official fig- 
ures for North Carolina losses in 1917 
shows that 63.6 percent were dwelling 
houses according to authentic figures 
worked out by the Actuarial Bureau of 
the National Board. These losses on 
dwellings aggregated $612,941 or nearly 
one-fourth of the total losses for the 
year. The figures worked out by the 
bureau were based on reports of 2,774 
fires. 


Equitable Increases Capital 


The Equitable Fire of Charleston, 
S. C., is increasing its capital $100,000, 
making that item $300,000. This will 
give it a surplus of $200,000. 


May Extend the Membership 


NEW YORK, July 30.—Members of 
the Cotton Insurance Association are 
voting on the extension of its member- 
ship from 135 to 150 shares, and the 
granting of one share each to the Spring- 
field, North British, Palatine, Northern 
of London, Alliance, Home Fire & Ma- 
rine, Eagle, Star & British Dominions, 
Union of Canton and the Tokio. The 
remaining shares to be held for dis- 
tribution to such desirable applicants as 
may seek entry to the organization from 
time to time. To carry this proposition 
will require the favorable vote of 80 
percent of the outstanding shares. 


Two Bad Kentucky Fires 


LOUISVILLE, KY., July 29—It seems 
as though providence has been with the 
underwriters in Kentucky in all of their 
squabbles with the rating board. Fol- 
lowing every fresh outburst the conten- 
tions of the underwriters for higher 
rates, especially on unprotected risks, 
are shown to be worthy of more consid- 
eration than is given. During the week 
there were bad fires in two smaller cities 
of the state. At Ashland, Ky., several 
stores were burned, the loss being re- 
ported at $100,000. At Marion, Ky., 
where the blaze was stopped by bucket 
brigades after hours of fighting, reports 
showed a property loss of about $100,000. 


Florida Agents Appointed 


Fred S. James & Co., United States 
vhanagers of the General Fire of France, 
have appointed Fred C. Calkins & Co. of 
Jacksonville, general agents of the com- 
pany for Florida, which state the Gen- 
eral is preparing to enter. 


Kentucky Notes 


Sidney Griffin, Owensboro, Ky., has 
merged his agency with that of Apper- 
son & Sweeney, as Griffin & Apperson. 

Mrs. A. B. Gilbert, wife of A. B. Gil- 
bert, a prominent local agent of Pine- 
ville, Ky., recently died at her home in 
that city following a ten day illness. 

J. Reyburn Watson, special agent for 
the Security of Connecticut, has returned 
from a trip to the company’s home of- 
fices, being away about two weeks. 

George H. Parker, manager of the Ken- 
tucky Actuarial Bureau, has returned 
from a trip to the eastern end of the 
Bluegrass, where he visited several 
towns, and talked over conditions with 
the agents. 


Kentucky agents are kicking a good 
deal over the tax law as affecting to- 
bacco on July 1, which resulted in to- 
bacco moving out of the state to escape 
the tax, thereby resulting in a big re- 


duction in premiums. 


Chauncey S. S. M:ller, secretary of the 
National Association of Insurance:Agents, 
will be in LouisviNe next week to ar- 
range final details in connection with 








F.C. VAN DUSEN, President JOHN D. McMILLAN, Vice-President 


FIRE AND 


Minneapolis waive Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 
sentation. 


WALTER C. LEACH, Secy, 


The underwriters are former field men who had had long experience in agency operations. 


There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you. 








NORTH BRANCH FIRE. company” SUNBURY, PA. 


Incorporated 1911 Capital $500,000 Net Surplus $160,493.14 Assets $1,392,556.14 


CITY cman” OF PENNA., PITTSBURGH 


Incorporated 1870 Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 


PITTSBURGH FIRE: compasy.” PITTSBURGH, PA. 


Incorporated 1851 Capital $200,000 Net Surplus $116,057.35 Assets $644,677.62 


























CASH CAPITAL $839,580.00 
; E. KIMBALL 


CLEVELAND NATIONAL pew, 
FIRE INSURANCE COMPANY 





SURPLUS TO 
ress 
ASSETS CLEVELAND, OHIO 
$1,662,212.57 


APPLICATIONS FOR AGENCIES DESIRED 

















Peninsular Fire Insurance Company 


HOME OFFICE EXECUTIVE OFFICE 
SAGINAW, MICHIGAN GRAND RAPIDS, MICHIGAN 


Will write general classification with special service and something new for farm insurance. 

« + + « Salesmen who oan present a high grade proposition convincingly will be inter- 

ested. . . . A Michigan company—organized, owned and managed by Michigan men. 
COLON C. LILLIE, President 

COMFORT A. TYLER, Vice-President J. FLOYD IRISH, Managing Underwriter 














F. H. Hawley, President W. E. Haines, Secretary 


: Ohio Farmers Insurance Co. 


LE ROY, OHIO 






fC CPOE REET rerrerererceerterer. 
PCO ee ddewseéeceedecs« * GUNN 
Reserve for Reinsurance................... 2,845,381 
mcrease ........... dé seedecedeededaecacecae . aaee 
ING INN oc onc dice ccccciccccccccccccecce LAIEG 
MONO oo dcdixa baie cnddxcadesedesdccecce 26,280 

















American National Fire Insurance 


Company “onto 


Capital $500,000 


JOHN W. ZUBER, President JOHN A. DODD, Secretary 


Its Name Indicates Its Character. Progressive, Yet Conservative. 
Operating Along Sound Lines. ‘ : 
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WRITE HAIL INSURANCE 





Establish your connections now for 1919 with 


A. J. Shaw General Agenc 


HAIL INSURANCE BUILDING, | McPHERSON KANS. 


Five high class stock companies covering the states of 
Kansas, Oklahoma, Nebraska, Colorado, New 
Mexico and Wyoming. 





Many eof our agents made from $1000 to $2000 in 








in 45 days in 1918 
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H. C. WHALEN, Pres. 





Wichita, Kansas 


THE CENTRAL STATES FIRE 
INSURANCE COMPANY 


Writing 

FIRE :: TORNADO :: HAIL :: AUTOMOBILE :: MARINE 
Entered 

KANSAS OKLAHOMA 


A. S. BUZZE, Secy. 


TEXAS 
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66 Broadway, New York 


i. PPE (CO): ine 


INSURANCE BROKERS ' 


SPECIAL FACILITIES, FORMS AND SERVICE FOR LUMBER RISKS 


HOME. OFFICE 
woe LOUIS H. PARKER “Snort 
MANAGING DIRECTOR FIRE INS. CO. 
PUQULEREDOGLEREQDQER2ORGEREOGEROREQEROERDOQEROGQQQUREQRGORROQUGGUUGRRQQNUQQUDOUREORGRORROGEOGRDOQRDGQ00000E 


AUTOMOBILE 


PU 





FIRE INSURANCE COMPANY 
PHOENIX, ARIZONA 


CAPITAL 


$200,000.00 


EDGAR M. DAVIS J mmc 2029 


VICE-PRESIDENT AND 
. GENERAL MANAGER 








ARIZON A CENTRAL DEPARTMENT 


COVERING 


ILLINOIS—OHIO—INDIANA ~ 
WISCONSIN — MICHIGAN 


CHAS. P. HALL 
SPECIAL AGENT 


INSURANCE EXCHANGE 
CHICAGO 











Conservative Western 


Home Office: 1406 Farnam St. - - 


NATIONAL SECURITY FIRE INSURANCE COMPANY 


Prompt Progressive Service 


A Useful and Desirable Agency Company 


Agents wanted in Iowa, Kansas, Colorado, 
Wyoming and Nebraska 


Reliable 


Omaha, Nebraska 











INSURANCE CO 
Inc. 1918 


FIRE, TORNADO, HAIL AND 





HAWKEYE SECURITIES FIRE 


Applicants for agencies address Home Office, Masonic Temple, Des Moines, Ia. 





AUTOMOBILE 











SURPLUS TO POLICYHOLDERS, 
Address after Juiy 1, 1919 








THE INTER-STATE FIRE INSURANCE CO. 


CAPITAL, $259,150 ASSETS, $616,934.38 


$317,696.71 








[ 110 Fort St, West, Detroit, 











Michigan Were 





plans for handling the national conven- 
tion in Louisville during October. 

R. N. Cook, a well known local agent 
of Bardstown, Ky., who recently disposed 
of his business to J. T. McGinnis, to 
travel for the Chemical National Bank 
of New York, has become vice-presi- 
dent of the Liberty Insurance Bank, 
Louisville. 


Oil insurance has been improving 
steadily along with the increase of Ken- 
tucky production which is now about 
160,000 barrels weekly. Gordon Long of 
the Aetna and Charles R. Boynham of 
the Hartford have been handling a good 
deal of this new line. 

Grain insurance is very active in Ken- 
tucky, movement of wheat to mills and 
elevators having been so heavy that 
some of the millers have stopped ship- 
ments on rail wheat except on contract, 
as wheat has been pouring in so freely 
by truck lines that it can’t be cared for. 

Frank Ritchie, manager of the Cincin- 
nati office of the Liverpool & London & 
Globe, is taking his vacation at Prov- 
mont, Mich. During his absence Frank 
G. Snyder, Kentucky state agent for the 
L. & L. & G., is at Mr. Ritchie’s desk. 
Mr. Ritchie will be gone until about the 
middle of August. 





Southern Notes 


Use of the coinsurance clause in Ala- 
bama would be prohibited if a bill newly 
offered in the state legislature becomes a 
law. 

A pamphlet issued by the St. Louis 
legal firm of Jones, Hocker, Sulligan & 
Angert reviews the opinions of the su- 
preme court of that state in three fa- 
mous cases involving the suicide law. 

By the terms of a new revenue bill, 
Alabama would collect a franchise tax, 
an income tax and an excess profits tax 
as well as the present premium tu. from 
insurance companies licensed in that 
state. 





Virginia Notes 


The Connecticut Fire has transferred its 


-agency in Norfolk from Benjamin Low- 


enberg & Son to Dobie & Bell. The 
Union of Canton has planted with the 
Lowenberg agency. 

Salvage from the Imperial tobacco 
warehouse fire of June 30 in Norfolk may 
exceed the original estimates of 2 per- 
cent. Special agents who have inspected 
the scene are understood to be of the 
opinion that it may run up as high as 15 
percent. Considerable stock buried 
under the debris may prove available for 
commercial fertilizer purposes, they 
think. 








PACIFIC COAST FIELD 























Apply to your Agent for Insurance covers on 
EXPORTS and IMPORTS 


PARCEL POST—Domestic and 


HOUSEHOLD FURNITURE and 
MERCHANDISE IN 


TOURIST BAGGAGE and 
PERSONAL EFFECTS 


Domestic and Worldwide 


SECURITIES and CURRENCY 
by REGISTERED MAIL 


Prompt and Efficient Service 


Insurance Company of North America 


GEORGE L. McCURDY 


1101-209 W. Jackson Blvd., CHICAGO, ILLINOIS 
Telephones: Wabash 1543—1027 





Foreign 


TRANSIT 


Marine Department 


MANAGER 

















SEEKING MARINE INSURANCE 





Oregon Commissioner Wants It Writ- 
ten by Local Agents Instead of in 
Eastern Offices 





SALEM, ORE., July 29—The aid of 
the Oregon delegation in congress has 
been solicited by State Insurance Com- 
missioner Harvey Wells in an effort to 
secure to Oregon agencies the marine 
insurance business which he says right- 
fully belongs to this state, but which, in 
some unaccountable manner—so_ he 
states in his annuai report just issued 
—has heretofore ‘been diverted to east- 
ern offices. This discrimination against 
Oregon, so the report states, is espe- 
cially chargeable to the Emergency 
Fleet Corporation. A material increase 
in the marine insurance business dur- 
ing the present year is anticipated by 
Mr. Wells, who is anxious that the 
state should profit by the taxes which 
would be paid on the premiums should 
this business be retained in Oregon. 

The report shows that on automobile 
insurance $388,000 was collected in pre- 
miums last year and $101,000 paid out 
for claims. The department is giving 
considerable attention to the theft 
phase of automobile risks and arrange- 
ments are being made whereby deputies 
in the fire marshal’s office will make 
investigations of theft claims when so 
requested. 

In spite of the demand for livestock 


insurance and the efforts of the insur-. 


ance department to encourage compa- 
nies to write this class of business only 
cone large company is now insuring 
farmers and owners of livestock against 
disease and accident to their stock, the 
report states. 

A great demand for hail insurance on 





Hotel Dyckman | 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 





Exclusively European Plan—$1.50 and upweud | 
Under the exclusive management of 
H. J. TREMAIN 


‘| splendid cafes 
for ladies and 
4) gentlemen, al- 
2! so a Club Gril} 


—: 








| FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION 
Assurance Co., Ltd., of London 


PALATINE 


UNION 


insurance Co., Ltd., of London 


COMMERCIAL UNION 
Fire Insurance Co., of New York 


Assurance Soc., Ltd., of London 


CALIFORNIA 


Insurance Co., of San Francisco 


WESTERN DEPARTMENT 
N. E. Cor. Clark and Monroe Streets 


H. C. EDDY, Resident Secretary 


Chicago 











| STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle 


One minute from the 
Insurance District 


The Patronage of In- 
surance Mien Is 

Solicited « 

Lasreace R. Adams , Seo’y and Mer. 
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IALISTS GATHER THE IN- 
TION THAT APPEARS IN 
NATIONAL UNDERWRITER. 
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ORIEN 


INSURANCE 
COMPANY 


of HARTFORD, CONN. 





A. G. McILWAINE, Jr. © President 
HARTFORD, CONN, 





CHARLES E. DOX, Manager 


WESTERN DEPARTMENT 
39 S. La Salle St., Chicago, Il. 





SAM B. STOY, - - «© - Manager 
SAN FRANCISCO 























The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, 
Jan. 1, 1919 . . . $3.404,843.08 


Capital Stock .... 750,000.00 
Reserve ....... 1,904,913.89 


Surplus to Policy- 
holders . . . ... 1,253,367.64 

















— Writing— 
Fire Tornado 
Sprinkler Leakage 
| Rents Use and Occupancy 











Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & Me. Ins. Co. 
Organized 1864 


Security Ins. Co. 
Organized 1s51 





COMBINED STATEMENT 


po no - - - $250,000.00 
Asse - 959,818.90 
Tangles to Policy Holders 631,728.12 





F A. ROTHIER, Prest. 
ADAM BENUS, Secy, 
F. C. BARTON, Asst. Secy. 
R. B. HEATON, St.te Agt. 








| WHEELING FIRE 
INSURANCE COMPANY 
OF WHEELING, W. VA. 
Organized in 1867 
Cash Capita! $200,008 
Assets $624,780 Net Surplus $151,269 


WM. F. STIFEL, Pres. 
F. RIESTER, O.E ty Sy 


Secy. Secy. 
WM. ¥. he a as Supt. Ase ‘iguie 
E. A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 
Hers & Auerbach, sarees 


Western Departme: 
Insurance Exchange Bldg., _ Ii 








Elmer F. Bagley & Co. 


Established 1895 
INSURANCE AND INVESTMENTS 


Topeka, Kansas 
GENERAL AGENTS and MANAGERS 


in Kansas, Oklahoma, Colorado, Nebraska, 
Iowa and Mi i, rep 4 ve 
companies with assets of over 
$34,000,000.00, 
writing Fire, Tornado, Hail and Livestock. 
Six Special Agents. 
Over seven hundred Local Agents. 




















the part of farmers and fruit growers 
is also noted in the report, which re- 
marks the fact that only seven compa- 
nies now operating in Oregon are writ- 
ing this class of business. 

Oregon’s low fire record is noted in 
the report, which gives credit to the 
efficiency of fire departments and to the 
fire prevention campaign. 





First Aeroplane Loss 


SAN FRANCISCO, CAL., July 29—The 
Fireman’s Fund has adjusted and paid 
its first airoplane loss. The plane, a 
Curtiss model, owned by Charles I. Stof- 
fer of Vallejo, Cal., was completely de- 
stroyed by fire originating from damage 
done the fuel supply system by a landing 
en poor ground, which partially upset 
the plane and broke one blade of its 
propellor. 

The pilot of the plane was forced to 
make a landing without choosing his 
ground, because of the interference of 
his passenger with the plane’s control- 
ing mechanism during the flight. It 
seems that the controling wires of the 
plane passed back through the passen- 
ger’s seat, and that, after leaving, the 
passenger began to meddle with these 
wires, making it almost impossible for 
the pilot to control his plane. The pilot, 
realizing the danger, made the best and 
quickest landing possible. He was un- 
hurt, but the passenger, who turned out 
to be somewhat intoxicated, was rather 
seriously injured. Joy riding in planes 
is not apt to prove popular if this is 
any indication of the possible. conse- 
quences. 





Newton’s Resignation Refused 


SPOKANE, WASH., July 29—Henry W. 
Newton of the Guernsey-Newton Com- 
pany, general agents of the Maryland 
Casualty and several fire insurance com- 
panies, and president of the eastern divi- 
sion of the Insurance Federation of 
Washington, has been trying to retire 
from the office because of the press of 
private business affairs. Mr. Newton is 
one of the organizers of the federation. 

The executive committee refused his 
resignation and announced that the fed- 
eration would hold an election in August 
and at that time it would recommend 
that Mr. Newton be re-elected to the 
presidency. J. C. H. Reynolds, secre- 
tary-manager of the Employers’ Associa- 
ion of the Inland Empire, will be elecied 
secretary, it was stated. 





Want Business Pro Rated 


SPOKANE, WASH., July 29—At a meet- 
ing of the insurance federation a com- 
mit ee was appointed to confer with the 
Spokane. school board relative to an 
equal distribution of the insurance on 
city schools to the several agencies in 
the city. It was the trend of the discus- 
sion that all well established agencies 
should have their pro rata amount given 
to them by the board. For many years 
Spokane schools have not been insured, 
but following the recent burning of the 
Holmes school the board decided to carry 
insurance. 


New Colorado General Agent 


The Cleveland National has appointed 
the Gerald L. Schuyler Agency of Den- 
ver, Colo., as general agent for Colorado. 





Barber Lost in Mountains 


SALEM, ORE., July 28—Lost in the 
fastnesses of the Cascade mountains in 
western Oregon for 48 hours, was the 
experience of A. C. Barber, state insur- 
ance commissioner-to-be, who succeeds 
Harvey Wells, Aug. 1. Barber was 
hunting in the Cascades with three com- 
panions last Tuesday afternoon, when 
lhe became separated from the other 
members of the party. He was found 
Thursday afternoon, 48 hours from the 
time he separated from his companions. 
He was hungry and worn out but other- 
wise none the worse off for his ex- 
perience. 





J. Hunter Harrison Named 
J. Hunter Harrison, head of the loss 


| department of the North America and 
‘allied companies at San Francisco, and 


for many years an active member of 
the Fire Underwriters Association of the 
Pacific, has been appointed secretary- 
treasurer of the association to complete 
the unexpired term of the late Colvert 
W. Meade. 





Pacific Coast Notes 


B. G. Wills, superintendent of the 
automobile department of the Fireman’s 








GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H, W. STEPHENSON, Vice-Pres. 


JOHN J. P. RODGERS, Sec’y and Treas, 
SAM’L P. RODGERS, Asst. Sec’y 





CASH CAPITAL 
TOTAL ASSETS wei SURPLUS TO yonsey. HOLDERS 


76 
FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, USE AND seaneenay 
INSURANCE. AGENTS WANTED WHERE NOT REPRESENTED 








NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
JANUARY ist, 1919 


Total Assets, $1,438,440 


Capital, $400,000 
Net Surplus, $146,837 


OFFICERS 
Ge ra RI aa gc cdididdle na sdcdasceseeeee -dnccnddccdassesccuvedens President 
Bo A i rrr rrr reer ere Vice-President and Manager 
Me EEE a on coc deduécaceccededdccdatececedssccdccuceaces Vice-President 


Es iia ddaceduddiadednaddass«ccanacsenenencadees Vice-President 
WILLIAM COLLINS..............seceeeeee+. Treasurer and Assistant Secretary 
Ei. J. GIBGON.....ccccccccccccccesccccccvcccccccccccccecs Assistant Secretasy 
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Iowa National Fire Ins. Co. 


Des Moines, 


FIRE-- LIGHTNING--TORNADO and 
AUTOMOBILE INSURANCE 


An IOWA Company For [OWA Business 
IOWA Agents wanted 


JOHN L. BLEAKLY, President 


FTANK L. MINER, Vice-President €. M. SPENCER, Seer-tary 
& s. VANCE, Second Vice-President FauNK P, FLYNN, treasurer 
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F. R. Ormsby, Pres. G. F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy- 
Industrial Fire Insurance Co. 
AKRON, OHIO 
Surplus to Policyholders $363,378 





Capital $300,000 





An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 











AUTO-OWNERS INSURANCE COMPANY | 
LANSING - - MICHIGAN 
Live Agents Wanted where not represented 
Most protection otfered by any Company in Michigan 
V.V.MOULTON, Sec’y.. F. P. WRIGHT and F. A. WALL, Field St.3’0, 


Fa 














CLEMONS, KNIGHT, MENARD CO., INC. 


AGENTS GENERAL INSURANCE AGENTS 
Springtolg ia & mer Ins. a bard ng Bldg., Royal Insurance Co., Litd., 
* assachusetts 
Hanover Fire Ine. Co. R. M, a ib eee Travelers Hartiod Co. of 
‘ew Yor! n weviter 
Cc of Genel Agents Fidelity-Phenix Fire Insurance 
oe Nerth American Accident Co. of Ti Go. of New York 
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Greater Capacity for Local Agents 


Use our unlimited capacity and wide experience for placing additional business 
beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British Companies maintaining 
United States Deposits. Immediate telegraphic binders given. 


MARSH & McLENNAN 


Insurance Exchange, Chicago 


19 Cedar St. 1615 California St. 
NEW YORK DENVER 


314 Superior St. 
DULUTH 


201 Sansome St. 
SAN FRANCISCO 


17 St. John St. 
MONTREAL 


107 S. Fifth St. 901 Ford Bldg. 
MINNEAPOLIS DETROIT 


23 Leadenhall St. 
LONDON 























The Fireman’s Fund was established and started in the 
fire business in 1863, organized a marine department in 
1867 and originated the agency sayhtibia for automobile 
business in 1904. Today the company stands in the 


front rank in all three lines throughout the country. 











FRED. S. JAMES GEO. W. BLOSSOM WM. A. BLODGETT 


FRED. S. JAMES & CO. 


Chicago New, York San Francisco 
United States Managers 


General Fire Assurance Co.—Paris. Organized 1819 
Urbaine Fire Insurance Co.—Paris. Organized 1838 
Eagle, Star & British Dominions Ins. Co.—London. 1807 


Agency Superintendents 


123 William Street 
New York 


CARROLL L. De WITT P. A. COSGROVE 











PNSURANCE IS AS OLD AS THE SUN 





SUN INSURANCE OFFICE 
of London 


was established in 1710 and is the oldest fire insurance company in the world 


The stability of the company has been proven by every test of time and our service departments are ever at 
the call of our representatives. 
P. J. KELSEY 


United States Mgr. 
ij 54 Pine Street, New York 


JOHN F. STAFFORD, Mgr. 
Western Dept. 
76 W. Monroe Street, Chicago 


C. A. HENRY, Gen’l. Agt. 
Pacific Coast Dept. 
San Francisco 
































REINSURANCE ONLY 


























Fund, is on a trip through the Pacific 
Northwest introducing Special Agent Joe 
D. Wheeler in his new territory. Captain 
Wheeler, before his departure for 
France, had the Texas field for the auto- 
mobile department, and on returning to 
duty with the Fireman’s Fund is being 
transferred to the northwest. 

J. B. Levison, president of the Fire- 
man’s Fund, with his wife and two sons 
is on a motor trip through the Sierras. 

The Home Fire of Utah has been li- 
censed in Oregon. 








NEWS FROM THE EAST 




















CANADIAN LOSS NOT SETTLED 





Companies Reject Proposition Made 
on Behalf of Electro Products 
Company, Ltd. 





NEW YORK, July 30—A number 
of American as well as British com- 
panies are interested in the loss of the 
Canadian Electro Products Company, 
Ltd., of Shawinigan Falls, Quebec, last 
fall, the adjustment of which has since 
been in the hands of a special commit- 
tee. The initial loss was placed at 
$306,309. Recently the assured offered 
to settle on the basis of $75,000, a 
proposition declined by the majority of 
companies which held that under their 
policies they were not liable in ex- 
cess of $1,060. Messrs. Foster, Mann, 
Place, Mackinnon, Hackett and Mul- 
vena, solicitors of Montreal, have been 
engaged to look after the legal inter- 
ests of the insurance offices. 





Resident Agent Bill Vetoed 


HARRISBURG, PA., July 29—Governor 
Sproul has vetoed the senate bill, de- 
elaring it to be unlawful for any insur- 
ance or surety company, except a life 
insurance company, to transact business 
in this state except through duly con- 
stituted and appointed agents who are 
residents of Pennsylvania. 

The governor says the present law 
covers the subject sufficiently. 





Bureau Extended to Mutuals 


HARRISBURG, PA., July 29—Gover- 
nor Sproul has approved the bill, amend- 
ing the insurance law of 1915, which 
provides for the supervision of the opera- 
tions of fire insurance rate-making bu- 
reaus. The amendment makes the act 
extend to mutual insurance companies, 
provided they desire to be included in 
the. rate making bureau. 





To Act on New Jersey Evil 


NEW YORK, July 29—A number of 
local agents in New Jersey have gained 
unenviable notoriety for their practice of 
holding up collections, forcing field men 
to exert unusual pressure before pay- 
ments can be had. The evil is one that 
can best be corrected through concerted 
action, and some such plan will likely 
be evolved. 





Eastern Notes 


Frank Lock of New York, manager of 
the Atlas Assurance, left last Saturday 
tor London. i 

Raymond Waldron, assistant manager 
of the Rochester department of the Great 
American, has found a desirable resi- 
dence at Montclair, N. J., and will make 
i home in that attractive suburban 
own. 





Pennsylvania Notes 


Charles H. Fulmer has been appointed 
agent for the Urbaine Fire of France in 
Philadelphia and vicinity. 


_The Philadelphia agency of the Gilles- 
pie-Pye-Gray Company for the Fireman’s 
Fund has been discontinued. 

Heymann, Arnold & Co. have been ap- 
pointed Philadelphia representatives by 
the Bankers and Shippers of New York 
and the Old Colony of Boston. 

Recent agency appointments in_the 
Philadelphia field are Gillespie-Pye- 
Gray Company for the Law Union & 
Rock and Dennis J. Sweeney & Co. for 
the Springfield Fire & Marine. 





Massachusetts Notes 


Walter S. Gierasch, of Robert A. Boit 
& Co., Boston, has ‘been elected a di- 
rector of the Commereial Union Fire of 
New York. , 























7 ey, GLOBE NATIONAL FIRE INSURANCE Co. 
Mole Paid Up Capital, $1,000,000.00 
seers | : EDD G. DOERFLER, ree and General Manager ass } 


The addition’ of several pieces of fire 
‘apparatus: and‘new men’to the’ local fire 
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department at Mansfield has resulted in 
the New England Exchange giving the 
town a Class B rating for dwellings. 
As a result of an offer of Henry B. 
Endicott to give $11,500 for a triple mo- 


tor truck if the town would motorize the 
fire department, the town of Dedham 
voted to spend $25,000 in securing two 
trucks, a combination chemical and hose 
and an automobile for the chief. 








| MOTOR: INSURANCE NEWS 





MILLER WITH NORTH AMERICA 





State Agent of the Boston in Middle 
Department Takes New Position 
in Chicago 





H. A. Miller has been appointed man- 
ager of the automobile department of 
the North America, Alliance and Phila- 
delphia Underwriters in the western 
office at Chicago, with headquarters at 
209 West Jackson Blvr. He will be 
assisted by W. H. Cuthbertson, special 
agent of the automobile department in 
the west. Mr. Miller is a brother of 
Walter E. Miller with Marsh & Mc- 
Lennan at Chicago and former assistant 
western manger of the Great American. 
Mr. Miller started with the Chicago 





H. A. MILLER 


Newly Appointed Automobile Superin- 
tendent of the North America 
in the West 


Board as an inspector in 1904. Then 
he was connected with the Continental 
at its head office as general inspector. 
In 1909 he went with Boston in west- 
ern Pennsylvania and since 1912 has 
been handling Pennsylvania, Maryland 
ad District of Columbia. He was very 
active in Middle Department affairs and 
is a young man of energy and aggres- 
siveness. The North America is now 
handling the automobile department 
through its fire branch. Mr. Miller 
and Mr. Cuthbertson can be counted 
upon to augment the business of their 
department in the west. 


Stephan with the Sun 


NEW YORK, July 29—C. J. Stephan 
will on Aug. 1 succeed P. R. Wilbur, re- 
Signed, as superintendent of the auto- 
mobile department of the Sun and the 
Patriotic, at the head office in New York 
City. Mr. Stephan at present and for the 
past six years, or ever since he left col- 
lege, held an important position with the 
Automobile of Hartford and has a pe- 
culiar and valuable knowledge of motor 
underwriting in its various phases. 


St. Louis Auto Thefts Decrease 


ST. LOUIS, MO., July 29—Thefts of 
automobiles in St. Louis, which amounted 
to $2,000,000 in 1918, have been decreased 
41 percent so far this year, according to 
police figures. During 1918 there were 
2,241 automobiles reported stolen while 
the police recovered 1,367. During the 
first six months of: this year 728 automo- 
biles were reported stolen and 526 recov- 
ered by the police, as compared to 1,237 


SEEK STANDARD AUTO POLICY 





National Conference Asks Comment 
from Company on Form Com- 
mittee Suggests 





NEW YORK, July 29.—Representa- 
tives of companies who have not yet 
submitted comment upon the suggested 
form of standard automobile fire policy 
prepared by the National Automobile Un- 
derwriters Conference, are requested by 
the organization to do so at once, in order 
that these may be referred to the spe- 
cial committee of the National Con- 
vention of Insurance Commissioners 
having the matter in charge. The 
committee is scheduled to meet in New 
York City, Aug. 4, when it will finally 
review the contract and formulate a 
report thereupon for presentation to 
the full gathering of the Commission- 
ers’ Association at Hartford several 
weeks later. 

Should the policy be approved, the 
commissioners will likely recommend 
to their respective state legislatures 
that use of the form be made compul- 
sory, as is the regular fire policy. 

It is understood that no one form of 
contract can be made uniform for all 
sections of the country, the insurance 
laws of Massachusetts, Iowa, Missouri 
and certain other states each requiring 
the incorporation therein of certain 
definite provisions. But waiving this 
condition, the advantage of having a 
policy that would be standardized in 
the main, is so obvious, that under- 
writers are anxious that such desirable 
result be brought about as speedily as 
possible. As the general adoption of 
any form would require legislative ac- 
tion by some forty-eight distinct com- 
monwealths, a year at least would likely 
elapse before complete action to that 
end could be had. 


TO IRON OUT DIFFERENCES 





Committee Named by the Western 
Automobile Underwriters Confer- 
ence to Harmonize the Mem- 
bership 





A committee is to be appointed by 
President F. J. Sauter of the Western 
Automobile Underwriters Conference 
in an endeavor to iron out the difficul- 
ties and restore the equilibrium in that 
body. The members are to be outside 
the executive committee. There have 
been a number of charges and counter 
charges against various companies. One 
of the main difficulties at present seems 
to be the differential allowed the purely 
marine companies, whereby they can 
pay 5 percent more commission in the 
“excepted cities” than the fire com- 
panies that have automobile depart- 
ments. This differential, so many claim, 
is paid merely for getting the city 
business as the outside territory is not 
organized for much production. Then 
come the various general agencies 
throughout the territory, which cause 
much trouble. Most of the fire com- 
panies do not operate on a general 
agency basis. Wheére general agents 
are appointed, it is charged, it is fre- 
quently a scheme for paying excess 
commission. The general agency prac- 
tice in Denver has stirred up trouble 
for some time inasmuch as it is charged 
that some local agents can get more 
in brokerage from general agencies 
than they can from their own com- 
panies direct in commissions. The 
automobile departments of some com- 





cars reported stolen for the same period 
a year ago and 684 recovered. 


panies are very. aggressive, are up on 








Automobile and Parcel Post 
Insurance 
Special Department Maintained 


for Purpose of Giving Expert 
and Efficient Service 


Local and General Agents Wanted 
Apply to 


Appleton & Cox 


Attorneys 


3 South William St. NEW YORK 


Representing Companies of Known Reputation 




















ORGANIZED 1854 


The Mechanics i of Philadelphia 
JANUARY 1, 1918 


Cash Capital, $250,000 Net Surplus, $358,700.31 
Surplus toe Policyholders, $608,700.31 
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FIREMEN’S 'NsuRANCE OF NEWARK 
JANUARY 1, 1918 

Cash Capital $1,250,000 Net Suplus $2,384,971.20 
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Cash Capital - Three Million Dollars 
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Fire Insurance Company, of Davenport, Ia. 
CASH CAPI TAL $200,000 
This Company has had 86 years of successful business Business experience, and is now doing business te 


Ohi ud Indiana. It fi t, Because in addition to 
yates ay th ein. food company fr — 
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hearing from agents desiring to represent t 
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Some of these companies are charged 
with sharp practices. Altogether there 
is need of attention in the automobile 
conference. 


At the meeting the resignation of the 


Automobile of Hartford was announced 
because the British & Foreign Marine 
refused to retire from the Cadillae line 
in Cleveland. It is hoped that the special 
committee will secure the recall of the 
Automobile’s resignation. 


Rule Interpreted ‘Differently 


The Neale-Phyphers Company of Cleve- 
land handles the Cleveland Cadillac Com- 
pany’s line, it having formerly been writ- 
ten by W. G. Wilson, manager of the 
Automobile of Hartford at Cleveland. A 
broker offered it to the Neale-Phyphers 
Compary, which had its expert go over 
the risk, securing some improvements 
resulting in a lower rate. The risk was 
written under a $500 minimum premium 
dealers’ form for fire and theft. The 
automobile rules call for the writing of 
these risks at the full advisory contents 


rate. The Neale-Phyphers Company con-: 


tends that it is the custom in Cleveland 
to interpret this rule as meaning the 
rate promulgated by the Ohio Inspection 


Bureau with any reduction allowed for 


co-insurance, The risk was written with 
an 80 percent co-insurance clause with 
the proper credit. Mr. Wilson, on the 
other hand, interprets the rule to mean 
that the rates are the inspection bureau 
card rates with no reduction for co-in- 
surance. When the matter got up before 
ihe Western. Automobile Underwriters 
Conference the British & Foreign Marine 
was instructed to retire from the risk. 
The company refused to do this. 


Plan New Rates in Kansas 


TOPEKA, KAN., July 29—A conference 
of general agents and head office men of 
the companies writing motor car theft 
insurance in Kansas is to be called some 
time in August to work out a new Ssys- 
tem of rates for the entire state and to 
lay out the state into new districts. It 
is expected that the new district rules 
and rates will go into effect about Oct. 1. 

The companies have consulted the in- 
surance department regarding proposed 
changes, which will only apply to the 
theft clauses of the policies. Thefts of 
motor cars in the state in the past few 
months have been so numerous that the 
companies feel it is absolutely necessary 
to increase rates materially. In some 
sections the rates may be more than 
doubled. 

Wichita and Kansas City have been 
headquarters of a gang of motor car 
thieves. Every effort to run down the 
gangs have proved futile, as have efforts 
to obtain adequate legislation. 


New Missouri Automobile Laws 
ST. LOUIS, MO., July 2 





Several new 


automobile laws will become effective in ' 


Missouri Aug. 7. The most important 
is the bill requiring any person operat- 
ing a public garage or repair shop to 
keep a record for inspection of the name 
and kind of car, license number and en- 
gine number of all automobiles taken 
for sale, rental, livery or repair. The 
altering of an engine number is prima- 
facie evidence of larceny of said car 


ES 


Penalty. for fallsinente comply—with thie | 


law is imprisonment in the county jail 
not exceeding one year or fine of $500. 


Badger State Agents Meet 


RHINELANDER, Wis., 
ty-five state representatives of the 
Badger State Mutual Automobile at- 
tended the first annual convention and 
get-together meeting in Rhinelander last 
week. . While. here the agents were 
guests of the company. 

The convention opened with a _ busi- 
ness’ session in the head offices of the 
company, at which matters pertaining 
to present activities and future progress 
of the company were discussed. It was 
brought out at the meeting that the 
business of the company the last two 
years has exceeded the most sanguine 
expectations. The number of policy 
holders is increasing in every part of 
Wisconsin. Business thus far has been 
limited to this state only, but before 
Jan. 1, 1920, the company will extend 
to adjoining states. 

Entertainment features included a 
banquet, a launch ride up the Wisconsin 
river and a muscallonge supper at the 
summer resort of W. A. Beach near 
Three Lakes. The company is planning 
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te-ereet a three story.office building-here 
within the next year. Officers of the 
company are Charles H. Marshall, pres- 
ident; Will Gilligan, Jr., vice president; 
J. Segerstrom, treasurer; P. P. Dandon- 
eau, secretary. 


200 Cars Stolen in Richmond 


RICHMOND, VA., July 29.—According 
to police records, a total of sixty auto- 
mobiles have been stolen and not re- 
covered since Jan. 1. Stolen cars re- 
coeverea during the same period total 
140. 


Representative Dyer of St. Louis has 
introduced in congress a bill aimed to 
curb automobile thefts. Taking a stolen 
automobile from one state to another 
would be made a federal offense, punish- 
able by a fine not to exceed $5,000 or by 
imprisonment not to exceed ten years or 
both. The act would apply also to the 
theft of a ear which is being shipped 
from one state to another. Joy riders 
taking a car across a state line without 
the consent of the owner would be liable 
to punishment. 





The National Reserve Fire, the rein- 
surance company organized by the offi- 
cers of the Dubuque, has applied for ad- 
mission to New York. 





WE SPECIALIZE ON 


CHARLES S. BOYNTON, President 


State Mutual Hog Insurance Co. 


HOG INSURANCE. 
THE PIONEER COMPANY OF ILLINOIS 
Illinois Agents—Are You Overlooking Something ? 


Farmers Bank Building 
Springfield, Ill. 


We Have No Competition 


A. C. LITTLEJOHN, Secretary 
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TO MAKE SOME RATE CHANGES 


Live Stock Experience Proves Neces- 
sity of Revisions on Certain Classes 
—No Radical Changes 


DES MOINES, IA., July 30—At the 
annual meeting of the National Asso- 
-ciation of Live Stock companies held 
here last week, it was decided to put 
into effect a few slight changes in the 
present schedule of rates. No marked 
alterations will be made, but the fig- 
ures on a few classes will be revised. 
It was: the consensus of opinion that 
the rates on some classes were too 
high while insufficient premium was 
being collected on others. No sweep- 
ing changes will be made, but a few 
slight alterations will be effected in 
order to equalize rates. 

Two new companies, the National 
Live Stock of Des Moines, and the 
American Live Stock of Omaha, were 
admitted to membership in the asso- 
ciation. The attendance was unusually 
high and the entertainment features 
were very attractive. It is. probable 
now that the precedent has been set, 
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ACTUAL RESULTS FROM 


Scientific Fire Loss Adjustments 


EXPLAINED FULLY IN OUR NEW BOOKLET 


“PROOT OF SERVICE | 


Mailed Free to Fire Insurance Brokers and Agents 


Standard Appraisal Co. 


56 Pine St., New York 


' BOSTON 
PHILADELPHIA 
KANSAS CITY 


the meetings of live stock associa- 
tion will be held at various middle 
western cities, rather than at iapteiac 
each year. 


Capital Live Stock’s Figures 


The semi-annual statement of the Cap- 
ital Live Stock of Topeka shows that the 
company has increased its assets to 
$505,271, as compared with $470,044 on 
Jan. 1. The surplus as of July 1, is 
$188,160, comparing with $160,712 on Jan. 
1 The percentage of losses to premiums 
earned for the six months period is 40.4. 











During the first half of 1919 the com- 
; pany wrote 100 percent more in pre- 
| miums than was written during the same 
! period of 1918. Dr. Gaius W. Hubbard of 
' Chicago is in charge of the company’s 
underwriting affairs and the Capital is 
, making steady progress in all depart- 
ments. 

' 


Court and Day in Denver 


DES MOINES, July 380—Stephen A. 
‘ Court, who launched the Iowa State Live 
! Stock in Des Moines some years ago. 
and Dana C. Day, who was agency man- 
ager, have gone to Denver, where they 
are promoting a big million dollar trust 
concern. Both men were retired by the 
votes of the directors of the Iowa State 
after a lively row which found its way 
into court. Dr. J. I. Gibson, who was 
president of the company, has gone to 
lilinois. 








Assistant Secretary W. Ellwood Jones 

| of the Automobile of Hartford sailed for 

| Fingland last week. He will be abroad 
for some time. 





NEBRASKA LIVE STOCK INSURANCE COMPANY 








Authorized Capital and Surplus 


$1,000,000.00 





KEELINE BUILDING, OMAHA, NEBRASKA 


Ww. B. HOWARD, President and General ee 
CAPT. CARL F. SWANLAND, Secretar 
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Excellent opportunity for good live agents. Communicate with the Home Office 





THE KASKASKIA LIVE 
Home Office: - - 





The Best Field in the Insurance Business 


Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan, Minnesota and Oklahoma 


INCORPORATED 


STOCK INSURANCE CO. 
- Shelbyville, Illinois 




















CLIFFORD IRELAND, Pres. 


PEORIA, ILL. 


Western Live Stock Insurance Company 


BERT BUCKLEY, Secretary 
Maine, Massachusetts, Connecticut, Rhode Island, Penosytvie, Nerth Carcline, South Carolina, Ohio, Indiana, Illinois, Wisconsin, lowa, Kansas, Texas, Missouri, Tennessee 











Flynn Building 
Des Moines, Iowa 





NATIONAL LIVE STOCK INSURANCE CO. 


Cash Capital $100,000.00 
, AGENTS WANTED IN IOWA 


We Are the ORIGI- 
NATORS of HOG 
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CASUALTY BUSINESS 
AFFECTED BY RIOTS 


Smoldering Flame of Race Hatred 
Fanned to White Heat 
in Chicago 


NUMEROUS GLASS LOSSES 


Activities of Industrial Disability Com- 
panies Stopped—Use of Trucks 
as Jitneys Hazardous 


Casualty companies are likely to be 
seriously affected as a result of the 
race riots which took place in Chicago 
this week. There have been numer- 
ous plate glass losses in the colored 
district of the city. Under a strict 
interpretation of the plate glass pol- 
icy contract, the companies are not 
liable for these losses as the con- 
tract excludes damage done as a re- 
sult of riot and civil commotion. All 
of the companies have ceased to write 
plate glass business in the black belt. 
Local agents are taking the position 
that if the losses are not too numerous, 
the companies should not stand on 
technical grounds, but should be will- 
ing to pay the claims in spite of the 
fact that they are not legally bound 
to make payment. 

Difficulties Will Arise 


Whatever attitude the companies 
take, there are certain to be misun- 
derstandings as the glaziers in Chicago 
have been inactive as a result of the big 
building trades lockout since July 4. 
No new glass has been set in Chicago 
since that date. In fact, when a break 
has occurred, it has been impossible to 
even get a carpenter to board up the 
window awaiting the setting of new 
glass. Naturally companies receiving 
claims from the colored district in Chi- 
cago will feel that they are justified 
in denying liability because of the riot- 
ing that has taken place, whereas all 
of the claims reported may not be due 
to this cause. 


Industrial Companies Hit 


Industrial accident and health com- 
panies stopped writing business last 
Monday. The National Life, U. S. A., 
National of Tennessee and Clover Leaf 
Casualty, are the three leaders on in- 
dustrial business among Chicago’s col- 
ored population. As soon as the riot- 
ing began, it became unsafe for solici- 
tors to remain in the district and all of 
the companies withdrew their men. It 
is not anticipated that there will be 
very many cancellations on existing 
business. This, of course, will be af- 
fected by the duration of the trouble. 
It is estimated that Chicago now has a 
colored population’ of 100,000 and a few 
of the companies have been very active 
in going after the colored business. 
The colored workers were earning 
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UNDER-INSURANCE IS UNFAIR | 








One of the surety companies points 
out the necessity of local agents watch- 
ing very carefully to see whether an 
assured is carrying a large enough 
fidelity bond to cover his people. The 
United tates Fidelity & Guaranty 
comments on the question as follows: 


* * * 


Here are three cases. Two were men 
bonded for $5,000. One became an em- 
bezzler for $55,000 and the other for 
$130,000, while the third, under a $15,000 
bond, stole $200,000. How the employer 
suffered for want of a sufficient bond 
in each case is evident, but bonding com- 
pany’s grievance, which may need a lit- 
tle more explanation, lies in the fact 
that under-insurance increases’ the 
chances of a complete loss on the bond. 


Our average claim, it must be remem- 
bered, is far from being the principal 
sum of the bond. Rates are by no means 
calculated on the assumption that, when 
we do pay a claim, it will be for the 
full amount. The charge for a bond in- 
volving a possible loss of $12,500 might 
be $50, but it would be a good deal more 


for a likely loss of that much. The 
chances are that a man who can steal 
$150,000, if he does prove dishonest, will 
be detected before he takes more than 
$25,000 or $30,000 at the outside Such 
a man, of course, should be bonded for 
$150,000, and although the premium will 
be based on a possible loss of that 
amount, it will in effect be for only a 
likely loss of $25,000. 

* * * 


If, on the other hand, the man is bonded 
for only $25,000, the company receives 
a premium on a possible loss of only that 
amount, whereas normally and as a prin- 
ciple of good business, it should obtain 
a premium on six times as much to cover 
the likely loss of $25,000. The difference 
between the two premiums is what the 
bonding company loses by this imaginary 
case of under-insurance. 

To yourself, to your company and your 
client you owe a duty not to write an 
inadequate bond. It is almost as bad 
business as no bond. The only circum- 
stance justifying a bond in a sum less 
than the amount an embezzler can steal 
is the alternative of a small bond or 
none. 








war and considerable industrial busi- 
ness, both monthly and weekly has 
been written during the past two years. 


Colored Company Active 


One company, the Underwriters Mu- 
tual Insurance Co. was recently organ- 
ized by and for the colored population 
of the city. It has written only a fair 
volume of business up to date, but the 
other accident and health companies 
now anticipate that this concern may 
make a raid on their business using 
the race riots as an argument for 
switching. It will be impossible for 
white solicitors to become active in the 
colored district for many weeks, and in 
the meantime considerable business 
! may be lapsed or switched. 


Not Restricting Writings 


Commercial accident and health com- 
panies report that since last Monday 
there have been an unusual number 
of applications for large accident con- 
tracts submitted. These have been 
looked upon with disfavor. There are 
many white owners of property in the 
colored district having large interests, 
and a few of the applications have come 
from men of this character. The dis- 
turbed conditions in Chicago are not 
expected to continue for any length of 
time, so that aside from exceptional 
cases accident and health writing com- 
panies are not altering their underwrit- 
inb practices, taking the position that 
the present situation is merely a pass- 
ing phase, and that business may be 
issued as usual. 


Trucks Pressed Into Use 


Another feature of the situation af- 
fecting the casualty companies was the 
wholesale carrying of employes to their 
places of business in trucks. When the 
ordinary transportation facilities were 
not available, workers were forced to the 
use of trucks, automobiles and any other 
handy conveyance. The ordinary truck 
liability policy does not provide that the 
insured shall be protected where an acci- 
dent occurs to passengers being carried, 
as the policy contract does not contem- 





good salaries during the period of the 


of the companies were willing to grant 
permission to some .assureds to carry 
their own employes to and from work, 
for which an additional premium was 
usually collected. 


Issue Special Policy 


The Smith-Lawson-Coambs agency of 
Chicago, representing the Equitable 
Casualty Underwriters issued a public 
liability policy during the period of the 
strike, providing public liability protee- 
tion for all trucks at the rate of $2.50 a 
day with a minimum premium of $10.00. 
A number of concerns used their trucks 
during the rush hours as jitneys, charg- 
ing 25 cents a trip. 


New Offices For Commonwealth 


PHILADELPHIA, PA., July 29—The 
Commonwealth Casualty, after having, 
from time to time, tried to secure ade- 
quate facilities to conduct the con- 
stantly growing operations by adding 
suites of offices to the quarters origin- 
ally occupied on the fifth floor of the 
Drexel building, has solved the problem 
by leasing for a long term of years a 
four story brick building on Fifth street, 
adjoining the home office building of the 
Mechanics Insurance Company. The 
structure is being modernized and re- 
modeled specially for the use of the 
Commonwealth Casualty and the com- 
pany expected to remove to its per- 
manent home about Oct. 1. 

The semi-annual statement of the 
Commonwealth for the first half of 1919 
shows premium receipts during the six 
months exceeding $500,000. 


Government Won’t Pay Auto Damage 


NEW YORK, July 29—Numerous 
claims for collision damage resulting from 
the smashing of pleasure cars by army 
transport trucks have been paid by the 
automobile insurance writing companies. 
While the government is insistent upon 
collecting for all injury done to its ve- 
hicles by privately owned cars, it refuses 
flatly to recognize elaims when the con- 
ditions are reversed, and despite the de- 
mands of underwriters and assured to 
secure fair treatment, it refuses to re- 
cede from its arbitrary position. 





United States Manager Frederick Rich- 





plate the carrying of passengers either 
' with or without charge. . However, some 


ardson of the General Accident is on a 





CONTRACTORS’ MARGIN 
OF PROFIT TOO SMALL 


Over Anxiety to Resume Active 
Work Causes Trouble for 
Bonding Companies 


MANY LARGE ROAD BONDS 


Big Contractors in Other Lines Turn 
to that Field—Have Labor 
Problem Even There 


The tendency of some contractors to 
undertake contracts on too narrow a 
margin of profit, just for the sake of 
getting their organization back into ac- 
tive work again after the lethargy of 
the war period, has caused the compa- 
nies writing contracts bonds to. scruti- 
nize business of that sort very closely 
and applications from some entirely 
reputable contractors have been turned 
down recently by reason of that con- 
dition. 


With costs of both material and labor 
going up steadily, the contractor has 
in some cases been tempted to meet 
objections in regard to the unexpected 
cost of a proposed building by shaving 
down his own margin of profit. When 
wages in the building trades are forced 
still higher, as they have been recently 
in all of the larger cities of the United 
States, the contractor’s margin is in 
danger of being wiped out altogether. 


Small Contractors Too Eager 


In a somewhat similar class are the 
small contractors, who have been 
tempted by the revival of building ac- 
tivity in many places to undertake 
bigger jobs than they are able to han- 
dle. Such contractors are in a way a 
menace to all who deal with them, and 
material men in fecommending . for 
bonds on a big jobs contractors deal- 
ing with them who may have been 
fairly successful on smaller jobs are 
making a serious mistake. 

The effect on the public of cases 
where contractors have had serious dif- 
ficulty in carrying out their contracts 
has in one way been good. A number 
of cases have come up recently where 
the contractor would not have carried 
out his contract if he had not been 
practically forced to do so by the surety 
company, and agents writing that class 
of bonds have not been slow to point 
out to the owners of the property the 
importance of having surety bonds, 


Watching Labor Situation Closely 


Most of the companies are watching 
very closely the labor situation in the 
cities where they are called upon to 
furnish bonds. Whether the unrest 
among workers results in a strike and 
a suspension of work or in the de- 
mands for higher wages being granted, 
the result in either case is likely to 
affect pending contracts very seriously. 
Some of the companies say they are 





trip to the Pacific Coast. 





(CONTINUED ON PAGE 28) 
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PROGRAM IS GOOD ONE 


CASUALTY CONVENTION PLANS 





Arrangements Are Completed for Joint 
Meeting at White Sulphur 
Springs, W. Va. 





The joint convention committee of 
the International Association of Cas- 
ualty and Surety Underwriters, Na- 
tional Association of Casualty and Sur- 
ety Agents and National Council of 
Insurance Federations has decided that 
no arrangements for special cars or 
trains be made, but all members will 
be notified to apply at an early date 
to the railroad ticket agent in their 
own towns for all-year round trip 
tourist ticket to White Sulphur Springs 
where the convention is to be held 
Sept. 16-19. These tickets are sold for 
90 percent of round trip fair plus 8 
percent war tax. 

The committee has appointed a Joint 
Convention Press Committee consist- 
ing of F. Robertson Jones, chairman; 
Philip B. Shillito and G. E. Turner, 
who will be in charge of the distribu- 
tion of all information regarding the 
convention, 

The convention program is as fol- 
lows: 

Tuesday Morning, Sept. 16 
Ball Room of “The Greenbrier” 

Meeting called to order by W. G. Wil- 
son, president National Association of 
Casualty and Surety Agents. 

Election of chairman and secretary. 

Address of welcome. 


Response to address of welcome. 
Addresses. 
Report of Joint Convention Entertain- 
ment Committee. 
Tuesday Afternoon 
_Golf tournament for men. Qualifica- 
tions round for medal score. Open to 
members of the three organizations. 
Progressive auction bridge acquaint- 
ance party for ladies, 3 to 5 o’clock, at 
the Casino. 
Tuesday Evening, 8:30 o’Clock 
Ball room of “The Greenbrier” 
Address: “Observations at the War 
Front,” W. G. Wilson, president National 
Association of Casualty and Surety 
Agents, 
War moving pictures. 
Wednesday Morning 
_ Ball room of “The White” 
Business meeting of the International 
Association of Casualty and Surety Un- 
derwriters. 
Address by president. 
Report of chairman of Executive Com- 
mittee. 
Regular order of business. 
Ball room of “The Greenbrier” 
Meeting of the National Association of 
Casualty and Surety Agents. 
Wednesday Afternoon 
Golf tournament for men. Open to 
members of the three organizations. 
Tea for ladies at Kate’s Mountain Club, 
4 o’clock. Transportation furnished. 
Wednesday Evening, 8:30 o’Clock 
Tudor Room of “The Greenbrier. 
_Business meeting of the National Coun- 
cil of Insurance Federations. 
Thursday Morning 
Ball room of “The Greenbrier” 
Meeting of the National Council of 
Insurance Federations. 
Address by G. E. Turner, general coun- 
sel, National Council of Insurance Fed- 
erations, 


Address: Representative of Life In- 
surance Business, 
Address: Representative of Fire In- 


surance Business. 
Thursday Afternoon 
Golf tournament for men. 
Water sports for ladies and gentlemen. 
Thursday Evening 
Joint dinner, “The White.” 
Five-minute talks by: Arthur E. 
Childs, president, International Associa- 
tion of Casualty and Surety Underwrit- 
ers; Wilson, president, National 
Association of Casualty and _ Surety 
Agents; J. H. Carney, president, National 
Council of Insurance Federations. 
Friday Morning 


Ball room of “The Greenbrier” 
Final business meeting of the Interna- 
tional Association of Casualty and Surety 
Underwriters. 
Friday Afternoon 
Golf. 





Anticipating large building develop- 
ments, the Aetna Life and its affiliated 
companies have arranged a department 
of special service for brokers handling 
construction work, and are -.prepared to 
give efficient aid in such direction. : 





EVOLUTION OF THE FIDELITY BOND 





other day traced the development 
of the fidelity bond showing how 
its scope had been enlarged. The ear- 
liest bonds covered certain forms of 
dishonesty as came within the legal 
definition of larceny and embezzlement. 
This official states that these terms 
had and still have a specific meaning as 
defined*by law and in the decisions of 
courts of record. Therefore he asserts 
that when a claim was presented on 
account of alleged loss directly trace- 
able to the employe, the employer was 
required to show that the loss actually 
arose through some act which in itself 
was either larceny or embezzlement. 
Then surety competition 
keener and the scope of the coverage 
of the bond was widened to cover fraud. 
Later, this official says, the bond was 
further extended in its coverage so as 
to make the companies responsible to 
the employer for loss resulting from 
almost every form of dishonesty of the 


A SURETY company official the 





became | 


. 


employe bonded. In addition, all war- 
ranties on the part of the employer 
were eliminated. Later he calls atten- 
tion to the fact that the time or period, 
running from the date of death, resig- 
nation of the employe from the service 
of his employer or the cancellation of 
the bond, in which the discovery of a 
loss has been made and claim filed was 
extended from six months to the pres- 
ent provision in the broadest form now 
issued, two years. 

Later a new provision was added by 
which the employer is entitled to full 
recovery in case his loss exceeds the 
amount of the bond and there is any 
salvage available. 

An entirely new departure has been 
recently made whereby a fidelity bond 
is issued to mercantile houses to cover 
the position instead of the occupant. 
Some companies issued such a bond to 
reputable fraternal orders, but the 
tendency now is to grant these to other 
classes of business. 








REPLIES TO HAMILTON 





AGENCY BULLETIN’S POSITION 





Says Miller Letter on Expiration Does 
Fire Zones 
Weekly Premiums 





NEW YORK, July 29.—Declaring 
that President Isaac Miller Hamilton 
of the Health and Accident Underwrit- 
ers Conference is unduly exercised over 
the circular letter sent out under late 
date by Secretary Miller, of the Na- 
tional Association of Insurance Agents 
to officials of casualty companies re- 
garding the ownership of business pro- 
cured by the agents, the “American 
Agency Bulletin,” the official organ of 
the agents’ association, says in part: 


Would Reassure Hamilton 


“The Bulletin hastens to reassure 
President Hamilton; and to express the 
hope that the alarm he has sounded 
among his members will have no effect 
more serious than the irritation they 
may feel at so much noise over nothing. 
The kind of agents to which he alludes 
are not the kind the National association 
is representing. The word agent has in- 
numerable applications and indicates a 
wide variety of persons. Solicitors for 
weekly or monthly premiums on small 
accident and health policies are not the 
persons we had in mind when we used 
the word agent in our circular letter. 
This avowal, we assume, acquits us of 
any intention to interfere in any way 
with the comfortable arrangement de- 
scribed by Mr, Hamilton as the one under 
which industrial agents work—“Busi- 
ness, once placed upon the books of an 
insurance company, is the property of an 
insurance company and not the property 
of an agent.” 

With this explanation we feel sure 
that Mr. Hamilton will agree that in so 
far as the interests of the members of 
the Accident and Health Underwriters 
Conference are concerned, this very im- 
portant matter is not so very important 
after all. 

Letter Sent by Miller 


The letter mailed the companies by 
Secretary Miller reads: 

“The secretary of the National Asso- 
ciation of Insurance Agents has been in- 
structed to communicate with the cas- 
ualty companies for the purpose- of 
ascertaining their views on the subject 
of agency expirations. ; 

“The National association is committed 
to the principle that the business pro- 
cured and accumulated by a local insur- 
ance agent is in every essential particu- 
lar the fruits of his labor, the future use 
and enjoyment. of which is not impaired 
by any alteration which may subhse- 
quently occur in the relations between 
the agent and his principal. 


Will Publish Names of Companies 
“It is the desire and intention of the 





National Association of Insurance 





ARRANGE FOR MEETING 


CASUALTY AND SURETY RALLY 


Company and Agents’ Organizations 
Will Have a Big Meeting at White 
Sulphur Springs 


Phillip B. Shillito of Chicago, man- 
ager of the Massachusetts Bonding and 
secretary of the National Association 
of Casualty & Surety Agents, has been 
in Cleveland to confer with W. G. Wil- 
son, manager of the Aetna companies 
there and president of the association. 
They are now constructing the pro- 
gram for the big annual convention to 
be held at White Sulphur Springs, W. 
Va., Sept. 16-19. The affair will be of 
great interest as the International As- 
sociation of Casualty & Surety Under- 
writers and the National Council of 
Insurance Federations will meet at the 
same time. It is expected that the gov- 
ernor of West Virginia will give the 
welcome address and there will be nu- 
merous talks and discussions of great 
value. The Western Union of Fire In- 
surance Companies, the big legislative 
organization of the central west will 
be in session at the hotel at the same 
time. The three organizations will 
give a banquet to the members of the 
Western Union on the evening of Sept. 
1s. A. G. Dugan of Dugan & Carr, 
western general agents of the Hartford 
Fire, is president of the Western Union. 
The program will be of great interest. 





Agents to collect for publication in the 
American Agency Bulletin the names of 
the casualty companies which, endorsing 
the principle above outlined, will agree 


to protect the local agent against all in-: 


fringements of his rights in the expira- 
tions and will recognize them as his 
property. 

“Therefore, in accordance with the re- 
quest made at the Mid-Winter Confer- 
ence, I am communicating with you for 
the purpose of requesting your co-oper- 
ation in establishing in the casualty 
business a practice which is endorsed 
and upheld by more than two hundred 
fire insurance companies represented by 
members of the association. 

“A reply at your convenience will be 
much appreciated.” 





Plate Glass Prices Jumping 


New York, July 29.—The outstanding 
fact in the plate glass insurance business 
is that the prices of plate glass are jump- 
ing steadily higher. The rates of insur- 
ance premiums of six months ago were 
based on prices of glass which have since 
moved upwards from 10 to 25 per cent. 
The rise is country-wide, and even more 
sensational advances than those already 
announced may be expected in the near 
future. 


IS BANK UNDER LAW? 


COMPENSATION VIEWS VARIED 


Conditions Which Would Bring Insti- 
tutions Within Scope of Statute 
Discussed 





The question of whether banks and 
similar establishments come under the 
Illinois compensation law has been a 
subject of wide discussion among un- 
derwriters and attorneys especially 
concerned with compensation subjects 
since the recent accident at the Illinois 
Trust and Savings Bank, when a burn- 
ing dirigible plunged through the roof 
and skylight of the building, spreading 
additional havoc by the explosion of 
its gasoline tanks within the building. 
A wide variety of opinions has been 
expressed. / 

The general view is that banks as 
such would not be in the class of enter- 
prises brought automatically under the 
provisions of the law by reason of the 
hazardous character of their business, 
but men who have given the subject 
especial study are inclined to consider 
that a bank which maintains a build- 
ing, as does the Illinois Trust, oper- 
ating its own elevators and boilers, 
with a resulting hazard to the em- 
ployes engaged in their operation, 


would be brought under the law by. 


reason of the provision which makes 
it apply to all enterprises in which 
statutory or municipal regulations may 
be imposed regulating the guarding or 
use of machinery or appliances, or for 
the protecting and safeguarding of the 
employes or the public. In that case 
it would bring all employees of ‘the 
concern under the law, including those 
engaged solel} in clerical work. 

Some of them take the view that a 
bank which even handles its own jan- 
itor work or window cleaning would be 
brought under the law by this provision, 
while one which merely rents office 
space, all work of that sort making han- 
dled by the owner of the building, would 
not be affected. Others who do not go 
quite so far admit that a close question 
would be raised by such cases. 


Still another angle is brought in by 
the suggestion that a skylight of more 
than ordinary size in a building as low 
as the one occupied by the Illinois Trust 
and Savings Bank might be classed 
among the “appliances” referred to in 
the law as making a business addition- 
ally hazardous, because of the possibil- 
ity of bricks or other things of the sort 
falling from nearby buildings and the 
danger from storms. 


Difference of Opinion Seen 


Aside from the possibilities raised by 
this suggestion, made by a man who has 
had especial training in law as well as 
insurance, it seems to be the consensus 
that an employer would not be liable un- 
der the compensation law for injuries 
received in an accident like the fall of 
the dirigible, as the law covers only 
“injuries sustained by the employe aris- 
ing out of and in the course of his em- 
ployment.” While injuries of that sort 
might be said to have been received “in 
the course of employment” they could 
not possibly be defined as “arising out 
of it’ and in the opinion of men who 
have studied the question would be 
classed with those received from light- 
ning and similar causes, for which the 
courts have ruled the employer is not 
liable. 

Without trying to decide whether their 
clients in a particular case come auto- 
matically under the compensation law, 
underwriters generally are advising 
banks and similar institutions that they 
should elect to come under the law, 
pointing out that there can be no pos- 
sible disadvantage resulting from such 
an election and that circumstances might 
arise where it would be disadvantageous 
to the employer. 





The Ohio Insurance department having 
approved the liquidation ofall outstand- 
ing claims of the Frankfort General of 
Germany by the Aetna Casualty or Hart- 
ford, the transaction has been consum- 
mated by the alient property custodian’s 





office. 
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Using the Dirigible Accident 


THE live accident agents can use the 
catastrophe at Chicago where a burning 
dirigible fell through the roof of the Illi- 
nois Trust & Savings Bank to great ad- 
vantage these days. That was such an 
unusual and unprecedented accident that 


entire country on the unknown dangers 
that heretofore have not been counted. 
Here was a very safe working place, one 
of the safest in the world, and yet it 
became a place of tragedy, death and in- 
jury. We have never had a more strik- 
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it focused the minds of the people of the 


Service Is Most Valuable 


One of the great services that a surety 
company offers in writing a fidelity bond 
is an investigation of the bookkeeping 
methods, insisting on proper books and 
systems being used, thus minimizing op- 
portunities for carelessness and defalca- 
tion. It frequently happens that public 
officials go wrong merely through lax- 
ness, not having the books properly 
audited. A surety company in the first 


Public Official Bonds - 


Pus.ic official bond business is often 
wholly overlooked by the agent of a 
multiple line casualty company. Prob- 
ably this class of business is neglected, 
chiefly because it may be solicited only 
at election time which comes at the 
most, once or twice a year. Thus pub- 
lic official bond business is not brought 
to the attention of the agent so con- 
stantly as most of the other surety 
lines. However, there is a good deal 
of public official business to be written 
as in a community of any consequence 
there are number of state, county and 
city officials elected, all of whom with 
their deputies and clerks, are prospects 
for business. A constantly increasing 
number of states are passing laws re- 
quiring that the premium for public 
official bonds be paid out of the pub- 
lice fund or at least making it op- 
tional for the authorities to do so. 
Where such a condition exists, per- 
sonal surety is, of course, largely elim- 
inated from the question. It is simpiy 
a case then of what agent is going to 
get the business. 

An agent who has been quite suc- 
cessful in getting public official busi- 
ness was discussing the value of vigor- 
ously soliciting the recently elected 
official, the man who is serving the 
public for the first time, and in the 
course of his remarks, said: 

“I have often heard agents give as 
an excuse for not producing official 
business the fact that in order to land 
it, considerable cultivation work was 
necessary. The several candidates 
running for public office must be got- 
ten in touch with and considerable mis- 
sionary work done that really yields 


Catastrophe Insurance 


THE regular casualty companies have 
never pushed strong for catastrophe insur- 
ance in this country. There is a demand 
for excess cover by self insurers. Lon- 
poN Lioyps and some of the reinsurance 
companies have written this extensively, 
but the regular agency companies have 
not pushed for it. The NationaL Work- 
MEN’S COMPENSATION SERVICE BUREAU 


does not make rates for catastrophe in- 








ing case of the need of protection. 


place will not bond an official whose 
record is bad. It will see that those as- 
sociated with him in the office have skirts 
that are clean and the system used must 
be up to the standard. It requires a 
proper audit of the books. It therefore 
is a service worth while. Many audits 
reveal irregularities that can be checked 
early in the game. This exaction of 
the companies is worth the price. 


no returns. Finally one man is elected 
and concentrating upon him, it is found 
that every agent in town is on his trail, 
and the competition is as keen as can 
be imagined. This is substantially the 
case in all of the good sized towns, 
but where a man has been elected to 
office for the first time, it always pays 
to spend some time on him because 
the returns are sometimes large. I 
have several times, written public of- 
ficial bonds on men who were just 
elected. The bonds were paid for out 
of the public treasury. The newly 
elected candidate was feeling enthu- 
siastic and satisfied with the world. He 
was in a happy frame of mind. The 
public official bond that I wrote did 
not cost him a cent, but seeing that 
his mental attitude was right I pro- 
ceeded to solicit him on some of the 
many other lines that I sell, A man 
who has just been elected to office 
is a fine prospect for life insurance, 
or if he already carries life insurance, 
for an additional amount. I find that 
it is always possible to play up the 
fact that in becoming a public servant 
the man is occupying a more impor- 
tant place in life, has larger responsi- 
bilities and must make financial ar- 
rangements and surround himself with 
protection to suit the new conditions. 
In other words, you can play upon a 
man’s vanity and get away with it.” 
This view of public official bond busi- 
ness shows what can be done by the 
agent who has both eyes and ears open 
all the time. No side line should be 
passed up as “not worth anything” 
until it has been given an intelligent 
trial. 


surance, as some of the larger companies 
are opposed to the movement, believing 
that it will have the tendency to cut down 
premiums inasmuch as employers will 
figure on standing the initial loss and then 
protecting themselves against the catas- 


trophe hazard. Those, however, who have 


looked into the question say that where 
catastrophe insurance is taken the com- 





A complimentary dinner will he 
given on Thursday evening at the Chi- 
cago Athletic Club in Chicago to 
George Gannon who is retiriag from 
the surety business to enter the prac- 
tice of law in Chicago. Mr. Gannon 
is president of the Chicago Surety Un- 
derwriters Association, filling out his 
second term. He has resigned as 
surety superintendent in the office of 
W. A. Alexander & Co., general 
agents ,of the Fidelity & Casualty. 
Phillip B. Shillito, manager of the Mas- 
sachusetts Bonding and first vice-presi- 
dent of the Surety Underwriters Asso- 
ciation will preside at the meeting. The 
speakers will be Charles H. Burras of 
the National Surety, A. C. Wylie of 
the Fidelity & Casualty and Henry M. 
Marshall, United States Fidelity & 
Guaranty. Mr. Gannon will leave early 
next month on a trip abroad for one 
of his clients. 


_ The W. E. Lord agency of the Con- 
tinental Casualty in Cincinnati reports 
that its business this year will be al- 
most double that in 1918, if increases 
continue to pile up as they are now. 
Mr. Lord, manager of the agency, goes 
after all of his business on the basis 
of an insurance policy covering dis- 
ability. He never emphasizes. or 
makes any special effort to write acci- 
dent policies for accident only or for 
lump sum payments in the event of 
accident. He advises clients who wish 
lump sum payments in the event of ac- 
cident to take more life insurance and 
then take disability insurance on the 
monthly sum basis. 

The high cost of living is a most 
powerful argument in these days for 
disability insurance as the way in 
which debts would pile up during the 
illness of the wage-earner appalls any 
man who has any imagination at all. 
Then the people generally seem to have 
the money now to buy such insurance. 
In spite of the number of returning 
soldiers, many Cincinnati factories are 


actually short of help and have just ad- 
vised their superintendents to increase 
the maximum wage to be paid for 
skilled workers. Thousands of people 
in the wage-earning communities can 
now carry disability insurance on the 
annual premium plan who never before 
could have considered it. This also 
has a marked effect on the number of 
policies written. 


Charles M. Gray, who has been with 
the Continental since its organization 
in 1897, has tendered his resignation. 
Mr. Gray was originally auditor of the 
company and in later years was in 
charge of other departments. When 
the Continental Employes’ Savings & 
Loan Association was organized sev- 
eral years ago the employes of the 
general office unanimously elected Mr. 
Gray treasurer, in which capacity he 
met and became interested in every 
= office employe, new as well as 
old. 

Mr. Gray is 65 years of age. He is 
taking an extended trip through Den- 
ver and California after which he will 
make his home in Los Angeles. 


Theodore W. Budlong, eldest son of 
Vice-president E. C. Budlong of the 
Bankers Accident of Des Moines, has 
recently been discharged from the army 
after 22 months in the service and sev- 
eral months overseas. He will be man- 
ager of the Minnesota branch office of 
the Bankers at Minneapolis. 


Assistant United States Manager 
Henry Collins of the Ocean Accident 
was in Chicago this week, being on his 
return home from Utah, where he went 
to straighten out workmen’s compen- 
sation difficulties that had arisen in 
that state between the Industrial Board 
and the companies through the inter- 
pretation of the new law. Mr. Collins, 
visited some of the western agencies 
on his way home. 











LITTLE STUDIES 





Some Information Agents Can Use in Their 
Contact With the Public 











A GREAT many assured these days in 
renewing their workmen’s compen- 
sation policies protest against the pres- 
ent rates on the ground that the pay 
roll has greatly increased, wages have 
advanced and yet the workmen’s com- 
pensation rates remain the same. In 
some cases the assured says there are 
no more units of exposure, but the 
pay roll has increased 50 percent or 
more. The assured therefore declares 
that it is unfair to demand the same 
rates when the pay rolls are much 
heavier. 

The workmen’s compensation rates 
are pretty scientifically computed. They 
are not based on a single year’s ex- 
perience. Wages went up abnormally 
during the war and they may remain 
up. No one knows just where the final 
level will be. Take a state like illinois 
for an example. The companies have 
maintained the same rates there, hop- 
ing that they could get through without 
any increase. The cost of medical at- 
tendance has greatly advanced. Hos- 
pital fees, surgical work and the like 
have gone up. The tendency of the 
industrial board is to be more liberal 
with claimants. The Illinois legisla- 
ture has been in session for some time 





Where the policyholder has decided to 
become a self-insurer nothing can stop 





panies save just that much for the agent. 





him. The excess cover is that much sal- 


and had before it a bill to liberalize 
the compensation provisions. It would 
have been idle to change rates with 
these conditions facing the companies. 
Now the compensation bill is enacted 
into law, it may be necessary to in- 
crease rates, notwithstanding the larger 
pay rolls. Where the results justified, 
the companies are quick to respond. 
Recently there was a decrease made in 
Wisconsin, amounting to something 
like 14 percent. The experience ex- 
tending over some years in that state 
showed that the companies could make 
a reduction. Rates are not held up 
to a high point arbitrarily. The com- 
pensation law sets out very definitely 
the percentages that companies are 
called upon to pay. So far as expenses 
are concerned, they have gone up 
rapidly with the war conditions. The 
acquisition expense is the same as be- 
fore. Companies, however, have had 
to pay investigators, pay roll auditors, 
clerks and so on, higher salaries. Sup- 
plies have increased in price. In many 
cases a risk has the advantage of ex- 
perience rating. If, therefore, the ac- 
cident frequency and loss ratio have 
been less, they will be reflected in the 
lower rates. It would be an unsatisfae 
tory move to put rates down a few 
points and then find that they had to’ 
be put up again. None of us know at 
this time just what the industrial con- 
ditions will be in the next few years to 
come. Wages may break or they may 
be retained on a higher level. Certain 
it is that, if the experience justifies it, 
rates will eventually come down in re- 
sponse to more favorable conditions 
The workmen’s compensation rating 
schedules are correct and are applied 
without discrimination. Each - state 





vage out of the wreck. 





will get its dues. 
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Assets $1,175,707 


Behind the Contracts of the 


AMERICAN REINSURANCE COMPANY 


HANOVER BANK BUILDING 
NEW YORK CITY 


HENRY W. IVES & CO., Underwriting Managers 


stand solidly invested assets in excess of $1,100,000, ample 
reserves and an enviable reputation for fair dealing. 


REINSURANCE EFFECTED IN 
COMPENSATION, PUBLIC AND GENERAL LIABILITY, HEALTH, 
AUTOMOBILE AND BURGLARY LINES 
} UNDER EQUITABLE CONDITIONS 




































The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 1865 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 
Head Office, eeeenge F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB.. ....Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, Chicago 
FRED. L. GRAY CO MPANY ‘Northwestern Managers, 328-336 Security Bank Bidg., Minneapole 
RAYMOND & RAYMOND.........++-.s0-.-..- General Agents, Southern Michigan, Journal Bidg., Detroit 
ALFRED PAULL & SON. Trade Bidg.. Wheeling 








eee General Agents, West Virginia, Board of 


ete & PERDUE COMPANY... ........ tien Agts., Northeastern Ohio, Leader-News nae Cleveland 

C, ROTHIER & COMPANY: .... Gen. Agts., So Obio, 1217-18 First Nat. Bank B Cincinnav 
WANSEN & ROWLAND, Inc., Gen. Ags. eh. 214 ‘Tacoma Blig., Tacoma; 1708 L. C. Smith, $i -» Seattle 
THE MERRILL, DODGE & JACKSON CO........ Gen. Agts., Lucas Co., Produce Exch. Bldg., Toledo, Ohio 
MCONNOW KROS.-MCCUNE AGENCY.......ccccccccccsccccccceces Dist. Agts., Savings Bide. Lima, Ohio 























Agents: If you desire connection with a Company rendering REAL 
SERVICE write to one of the following agencies in your territory: 
P. A. COOLING CO., ae Agents, 404 Amer. Central Life Bldg., 


n ry Ind. 
OSCAR R. WITTE & CO., General Agents, 403-6 Wainwright Bldg. 
Oo 
FRANK V. SMITH & BROS., General qt? 428 Reserve Bank Bldg. 
meas it le 
E. J. MILLER, General ‘Agent, °311 Gas & Electric Bldg. 


JOPLING & WHITESIDE, General Ag ni Kgent, » 305 Hoyt Bidg. 


(For Other onan Write Home Office) 
We Specialize in Accident and Health, Plate Glass and Automobile Insurance. We Write All Casualty Lines. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
Capital, $300,000 Assets, Over $1,500,000 




















| “The American Credit-indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 
E. M. TREAT, President 


ad heolaut, +, 
















The American’s Unlimited Policy not only p inst abnormal foss on 


all outstanding covered accounts, but serves to prevent losses. - 

If you are a manufacturer or jobber, write for the full particulars of this service. 

_ Locust St., St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 











. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 



















THE METROPOLITAN CASUALTY 


HEALTH INSURANCE 








SOUND 

ENTERP I » OF NEW YORK 
Shy neg nasi emma aa St., New York City j 
prompt || PLATE GLASS, BURGLARY, ACCIDENT, 
















The Casualty Review 
shows how modern salesmanship methods are 
applied to the accident and health business 

Send 10 cents for sample copy. 
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RADICAL CHANGES IN 
CONTRACT BOND FIELD 


Statement That Con- 
tractor Can Furnish Now 
of First Importance 


Financial 


CONSIDER SIZE OF JOB 


Labor Situation in Community Also 
Factor Which Influences Com- 
panies’ Action 





NEW YORK, July 29—Because of 
the radical changes that have taken 
place in the contract bond field during 
the last two years, underwriters of this 
class of business have to some extent 
revamped their underwriting procedure, 
and are now attaching more importance 
to certain features of the business that 
were not considered of much con- 
sequence some months ago. A con- 
tractor must now be subjected to a 
very close scrutiny before the execu- 
tion of a bond. Past performance, 
which was formerly a very important 
underwriting consideration, is not of 
so much importance at this time. 
Many contractors have come through 
the war period in fine shape. They 
have engaged in war contracts on an 
extensive basis, have gained a rich ex- 
perience and are in an improved con- 
dition. They may or may not have 
been considered first class risks before 
the war. Today they are strongly 
fortified and first class in every respect. 
Contrasting with this is a rather un- 
certain condition of other contractors 
who before the war operated success- 
fully and extensively. Perhaps their 
war operations have resulted in re- 
verses, unfortunate experiences and a 
drain financially. 


Financial Statement Important 


Therefore, in passing on contract 
bonds business at this time, by far 
the most important underwriting fea- 
ture to consider is the financial state- 
ment that the contractor can furnish. 
This and not past experience furnishes 
the real guide to the situation at this 
time. In order to undertake a job of 
any size, a contractor must be well 
fortified financially in view of the high 
prevailing prices. A contractor with- 
out sufficient financial ballast is in no 
situation to swing a good sized con- 
tract nowadays. 

Closely related then with the finan- 
cial statement is the price of the con- 
tract under consideration. If it appears 
to be too large an undertaking in pro- 
portion to the financial exhibit, it is 
undesirable business. The fact that 
the contractor has in other days suc- 
cessfully completed big jobs does not 
influence the underwriting opinion to 
any particular extent. With prices at 
the present level, the contractor must 
have sufficient cash on hand with which 
to carry his undertaking forward or 
the surety companies do not care for 
the business. 


Labor Situation a Factor 


Another factor that is rather. care- 
fully weighed by contract underwriters 
at the present time is the labor situa- 
tion in the particular community in 
which the contract is to be let. In 
some sections of the country there 
are some rather serious labor distur- 
bances with a possibility of the situa- 
tion becoming worse. In other com- 
munities, labor seems satisfied, there 
are no indications of strikes or distur- 


business, the underwriter does not have 
to give the labor situation a second 
thought. But in all cases, the existing 











bances.and in passing upon contract | 





ation or else labor disturbances are 
likely to upset the carrying to com- 
pletion of a contract job. 


Some Undertake Too Much 


One of the things that requires 
rather close watching at this time is 
the inclination on the part of contrac- 
tors to assume too much work. Many 
contractors have been comparatively 
idle during the war period and are 
anxious to start up operations on the 
old basis. In their eagerness to acquire 
sufficient work to keep their old forces 
busy, they bite off more than they can 
chew and soon find themselves in 
difficulty. Underwriters are therefore, 
looking rather closely into whether a 
contractor has an excessive amount of 
work on hand or at least more than it 
is possible can be successfully under- 
taken. 


CONTRACTORS’ MARGIN 
OF PROFIT TOO SMALL 


(CONTINUED FROM PAGE 25) 


willing to take a chance on the labor 
situation if the contractor’s financial 
showing is unimpeachable, but as a 
general rule they are very reluctant to 
execute a bond where labor troubles 
seem to be impending. 

Many Big Road Bonds 


The biggest field for contract bonds in 
Chicago and the Middle West recently 
has been in connection with road con- 
tracts. Several big Chicago firms who 
formerly have been engaged in other 
lines have gone into that field, including 
two that had been devoting themselves 
mainly to docks, canals and other public 
works, and one which had specialized in 
city skyscrapers. One of these compa- 
nies has recently taken contracts aggre- 
gating $1,500,000. 

Some of the surety companies have had 
rather a disastrous experience in road 
contracts, but their losses have usually 
been in connection with contracts for 
only a few miles of road, taken probably 
by some local man with little experience 
in that class of work. Now the tendency 
is to let the contracts in bigger blocks, 
sufficient to make them attractive to the 
big concerns with ample financial back- 
ing. 

The complete tieup of building opera- 
tions in Chicago by the lockout declared 
by the contractors’ association, following 
repeated demands for wage increases by 
all the building trades, has had its effect 
in turning some of the big men in the 
business to other fields. In road building 
they will not be bothered by the demands 
of the unions, as their labor is prac- 
tically all of the floating, unorganized 
sort, but they are facing rather a seri- 
ous situation in the return to Europe of 
so many thousands of the laborers who 
heretofore had been doing the greater 
part of that work. 


Some Trouble on War Contracts 


Some difficulties have been experi- 
enced in connection with the final set- 
tlements of contractors engaged on war 
contracts to whom money had been ad- 
vanced by the government, but the com- 
panies involved believe that all of those 
cases can be adjusted without any losses, 
although they may be troublesome for a 
time. 


Insurance Almanac Out 


The Insurance Almanac, published by 
the Weekly Underwriter, 80 Maiden 
Lane, New York, has been issued from 
the press of that publication, being the 
1919 edition. The Insurance Almanac is 
one of the recognized authorities and is 
a symposium of information., It is a most 
valuable reference book and is chuck full 
of insurance information. The price is 
$1 and it is well worth it. 


Hospital Risks 


Some companies have placed hospitals 
on the prohibited list. The United States 
Fidelity & Guaranty says that it has de- 
cided not to accept any hospital liability 
tisk unless it secures the general liabil- 
ity covering the grounds and buildings 
as well as the employers’ liability and 
compensation covering employes. 





Special Agent Harold J. Sullivan of 
the Travelers Indemnity has been ap- 
pointed assistant manager of the burg- 
lary and plate glass department at Phila- 





conditions must be taken into consider- 


delphia. 














Ji 


C. 

















July 31, 1919 


THE NATIONAL UNDERWRITER 





CASUALTY 




















| 








AMONG SURETY MEN 














CABARETS FACTOR IN a 





Prohibition, Lessening Their Attract- 
iveness, May Help to Decrease 
Embezzlements 





Cabaret trips and other similar ex- 
penditures by bonded employes in ex- 
cess of their income have in the past 
formed the largest single cause for 
fidelity losses, according to the experi- 
ence of Chicago general agencies. This 
has been especially true of the men 
under 35, although there have been 
some cases involving men who were 
enough older so that they ought to 
know better, and some where family 
extravagance led to embezzlements or 
peculations. 

While prohibition has not been in 
effect long enough to judge of its ef- 
fects, the general opinion is that losses 
of that class should be decreased un- 
der its operation. In the first place 
the attractiveness of the cabaret will 
be greatly diminished with liquor ban- 
ished, and furthermore, it will be much 
less easy for a young man to spend 
$10 or $15 in a single evening—and 
then have to draw on his employer’s 
money to meet his legitimate expenses 
when they have to be met. 

Aside from the actual expenditures en- 
tailed, and the resulting temptation of a 
misuse of the employer’s funds, some 
agents believe that regular indulgence in 
liquor has a tendency to weaken the 
moral fiber and hence make it easier 
to yield to such a temptation. In 
most of the losses attributed to liquor, 
it has been rather an incidental cause, 
but there has been one recent case in 
the Chicago district where a company 
had to pay the entire amount of a $5,000 
bond in which the fact that the em- 
ploye was under the influence of liquor 
practically all the time was apparently 
the sole cause for the shortage. 

There have been a few cases re- 
ported where losses were due to the 
fact that underpaid employes actually 
were unable to support their families 
on their salaries and have “borrowed” 
from the employer to meet the deficit, 
fully intending to replace the money 
but, of course, never getting to the 
point where they were able to do it, 
but they have been rather fewer than 
might have been expected in view of 
the tremendous increase in living costs. 

Speculation, which used to be con- 
sidered a rather common cause of em- 
bezzlement, now figures very slightly 
in such losses and there have been 
very few in Chicago which are directly 
traceable to gambling, although there 
have been more cases of that sort down 
state in Illinois, especially in the min- 
ing districts. . 

Fidelity losses during the war were 
decidedly above normal because of the 
fact that employers had to take on 
anyone they could get on account of 
the shortage of men, including many 
whose shortages were due to inex- 
perience and some actual crooks who 
took advantage of the situation to get 
into positions which they could not 
have secured before, but with the re- 
turn of the men who were called into 
service that condition has been mate- 
rially improved. 


Captures City Business 


Chicago surety men have been consid- 
erably stirred up owing to the action of 
hoard of education there in voting to 
require all the surety bonds running to 
that institution in the Southern Surety. 
Virtus C. Rohm, who is closely connected 
with the city administration, is the 
broker through which the business is 


placed. Other companies claim that the’ 


board of education and the city is dis- 
criminating against them in favor of one 
company. An attempt is being made to 
get recognition for the other companies. 


SEE MORE BUILDING BONDS 





Cincinnati Agents Look for Big In- 
crease in Business, Beginning 
with September 





CINCINNATI, O., July 30—A well- 
known Cincinnati surety company 
representative expects business for 
building contractors to come in rapidly 
beginning about September. Bonds for 
contractors have been issued during 
the summer months principally on pub- 
lic contracts such as those for sewers, 
street paving and building. The United 
States government is still contracting 
more freely than before the war for 
supplies to go to.the United States 
navy and some companies have re- 
ceived extra business from this source. 
The enlarged navy which will prob- 
ably be kept up to its present size for 
some years and will have a noticeable 


{ effect upon government contract surety 


bonds. 

A number of building enterprises of 
note have already been announced for 
Cincinnati and are to begin as soon as 
the necessary arrangements can be 
made. The Gibson Hotel and the Sin- 
ton Hotel, the two leading hotels of 
the city, will increase their space to 
nearly double present accommodations. 
A new building, it is said, will also be 
erected on the site of the old Dennison 
hotel. Then it is believed that con- 
struction of a Cincinnati Interurban 
Terminal will be under way in a com- 
paratively short time. It is known 
positively that the leading builders of 
homes in Cincinnati are expecting to 
begin an extensive home building con- 
struction campaign within the next two 
or three months. Cincinnati real es- 
tate men are also confident that build- 
ing conditions will rapidly improve. 





SALARIES ARE ABSURDLY LOW 





Philadelphia Cashier Charged with 
$900,000 Shortage—Was Paid Only 
$3,000 a Year 


NEW YORK, JULY 29—The re- 
port that R. T. Moyer, cashier of the 
North Penn Bank of Philadelphia, 
whose reputed irregularities resulted in 
a loss of $900,000 to the institution, re- 
ceived a salary of but $3,000 a year, 
may appear survrising to the average 
lay reader, the statement is readily be- 
lieved by surety underwriters, who 
have long been aware of the absurdly 
low salaries paid many bank employees. 
While the higher officials are well 
taken care of, the clerks and de- 
partment heads receive less than does 
the average mechanic, while at the 
same time they are expected to main- 
tain a far higher standard of living 
than is the industrial worker. In In- 
dianapolis the president of a trust com- 
pany having large deposits, was paid 
$1,800 a year. The cashier of a Brook- 
lyn bank who lately lost his life in 
| defending the money entrusted to his 
keeping received a similar amount, 
while the average pay of bookkeepers 
in the smaller cities will not exceed 
$500 a year, frequently less than is given 
the janitor in the same establishment. 





Distillers’ Bonds 

A number of agents located in towns 
and cities where there are distilleries 
reaped quite a harvest in writing distil- 
lers’ bonds. The revenue department re- 
quired a bond for distillers, guaranteeing 
that they would not remove liquors from 
bonded warehouses for beverage pur- 
poses after July 1. These bonds shall not 
be less than $10,000 and not more than 
$100,000, the rate being $5 per $1,000, 
with a minimum premium of $10. In 
event distillers have on deposit liquor 
produced from cereals fermented prior to 





Sept. 9, 1917, and also liquor produced 
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Miscel- 
laneous Burglary 
Surplus to 
Assets Capital Policyholders 
$1,780,412.00 $590,000.00 $1,402,255.00 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office:-—CHICAGO, IIl. 

















EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 88 Broad St., Boston, Mass. 
Original and Leading Liability Company—All Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 


UNITED STATES ASSETS, $14,776,570.58 SURPLUS, $2,490,253.08 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., First National Bank 
Building, Cincinnati; STONE, STAFFORD & STONE, Gen. Agts. Ind. and x 
Lemcke Annex, Indianapolis, Ind.; GEO. A. GILBERT. Res. Mgr. Ill. and Io Ins, 
Exchange Bldg., Chicago, Ill.; CHAS. H. GARRISON, State Ag ., Majestic ™ 
Detroit; LOYAL DURAND, Gen. Ast.» Wisconsin, Wells Idg., Milwaukee; F. D. 
HIRSCHBERG & CO., Gen. Agts., Merchants Exchange, St. Louis; GROVES BROS. 
INS. AGENCY CO., Gen. fee. Commerce Bidg.. Kansas — Mo.; LOVE-HASKELL 

PANY, Gen. Agts., coodmen of the World Bldg., Omaha, Neb.; JAMES & 
MANCHESTER CO., Gen. Agts., Leader-News Bldg., Cleveland, Ohio. 
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The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 
Sec. and Gen’l Agent 


. L. A. — 
only Ohie Company Specialising on Plate Glass Insurance. Net on Baperiment. 
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of Maryland 
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HOME OFFICE — BALTIMORE 


Edwin Warfield, President 





























Place Your Reinsurance With 
A U. S. Company 


CASUALTY REINSURANCE 
ACCEPTED ON OPEN TREATY 


Acquaint us with your requirements 





Employers Indemnity Corporation 
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Legal Knots Untied 


A New Service of the Casualty Review 
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HERE is a new and extremely valuable service a 
which THE CASUALTY REVIEW will 3 

give to advertisers and subscribers. Legal ques- a 
tions submitted to the paper will be referred to a 
Guilford A. Deitch, compiler of the ‘Insurance 2 
Digest,’ and he will reply through the columns a 
of the paper. The questions and answers will be + 
published just the same as questions and 2 
answers have been published in THE NATION- q 
AL UNDERWRITER under the heading of o 
“Pointers for Local Agents’ for many years, and = 
in the same way as the “Forum” in “‘Rough- o 
Notes” for many years. In fact the new Review = 
service is merely an extension of the old Forum 2 
service to the accident and health business. o 
a 

oO 

o 
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‘a very weak contractor is on the job. 


f western cities. 


from cereals ‘fermented subsequently to 
that date, monthly bonds will cover liq- 
uors made later than the date named. 





Milwaukee Surety Picnic 

The members of the Surety Under- 
writers Association of Milwaukee, at 
their annual picnic, motored to Me- 
nominee Falls for luncheon and then 
went to Pewaukee Lake. A game of 
baseball was indulged in between the 
“Wets” and the “Drys,” the score being 
14 to 7 in favor of the “Drys.” Umpire 
Verges showed unusual skill in officiat- 
ing with the indicator. A _ delicious 
chicken dinner was served and the usual 
after dinner speech made by Walter 
Hoffman. 





Architects Don’t Boost Bonds 
Chicago architects are not friendly to 
surety bonds. They advise the owner to 
waive the bonds and save money unless 


Surety men say that Chicago produces 
less contract bonds on residences and 
apartments in proportion than other 
The architects say they 
will carefully supervise the work and 
thus the premium on the bond can be 
saved. 


Look for More Losses 
Some of the fidelity bond men say 
that losses will be heavier because of 
the higher cost of living and the fact 
that many concerns have not increased 
salaries commensurately. While the 
compensation of wage earners has in- 
creased because of the pressure brought 
to bear by the unions the office employes 
have no such organizations and there- 
fore are compelled to deal with employ- 
ers individually. Investigations that 
scme of the surety companies have made 
show that many people they have 
bonded are not getting sufficient wages 
to meet the increasing demands, espe- 
cially if prices go much higher. If any~ 
thing unusual comes to them to call for 





extra expense they will not be able to 
meet it. Hence they will be exposed to 
great temptation. 


Local Associations Urged 


NEW YORK, July 23—Interest is being 
taken in the plans of Secretary R. R. 
Gilkey of the Surety Association of 
America to bolster up local associations 
that have become dormant and to organ- 
ize new ones in cities that have no such 
association. These organizations in some 
places were allowed to decline during 
the war period. The companies feel that 
local bodies can be of great assistance in 
the business. They serve to promote 
good practices and keep surety men in 
touch with each other. 





Surety Notes 


Joseph W. Cook, who has been connected 
with the American Surety office in Chi- 
cago for the last six years, goes with the 
Rockwood-Badgerow Company office to be 
assistant manager of its bond department. 

Robert Moore, Jr., for over twent 
years connected with the Fidelity 
Casualty, latterly an office manager of 
its bonding department, has associated 
be the Commercial Casualty of New- 
ark. 


Gordon Graham, formerly agent travel- 
ing from the home office of the Maryland 
Casualty, has been transferred to Chicago 
to become manager of the bond depart- 
ment of the Alford & Blaker Company, 
general agents of the Maryland. 

W. L. Wilder last week took his new 
position as superintendent of the surety 
department in the office of W. A. Alex- 
ander & Co. of Chicago, general agents of 
the Fidelity & Casualty. Mr. Wilder has 
given up his work in ship-building at Pen- 
sacola, Fla. 

With the reopening of the mail and 
express service to the central European 
countries, a great number of parcels are 
being sent by Americans to their rel- 
atives and friends in the old world. This 
has induced calls for bonds guarantee- 
ing the reliability of forwarding agents 
and the safe delivery of goods, and many 
such policies are being written. 














WORKMEN'S COMPENSATION 














GETTING THE EXTRA PREMIUM 


Southern Surety Man Gives Some 
Advice to Agents in Writing 
Compensation Business 


One of the men connected with the 
Southern Surety in speaking of pay roll 
adjustments on compensation premiums 
said that from Jan. 1 to June 1 the ad- 
ditional premiums for the company 
amounted to over $300,000. He uses 
this as-a text around which to do a lit- 
tle preaching. He feels that a substan- 
tial amount of extra commission could 
be secured if the agents would devote 
more time to the collection of addi- 
tional premiums. He contends that an 
agent would have less effort and expen- 
diture of time in the collection of an 
additional premium in this regard as 
against the writing of a new policy. 
The pay roll auditor has established the 
adjustment figures and completed the 
transaction except the collection. 


Should Make Early Collection 


This Southern Surety man said that 
it is almost universal with companies 
to allow 30 days in which the policy is 
accepted or refused. This is sufficient 
and reasonable time. Agents should 
either get the money or get the policy 
back within the 30 days limit. Of course 
the liability for claims commences on 
the delivery of the policy regardless of 
whether the premium is subsequently 
paid or not. The time to secure the 
premium, the Southern Surety man says, 
is when the assured decides to keep 
the policy. He declares the large agen- 
cies conduct their business with a less 
extended line of credit and leave the 
“slow pay” and “never pay” to some one 
else. 

Estimated Advance Premium 


This official holds that it is highly 
desirable to have the estimated advance 
premium sufficiently large to anticipate 
the total yearly premium. In many lines 
of business this can be arrived at very 
closely. He says that the trouble is 
that many agents under supposed force 
of competition offer policies on a min- 
imum premium basis, being satisfied 
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with having written the policy, and tak- 
ing the chance of twelve months after 


issuance a proper adjustment will be 
made. This is a poor class of business 
and is pretty sure to create friction. 
Invariably it leads to argument when 
the additonal premium develops. The 
agent is very apt to lose a good cus- 
tomer. After the expiration of the pol- 
icy when the auditing has been done the 
agent should experience little trouble in 
collecting the additional premium from 
the great majority of policies. 





Vote Down Minnesota Proposal 


The Minnesota State Federation of La- 
bor convention voted down a proposal 
that legislative workers of the next ses- 
sion center their efforts on securing the 
passage of a state monopoly workmen’s 
compensation fund law. The delegates 
concluded that it was a political move 
and hence decided to let events as they 
come decide the position labor will take 
on this subject at the next legislative 
session, 


Mills With Publicity Bureau 














Louis A. Mills has returned to the 
Workmen’s Compensation Publicity Bu- 
reau in New York, having recently been 
with a law firm. He succeeds F. S. 
Knight, who goes with the Weekly Un- 
derwriter. 





Compensation Notes 


J. Vaughan Gary, examiner for the 
Virginia Industrial Commission, has been 
appointed counsel for the Virginia Tax 
Board and has already entered upon his 
new duties. 

The Manufacturers Liability of New 
Jersey has been admitted to Massachu- 
setts to do liability and workmen’s com- 
pensation business. Dwight W. Sleeper 
& Co. are named as Massachusetts state 
agents. 


Appointed Travelers Managers 
Arthur D. Spring has been appointed 


Travelers at Kansas City, Mo., and 
Joseph W. Reilly at the new office at 
Peoria, Ill. Mr. Spring has been special 
agent in charge of the subagency branch 
at St. Paul and Mr. Reilly has been spe- 
cial agent in St. Louis. The Kansas City 
office will have western Missouri and the 
Peoria office will have Illinois outside of 
the Metropolitan territory at Chicago. 
They will start in their new positions 
Sept. 1. 
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USES THE CHICAGO DISASTER 





Shows How Dirigible Tragedy Can Be 
Used to Influence Sale of 
Accident Policies 





DES MOINES, IA., July 29.—Sec- 
ond Vice-President E. C. Budlong of 
the Bankers Accident is using the IIli- 
nois Trust & Savings Bank tragedy in 
Chicago as an object lesson in accident 
insurance. He says: 

“Raining Hell’—That was the first 
thought of the bank clerk in Chicago 
last Monday when the huge Balloon 
“Wing Foot” collapsed and fell through 
the skylight of the big Illinois Trust & 
Savings Bank killing a dozen people and 
destroying thousands of dollars worth 
of property—the worst disaster the 
windy city has known since the terrible 
Eastland sinking a few years ago. The 
Illinois Trust and Savings Bank build- 
ing is as dignified in appearance and as 
apparently impregnable as the Bank of 
England. In a riot or Bolshevik upris- 
ing any one would feel entirely safe 
within its walls but it was not pro- 
tected against air attacks. It is safe 
guess that two thirds of those girls and 
boys were unprotected with accident 
insurance; who ever heard of a bank 
clerk being hurt inside the bank? 


s Cost Has Not Increased 


I can remember when men used to 
say: “Why should I carry accident in- 
surance. I don’t ride a bicycle,” and in 
those days some timid companies paid 
reduced indemnities for bicycle acci- 
dents. If you will consult the rate book 
of any standard company you will find 
that rates for accident insurance are 
no more today than twenty-five years 
ago. In fact the rates are lower if 
liberality in benefits and the present day 
accumulation features are taken into 
consideration. It takes a disaster like 
the one above mentioned to make people 
realize the risks we run every day on 
the streets of even a small city. 

These summer days lull people into a 
false sense of security after the awful 
influenza epidemic of last fall and win- 
ter. it is really astonishing to note that 
many who were paid epidemic claims and 
were entirely satisfied to drop policies 
during the warm weather unmindful of 
the possibility of a recurrence this fall. 

This is no calamity howl but it is a 


fact that many people have to be fright- 
ened into taking life, accident, and 
health insurance just as it is apparently 
necessary to preach hell and damnation 
to some men in order to make them live 
reasonably decent lives. If you can’t ap- 
peal to the normal individual on sensi- 
ble lines and awaken him to the neces- 
sity of protecting himself, it may be 
necessary to throw a little scare into him 
and make him shudder and shiver with 
fear. 


Increases Health Rates 


The Great Eastern Casualty will in- 
crease its rates, effective August 1. It 
will add $1 for each $5 weekly in- 
demnity. 





Is Fight Death an Accident? 


TOPEKA, KAN., July 29—Superintend- 
ent Travis has directed the Business 
Men’s Accident of Kansas City, Mo., to 
pay the $6,000 claim of Mrs. William Mc- 
Dowell for accidental death. The ruling 
follows the findings of a jury in Miami 
county that McDowell was killed acci- 
dentally and was not murdered. 

McDowell ran a garage in Louisburg, 
Kan., and had trouble with a customer 


























Capital Assets 
$500,000.00 $1,000,000.00 
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Plate Glass, Burglary Great Falls 
Health and Accident Dallas 
Automobile Liability St. Louis _ 
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AUTOMOBILE AGENTS WANTED —Licensed in Neb., Iowa, Kans., Mo., 
Texas, Utah, Mont., Calif., N. Dak., Minn., S. Dak., Mich. 


LION BONDING & SURETY CO. 


HOME OFFICE: OMAHA, NEBRASKA 











over some work. The city marshal was 
called in and asked McDowell’s aid in 
arresting the disturber. In the fight Mc- 
Dowell was shot and killed. A jury 
found that McDowell had come to his 
death by the accidental discharge of a 
revolver in the hands of Wellman. 

The company claimed death in a fight 
was not an accident within the meaning 
of the terms of its policy. 





Furnishes Rooms for Women 


NASHVILLE, TENN., July 29—In the 
interest of its woman employes from 
other localities the Life & Casualty has 
fitted up two floors of its building as a 
rooming house and will rent the rooms 
to women employes for $2 per week per 
room. Other wage-earning women will 
also be received. 





Many Accidents in Milwaukee 


MILWAUKEE, WIS., July 29—The 
week of July 20 to 26 was one of the 
worst in record in Milwaukee in respect 
to fatal accidents of various kinds, at- 
tracting not only the attention of under- 
writers of all classes, but the public as 
well. During this single week, there 
were 34 deaths by violence. Since July 











1, 59 violent deaths were reported, 
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ROBBERS MUCH MORE ACTIVE 


Agents Need to Bring Existing Con- 
ditions Before the People and 
Urge Protection 


The Travelers calls attention to the 
fact that robberies in different forms 
are on the increase not only in the 
larger cities but in the smaller ones as 
well. Payroll messengers are being 
held up, banks are being robbed, stores 
burglarized, cashiers held up, residences 
purloined. The Travelers says that not 
in recent years has the need of bur- 
glary insurance been so obvious. The 
present wave of crime is making people 
receptive to the idea of burglary indem- 
nity. Society is more or less upset, 
there are considerable numbers of peo- 
ple out of employment, enlisted men 
are returning home, and many people 
without money are getting desperate. 

The Travelers says that munition fac- 
tories are turning out thousands of young 
men, whose constitutions demand three 
Square meals a day, and whose youth and 
nerve make them steady performers if they 
find it necessary to rob a store or hold up 
a wayfarer. Cold weather always means 
large burglary losses, as criminals and per- 
Sons out of employment are driven to des- 
Peration when cold weather sets in. 

Small Boys as Thieves 


The Travelers says that small boys seem 
to be committing many: more: misdeeds than 











usual. Sociological observers say that a 
new class of criminals have been created 
by modern conditions. Automobiles and 
moving pictures have stimulated the youth- 
ful fancy, and suggest thrilling, if reprehen- 
sible, deeds. Boys of 10, 11 and 12 years 
have broken into stores, robbed them, have 
committed hold-ups and have organized 
gangs for joy riding in automobiles. Stores 
and banks have been under-manned while 
the war was going on. This undoubtedly 
encouraged robbers. When a_ payroll is 
stolen, the thieves usually get the entire 
amount, because the payroll is almost al- 
ways carried in a single bag or box. There 
is seldom a partial loss. The Travelers 
says that it is plain therefore that agents 
should urge purchasers of payroll insur- 
ance to take out a policy for the full 
amount ot the payroll. In addition to the 
many sensational robberies which get on 
the front pages of the papers there has 
been a multitude of robberies of lesser mo- 
ment, many of them involving thefts of 
Liberty bonds and thrift stamps. 


BURGLARY COVERAGE NEED 





Reasons Why Demand Exists at This 
Time for This Form of 
Insurance 


At 111 Broadway, in the corridor of 
one of the busiest buildings in New 
York City, the other day a young mes- 
senger was held up and assaulted and 
robbed of $7,000 worth of Liberty 














Automobile Casualty Insurance 
OUR .LEADER 


We Also Write 
Fidelity and Surety,Bonds; Plate Glass, Burglary 





J. C. O. MORSE, President WICHITA, KANSAS 
**CONSERVATIVE BUT AGGRESSIVE”’ 








“OUR BONDS GUARANTEE INTEGRITY” 
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INSURANCE 
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CHARLES H. HOLLAND, PRESIDENT 
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THE INTER-STATE SURETY COMPANY 


REDFIELD, SOUTH DAKOTA 
WE ISSUE 


DEPOSITORY, FIDELITY BOND S JUDICIAL, OFFICIAL and 
WAREHOUSE MISCELLANEOUS 


PLATE GLASS and BANK BURGLARY INSURANCE 

















bonds, shortly after 11 o’clock in’ the 
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THE PROVIDENT 
LIFE & ACCIDENT 
INSURANCE CO. 


CHATTANOOGA, TENN. 


Our popular priced Commercial 
Disability and new 1919 month- 
ly Premium Accident & Health 
! policies for Professional and 
Business Men and Women 
insure a permanent Agency 
connection. Make your 
connection worth while 
by representing a 
Company with 
thirty years ex- 
perience. 


Agency Openings in 17 States 











THE 
JIFFY 
PEN 


The word “‘Jiffy”’ de- 
notesspeed and action. 
The shape and _ bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
rubber sac. 
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Send for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, lowa 
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| the till. 


‘ whether they are directly in his pay or 
| not, are subject to the provisions of the 


, to a ruling of the state industrial acci- 
} dent commission. 





morning. The assailants completely 
eluded the pursuers and have never 7 
been captured. This is just another 
evidence of a condition that burglary 
underwriters have been emphasizing 
for some time. It brings out clearly } 
three points, i. e., that a crime wave is 
creeping over the country; that a very 
dangerous and desperate class of men 
is now active in the large cities, and 
that the several million Liberty bonds 
that have been purchased, have cre- 
ated a new hazard in the burglary in- 
surance field, that presents the solicit- 
ing agent with a very strong selling 
argument. 

There is a national unrest among the 
laboring element of the country that 
has caused a decided increase in crimes. 
A recent labor survey shows 75,000 men 
out of work in Chicago, 20,000 in New 
York City, 40,000 in Cleveland, and, 
20,000 in Boston. Other industrial 
centers show high figures. 

The fact that Liberty bonds are as 
valuable in the hands of one man as 
another, places them in the same cate- 
gory as ready cash. They are easily 
convertible and every merchant and 
business house has a certain number 
of them on hand. 

A business house that presents the 
argument that it has its securities pro- 
tected by guards, vaults, safes, cash 
registers, or other preventive devices, 
is only admitting the necessity of bur- 
glary insurance, not advancing a rea- 
son why it should not be carried. A 
burglary insurance policy offers abso- 
lute protection and guarantees that 
any money taken will be put back in 
No such assurance is offered 
by a guard, safe, cash register or other 
similar device. 

Special Employes Covered 

SALEM, ORE., July 28—All employes 
engaged in hazardous occupations under 
the direction of a _ special employer, 


workmen’s compensation act, according 


Premiums on these 
employes must be paid by the special 
employer and the employes are entitled 
to compensation in the event of an acci- 
dent while so employed. This ruling 
practically reverses the position hereto- 
fore taken on this question by the Ore- 
gon commission. 


Pennsylvania Bill Vetoed 


HARRISBURG, PA., July 29—The bill 
passed by the legislature prohibiting any 
insurance or surety company, except a 
life insurance company, from transact- 
ing business in Pennsylvania except 
through agents who are residents of the 
state, has been vetoed by Governor 
Sproul, who holds that present laws on } 
the subject are sufficient. 


Much Strike Insurance 


Chicago local agencies report that a 
large amount of riot and civil commo- 
tion insurance has been written during 
the last two weeks in the city. There 
is a general lockout in the building 
trade, there is now a big strike of the 
street car and elevated road men and 
there is an unrest on all sides. This 
started a revival of interest in strike 
insurance. 


Illinois Governing Committee 


The Illinois branch of the National 
Workmen’s Compensation Service Bu- 
reau held its annual meeting this week 
in Chicago, the following governing 
committee being elected: George A. Gil-’ 
bert, Employers Liability; C. H. Eldredge, 
United States Casualty; J. E. Callender, 
Ocean; D. M. Woods, Royal Indemnity; 
George D. Webb, London Guarantee; 
Doerr C. Price, Moore, Lyman, Case & 
Hubbard. 


California Decision Important 


Of high importance to surety under- 
writers is the decision recently handed 
down by the supreme court of Califor- 
nia in the case of the General Electric 
company vs. the American Bonding com- 
pany. The decision which is adverse to 
the defendant corporation reverses pre- 
vious decisions by lower courts in similar 
cases. 


WRITING ENGINE INSURANCE 





Ocean Accident Sends Out Policy 
Forms—Hartford Steam Boiler 
Preparing to Follow 





NEW YORK, July 30—The first 
of the casualty companies to start 
writing engine insurance is the Ocean 
Guarantee, which has announced the 
departure to its agents throughout the 
country, and to brokers in New York 
City and Chicago, sending at the same 
time a specimen form of policy to each. 
The Hartford Steam Boiler is also pre- 
paring to write the new line and addi- 
tional companies may be expected to 
take it up from time. to time. 


Little Private Work 


In large part the calls upon the 
surety companies for contract bonds 
are in connection with state, county 
or municipal work. Private building, 
generally speaking, has not passed the 
“estimating state.” There is great 
need for additional hotels, apartment 
hotels, apartment houses, mercantile 
and office buildings, in all sections of 
the country, but capital is still waiting 
for a reduction in labor and material 
costs before definitely deciding to go 
ahead with construction work. Road 
building and repairing is especially ac- 
tive just now, and many are the calls 
for contract bonds in such direction. 


DISCUSSING BANKING 


Some discussion is had among surety 
underwriters as to the wisdom of in- 
cluding under the blanket bond cover- 
age given bankers, loss of property suf- 
fered through the work of burglars, but 
no decision has been reached in the 
matter. The bank burglary policy 
indemnifies for the damage done prop- 
erty, by members of the dark lantern 
fraternity, as well as for the loss ot 


bond contains no such provision. 
To Establish Health Plan 


The Commercial Casualty of New Jer- 
sey is establishing a health conserva- 
tion plan for its policyholders, and the 
outline of the scheme has been submitted 
to the accident and health general agents 
of the company. Under the plan, policy- 
NMolders will receive quarterly a letter 
descriptive of the diseases which may be 
contracted at that particular season and 
suggesting measures which may be taken 
to combat them. ; 


‘Compensation Law Doesn’t Apply 


LOUISVILLE, KY., July 29.—That the 
workmen’s compensation law cannot be 
made a shield for an employer who fails 
or refuses to comply with the statute 
requiring specific safeguards for minors 
who work with dangerous machinery, 
and that in such cases the child labor 
law rather than the compensation law 
applies, is the ruling of a Louisville 
court. An agreement signed by the minor 
accepting the provisions of the com- 
pensation act is held not binding, and 
the court decided that he had a right 
to bring suit for damages for injuries 
sustained. 


New Men for L. & L. 


NEW YORK, July 30.—To develop com- 
pensation business, which line it is plan- 


state. 


Rates on Vessel Risks Cut 


ing board. 


instances represent a cut of nearly 50 
percent from those formerly charged. 
For example the rate for ocean sailing ¥ 
vessels is $11.52, compared with $22.97 
previously called for. 


$36,000 in North Dakota Fund 
BISMARK, N. D., July 22.—The North 











cash and securities, but the blanket 


ning to take up aggressively, the London 
& Lancashire Indemnity has appointed 
Ralph M. Brann, who will be attached to 
the headquarters of the company in New 
York. The company has also appointed 
A. J. Lynch as special agent in New York 


NEW YORK, July 30—Effective June 
30 a new series of compensation insur- 
ance rates for vessel risks has been is- 
sued by the compensation inspection rat- 
Through the elimination of 
the war hazard the new figures in many 









lected $36,000 as the nucleus of the state 
liability insurance fund during the first 
two weeks of July. This was revealed 
when the board made its deposit with the 
state treasurer, after having for some 
time maintained its deposits in a private 
bank. 


The state has paid Actuary Watson of 
Ohio $3,600 for expert advice. This fee 
covers two months’ service. At the time 
the bill for the first half of the fee was 
presented, several state officials pro- 
tested that it was too much. They have 
since withdrawn protests. 





Casualty Notes 


The Bankers & Shippers of New York 
has been admitted to California. 

The Hartford Accident & Indemnity 
has been admitted to South Dakota. 

The Lion Bonding and Surety has 
filed with Commissioner Wells an appli- 
cation for license in Oregon. 


The Zurich General Accident & Liabil- 
ity has applied for admission to Califor- 
nia with Marsh & McLennan of San Fran- 
cisco as general agents for the state. 


George Johnson, formerly member of 
the agency firm of Negly & Johnson at 
Pittsburgh, has been appointed commer- 
cial accident manager in northern Cali- 
tornia for Behrens & Co., state agents 
for the Continental Casualty. 


Charles E. Peters of Louisville has 
been appointed special agent of the 
United States Casualty. He formerly was 
connected with the Maryland. Casualty, 
but more recently has been associated 
with the Integrity Mutual Casualty at 
Louisville. 


R. J. Burrowes, manager of the New 
Mexico branch office of the Agency Com- 
pany, general agent for the Continental 
Casualty and Interstate Casualty, has 
been transferred to the firm’s head office 
at Salt Lake and is succeeded at Albu- 
querque by W. H. Pickett who has been 
a local agent at Lordsburg, N. Mex. 








LOSSES OF 
THE WEEK 




















Lakeside, Neb., July 23—A _ consider- 
able part of the business section of this 
town was burned out, including the 
Lakeside Mercantile Company, the lum- 
ber yard, the Quality store, the printing 
office, the hotel, opera house and State 
Bank building. 


* *K * 

ASHLAND, KY., July 25.—Fire of un- 
determined origin destroyed the 3-story 
building of the Ogden Hardware Co. 
Loss $75,000. The adjoining building of 
the Field Furniture Store was partly de- 
stroyed. 

* * x 

CHICAGO, ILL., July 28.—Fire in four- 
story and basement brick, 159 West Hu- 
ron St., owned by Theodore A. Koch, 
caused a 30 percent loss. Insurance: 

Boston ae 74 


Co., 
olive oil. Insurance: 
Agricultural .$2,500 Lumbermen’s $2,000 
Com. 4,000 Millers, Ill.... 2,000 
Granite State. 1,500 Northern, N.Y. 4,000 
Great Lakes.. 1,500 O. Farmers.. 2,500 


omnes 


Hibernia . 3,000 Pgh. Und..... 2,000 

HOME. «50.4.0 1,500 Queen ..... .. 5,000 

Inter-State .. = Union, Eng.. 2,000 
* Ox 


Fredericksburg, Va., July 10.—When a 
drop of hot sealing wax ignited, causing 
the explosion of a barrel of turpentine 
in the book store of J. . Adams at 
905-07 Main street, the building with its 
stock was destroyed, as was that of the 
Kaufman Jewelry Company at 909 Main 


street. Several other’ establishments 
were damaged. Insurance on Kaufman 
stock: 

Ins. Co. N. A..$1,000 Glens Falls. . .$1,000 
Fid.-Phen. ... 400 N.B.&M..... 1,000 
Niagara ..... 500 Sun ......... 

On building: 
Mu. As. of Va.$2,000 Yorkshire ....$1,000 


Gt. Amer 1,000 
On Adams stock: 


Va. F. & M...$ 500 Norwich Un..$ 500 
Georgia Home 2,000 N. B. & M.... 1,800 
On building: 

Va, Mut...... $3,000 Dixie ........$1,000 
Brown & Crismond shoe store, stock: 
Va. F. & M...$1,000 Citizens .....$1,500 
Scot. U.& N.. 500 Petersburg... 500 
Maes Clos... 1,000 Allison’s Agy. 3,500 


Northern 





ye Bld. Mut. Va.. 2,100 








Dakota state compensation board col- 





Globe & Rutgers.............00000- $1,250 
Building: 

Mut. of Va....$3,500 Nationale ....$1,000 
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GROUP 


INSURANCE 
Life, Accident and Health 


With the same Prompt and Expert Safety Engineering 
and Inspection Service and Organization which has 
made the Name of The Travelers Famous. 


AGENTS AND BROKERS 


Refer Your Inquiries to The Group Insurance Division. 


THE TRAVELERS 


INSURANCE COMPANY 
Hertford, Connecticut. 








Southern Surety Co. 


Des Moines, Iowa 


C. S. Cobb, Pres. J. H. Huckleberry, Vice Pres. 
E. G. Davis, Secy. Jno. T. Suggs, Vice Pres. 
M. H. Cohen, General Counsel 





Capital $1,000,000 Surplus $482,067.36 





Entered in 24 States 
Writes ‘‘All Casualty and Surety Lines”’ 
Agents Wanted in Unoccupied Territory. 





“$2,500 FOR $1.00” 


Today See, Write or Phone 
R. W. HYMAN & COMPANY 


1916 Insurance Exchange Building, Chicago 


About the new and original CONTINENTAL AUTOMOBILE PERSONAL 
ACCIDENT policy sold at an annual premium of $1.00 to persons who buy a 
CONTINENTAL AUTOMOBILE LIABILITY policy—It’s a BIG BUSINESS 
GETTER and is sold only by the 


CONTINENTAL CASUALTY COMPANY 
H. G. B. ALEXANDER, President - General Offices, Chicago, Ill. 














CAPITAL ONE MILLION DOLLARS 


Emory H. English, President Joel Tuttle, Seeretary 
HOME OFFICE: 715 Locust St., DES MOINES 
FIDELITY AND é 2 COMPENSATION 

SURETY BONDS AUTOMOBILE 


BURGLARY PUBLIC LIABILITY 





Semi-Annual Statement, June 30, 1919 
PTRRTA  RRROE Bias sadadannsddedsckeddadoncddncedsadessnkceadass eer 


SR OSG [MONE MONO GUOD ad cn dcnciaddacenedcadacdsdvandsduddeads 72,180.93 
Manan Orie * CUUMOMIN Gb cicada das scdatescdncasadencddeuadssdeundiadecas 1,000,000.00 
SUT xc vansdincndeadaccadectdsasdedadenddaddddudeadeusanuecas 401,591.62 


$1,016,800.00 in Approved Securities on Deposit with Insvrance Department of Iowa 

















The Republic Casualty Co. 


PITTSBURGH, PA. 





Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 








AMERICAN INDEMNITY COMPANY 


HOME OFFICE: GALVESTON, TEXAS 


Financial Statement as of March 3lst, 1919. 
CASH CAPITAL 


Rdddaeddaddddddeduedccddeccahakecenceeucccens $ 500,000.00 
NET SURPLUS ....... addeadddnacadacedauaeencuscedadedesaeda 500,000.00 
NET ADMITTED ASSETS. ..........cccccccasccdecccece over 1,700,000.00 


OFFICERS: 
SEALY HUTCHINGS, President JOHN SEALY, Vice-President 
GEO. SEALY, Secretary J. F. SEINSHEIMER, Gen’! Mgr. 
A Multiple Line Company writing Casualty Lines (except Workmen’s 
Compensation and Accident and Health) and all forms of Fidelity and 
Surety Bonds. 

















Responsible Agents Wanted Where Not Represented. 








We are issuing all forms of 


Life, Health and Accident Policies 


Perfect Personal Protection 


Can we interest you in biggest, greatest, best paid business in the world? 
It will be our pleasure to give you more information. 


CLOVERLEAF LIFE & CASUALTY COMPANY 


FREDERICK H. ROWE, PResiDENT 
HOME OFFICE 


JACKSONVILLE, ILLINOIS 
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Federal Savings and Insurance Co. § 
FOUNDED 1889 

| INDIANAPOLIS 














Specializing on monthly Premium Health and Accident 
with non-classification of risks. Benefits paid weekly. 








Policy includes $100.00 funeral benefit. a 
Representatives Wanted in Indiana and Illinois. Our Victory Policy Will Interest You. 
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GEORGIA CASUALTY COMPANY 


Surplus and Reserves to 


Policy Holders, $2,030,162.08 
Compiled Under Laws of New York, Pennsylvania and Georgia 


MACON GEORGIA 











SOMETHING NEW 


In addition to an up-to-date line of Life and 
Accident policies, we also issue a special Accident 
and Health policy for farmersonly. A contract without 
frills or ruffles but a proven good seller. Write for sample. 


The Gem City Life Ins. Co. Dayton, Ohio 








The Money Saving Service 


Friend Insurance Agent: 


Ignorance of what he is up against when 
appraisements are made, as they often are, by 
appraisal companies that 


Are Inimical to His Interests 


will neither excuse the agent nor save his busi- 
ness. 


He Should Keep Posted. 
In business, as in farmng, 
“We Reap as We Sow,” 


(or what we allow the other fellow to sow) 
which in effect is much the same thing. 


The Other Fellow 


should be stopped whenever he is sowing things 
detrimental to 


The Agent’s Interest. 


We call your attention to the fact that it 
makes a vast difference 


What Appraisal Company 
makes your clients’ appraisements? 
You Can Lose Over Night 


the work of years in case the appraisement is 
made by 


An Unethical Appraisal Company. 


We wish to repeat our tip that you should 
Make Haste Slowly 


when you recommend any appraisal company 
and be sure that 


Your Interests Are Protected. 


The vital question regarding Appraisal 
Companies is not 


What Their Salesman Says; 
It is 
What the Appraisal Company Does. 


The history and practice of all Appraisal 
Companies is known 


To Insurance Authorities 


and from them you can secure confidential and 
inside information that will prove to be 


Very Valuable to You 


and that is a matter of supreme importance, 
not to be treated lightly, but to be carefully 
investigated. 


It Is Well Worth While! 























CHICAGO 


BRANCHES: Cincinnati, Cleveland, Detroit, Indianapolss, 
Milwaukee, Toronto, Pittsburgh, St. Leuss 
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PROSPECTS NOW MUCH 
EASIER TO APPROACH 


Several Conditions Help to Make 
Solicitor’s Task Easier 
Than in the Past 


U. S. PUBLICITY BIG HELP 


Business men Generally Prosperous 
and Intensive Work Brings 
Unexpected Results 


PHILADELPHIA, PA., July 29— 
Matthew Walker, superintendent of 
agencies of the Provident Life & Trust, 
says that it is important for agents to 
review the situation at this time, and 
make some effort to understand why 
such a phenomenal amount of life in- 
surance is being written all over the 
country. It is not enough, Mr. Walker 
says, simply to be aware of the fact 
that a heavy volume of business is be- 
ing written, but some effort should be 
made to study conditions for the pur- 
pose of discovering why business is 
good. Once an agent becomes familiar 
with the factors that are contributing 
to the large production record that all 
companies are exhibiting, he can make 
a more intelligent and effective cam- 
paign for business. 

It is superficial to say that the in- 
creased business may be traced to the 
results of the influenza, and the gov- 
ernment life insurance plan. Why and 
how have these two things helped life 
insurance? Just what has been the 
process by which the government life 
insurance plan, for instance, has di- 
rectly or indirectly become an assist- 
ance to the every day life insurance 
salesman? 

Publicity Campaign Valuable. 


Mr. Walker says that the publicity 
campaign carried on by the government 
in launching this life insurance pro- 
gram, had the same effect upon the 
public mind that a paid for advertising 
campaign by the life insurance com- 
Panies would have brought. The re- 
sult has been, Mr. Walker says, the 
same as if the companies had con- 
tracted for front page space in every 
important newspaper and magazine in 
the country, and with the result that 
for many months the business man who 
took a look at his morning paper, saw 
on the front page an advertisement 
saying, “Life insurance is a good thing.” 
‘This is what life insurance is and 
what it does.” “Ask your life insur- 
ance man about this particular fea- 
ture of the business.” “These are just 
a few reasons why life insurance is 
valuable.” And so on and so on. Each 
day and week saw the government 
through its great publicity bureau drive 
home the lesson of the importance of 
life insurance. The material was placed 

(CONTINUED ON PAGE 12) 





CAPITAL, $200,000.00 


A company born in the West, Originators of the 


built for western people, on “Multiple Option” Policy, 
by western men. ease 4 th 
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Progressive In Its Ideas 


Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 











In Business for Yourself 


IFE INSURANCE AGENTS have Always Envied their 

Independent Neighbors, Merchants, Manufacturers 
and Others IN BUSINESS FOR THEMSELVES—the 
Men who Get ALL the PROFITS their Skill and Energy 
Produce, the Men who can Look Forward to Comfortable 
Circumstances in Advanced Age and a Continuing Income 
for their Families in the Event of Death. 


Our Agency Contract Offers YOU an Opportunity to 
GET INTO BUSINESS FOR YOURSELF—and that, too, 
WITHOUT CAPITAL. You will Get ALL YOU EARN 
ALWAYS. Your Renewals are YOURS PERMA- 
NENTLY;; if you Die, they go to YOUR HEIRS. You 
are Privileged to Sell ANYWHERE in the States to 
which WE have Been Admitted—no Territory Restric- 
tions. 


Clip this Advertisement, Write your Name and 
Address on the Margin and Mail to Us. We Will Give 
Further Details. CONFIDENTIAL. 


Columbus Mutual Life 
C. W. Brandon, President 
Columbus Ohio 


Our Policies—Backed with Highest Margin of Safety and Lowest 
Net Cost—Can Be Placed in Face of STIFFEST COMPETITION 








LIFE INSURANCE SECTION 


NEW AGENCY MATERIAL 
EASIER TO OBTAIN 


Recent Heavy Writings Have In- 
terested Outsiders in Possi- 
bilities of Life Insurance 


AVERAGE COMMISSION UP 


Salesmen in Other Lines Being At- 
tracted to Life Field as High 
Income Producer 


In the search for new agency mate- 
rial, managers and general agents are 
finding it less difficult to secure men 
of the right caliber to engage in life 
insurance work. Men of substance and 
with the necessary qualities are being 
attracted to the life insurance business 
these days. The unprecedented volume 
of business that has been written and 
the big commissions that even the me- 
diocre writers have been earning, have 
opened the eyes of salesmen in all 
lines to the possibilities in the life in- 
surance field. It is not true that agency 
managers are being besieged with ap- 
plications from those desiring to get 
into life insurance work, but it has been 
found that in the effort to induce men 
to turn their attention to the sale of 
life insurance, they are more easily 
convinced of the possibilities of earn- 
ing a good income in this work. 


Easier For New Men 


One of the principal reasons for the 
change that has taken place within the 
last year is the fact that with condi- 
tions favorable to the writing of a 
heavy volume of life insurance the men 
new to the business get a quick start. 
Almost anyone with a pleasing per- 
sonality, intelligence and an_ under- 
standing of the fundamental principles 
of life insurance can sell life insur- 
ance today. The man who cannot 
sell life insurance these days never will 
be able to. Hence the new man com- 
ing into the work starts out with a 
rate book and gets results the first day 
or two. The rough spots have been 
rather smoothed down for the new man. 
The early training period is not so 
full of grief. The new man starts out 
and within the first week realizes that 
what the general agent has told him 
about life insurance as a big income 
producer, is true. Failures are fewer 
in the selling end of the business at 
this time. 


New View of Subject 


Furthermore, the old ideas concern- 
ing the proper amount of life insurance 
to carry have been swept aside. It is 
now understood by almost everyone 
that the man who carries $1,000 or $2.,- 
000 of life insurance has not provided 
his family with protection at all, but 
merely the necessary funds with which 
to pay his funeral and medical ex- 
penses. Two thousand dollars of life 

(CONTINUED ON PAGE 11) 
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THE RIGHTS OF | 
THE IN DIVID UAL Great Southern Life — Company 


AND THE SAFEGUARDS Dallas, Texas 
OF INDIVIDUAL RIGHTS 


R and duties are personal. Pleasure and pain 


O. S. CARLTON, 
President 


are personal. The combined rights of individuals 

make up the rights of nations, and the “rights” 

of nations sometimes clash. It was for the pro- 
tection of these individual rights that Americans entered 
the war; it was to defend these rights that we raised 
vast armies, disciplined and equipped them, and sent 
them overseas to fight. It was for individual rights that 
our men fought so heroically. Their victory is a victory 
for individual rights. 

Laws and Courts and treaties and bailiffs and armies 
are properly the safeguards of individual and national 
rights. The first law of mankind was club-law,—the 
law of the strongest—the law of the jungle. The ultimate 
law,—the law toward which Democracies are struggling,— 
will be the law which gives every individual his rights, 
harmonizing them-with other men’s rights. 

In a Democracy men are assumed to have been born 
with certain inalienable rights which are protected and 
restrained by laws which men themselves more or less 
directly make and execute. 

Laws are not rights; they should define rights and 
be their safeguard. 

Apply this reasoning to Life Insurance and see how i 
reasonable and how imperative it becomes. at 

The wife, who is the home-maker, and who, while tl 
making the home, loses the opportunity to earn an inde-. quell 
pendent income, has the right to some sort of protection TLL wl 
against the risk of her husband’s death. Children have 
a right to be well brought up and well educated. These LE HT 
rights should be safeguarded as against the death or total aes 
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is no safeguard except Life Insurance. 
The rights of the individuals—husband, wife and 


> 

children,—are written in the policy, and are further safe- mm mh Te OL 

guarded by the accumulations of the insuring company l T WU ed | i 

and by the laws under which it operates. You can’t live x [| iT ; an : 
real democracy without insuring your life. ——— “i 
The New York Life Insurance Company issues a ——. —— 


Policy insuring against the risk of death or total dis- 
ability. Behind each Policy is seventy-four years of ex- 
perience, abundant resources, and the supervision of laws 
that define and maintain the rights of individuals. Great Southern Life Building, Dallas, Texas 


NEW YORK LIFE INSURANCE CoO. 
346 Broadway, N. Y. 
DARWIN P. KINGSLEY, President 









































LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 
(Copyrighted, 
Under Our Service Pension Centract 


THE LA FAYETTE LIFE INSURANCE CO. 











PAN-AMERICAN LIFE INSURANCE 
“=. COMPANY [6tnsianetS |S Rt ne 


Insurance in Force (over) $40,000,000.00 
Total Resources (over)  5,250,000.00 
The recent merger of the Meridian Life with the Pan-American Life has opened up gery rich and important territories in the South 


and North Central section, which will be assigned to Managers ble of inspiring agency organization of 
grade men. A care appenuity on anainas ance oo douiiinds chemecives te an Sebapenelas aad. peueenaly Seas Sie 





Address :—E. G. SIMMONS, Vice-Pres. and Gen. Manager Whitney Central Bank Building, New Orleans, Louisiana 
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TWO WEEKS’ COURSE IN 





SALESMANSHIP GIVEN 


School Conducted by Lincoln Na- 
tional Life at Home Office 
Very Successful 


COLWELL IS INSTRUCTOR 





North Carolina State Manager Has 
Proved That He Can Practice 
What He Teaches 


The course in organized salesman- 
ship given by the Lincoln National 
Life which is now in progress at its 
home office at Fort Wayne, Ind., has 
proved very successful, although the 
attendance is somewhat limited. The 
course continues for two weeks and 
comprises morning, afternoon and 
evening sessions. No provisions were 
made in the program for evening 
sessions, but the men in attendance re- 
quested that they be held, in order io 
give an opportunity to discuss inform- 
ally the points brought up in the morn- 
ing and afternoon meetings. 


E. Colwell, Jr., who is conducting 
the school, is state manager for the 
company for North Carolina. From 
the very first session he has held the 
attention of the men unswervingly. His 
record of writing 29 applications out 
of 32 interviews for a total of $455,500 
in 13 working days has done much to 
convince those in attendance that he is 
not only able to teach but to practice 
what he preaches. 

_ The schedule for the course is as 
follows: 
Tuesday, July 22 

The Purpose of the School, Al Dern, 
Superintendent of Agencies. 

Organizing Selling. (1) Analyzing the 
conditions which must be met as to the 
Selling Problem; and (2) Classification 
of the Article. Mr. Colwell. 

The Business of Life Insurance, W. T. 
Shepard, vice-president and manager of 
agencies. 

Half Hour Personal Conferences with 
Mr. Colwell. 

Wednesday, July 23 

Organized Selling. (1) Analyzing the 
conditions which must be met as to a 
Class A article; and (2) Classification of 
the prospect. Mr. Colwell. 

Analysis of Life Insurance Contracts 
and Quiz, D. B. Ninde, vice-president and 
counsel. 

Half Hour Personal Conferences with 
Mr. Colwell. 

Thursday, July 24 

Organized Selling. (1) Analyzing the 
conditions which must be met as to a 
Class A prospect; and (2) Analyzing the 
factors in selling as to a Class A pros- 
pect. Mr. Colwell. 

What Life Insurance Does, 
superintendent of agencies. 

Half Hour Personal Conferences with 
Mr. Colwell. 


Mr. Dern, 


Friday, July 25 
Organized Selling. (1) Analyzing the 
conditions which must be met as to a 
Class B article; and (2) Classification of 
the prospect. Mr. Colwell. 
The Office History of an Application, 
F. B. Mead, secretary and actuary. 
Half Hour Personal Conferences with 
Mr. Colwell. 
Saturday, July 26 
Organized Sellin. (1) Analyzing the 
conditions which must be met as to a 
Ciass B prospect; and (2) Analyzing the 
factors in selling as to a Class B pros- 
pect. Mr, Colwell. 
Monday, July 28 
Organized Selling. (1) Analyzing the 
conditions which must be met as to a 
Class C article; and (2) Classification of 
the prospect. .Mr. Colwell. 
(1) Selection of Risks by the Agents, 
and (2) Selection of Examiners by the 
Medical Department. 


NATIONAL VITALITY COMMISSION NEEDED 











Largely as a result of the disclosures 
of army medical examiners, the need 
of a systematic plan of public health 
education under governmental direction 
to conserve and build up the physical 
fitness of the American people is be- 
ing urged. The Equitable Life, in a 
recent bulletin, declares that the first 
essential is a thorough scientific inquiry 
by a competent commission into the 
general subject of national vitality, that 
is, the power of the people to resist 
fatigue and disease under the stress of 
modern conditions, and that congress 
should finance a government commis- 
sion for that purpose. 


Reference is made to the influenza- 
pneumonia epidemic and the need for 
scientific research in the interest of 
prevention. The article continues: 
Another fact worth noting is this: 
Many thousands of young men will re- 
turn from the army physically impaired 
or weakened by wounds, overstrain or 
disease. 

In addition to these present unusual 
drains upon national vitality, the waste 
trom preventable disease in normal times 
continues virtually unchecked. It is 
estimated that 1,500,000 people in the 
United States are constantly sick with 
preventable diseases, and that 2,000 lives 
are lost daily from same cause. 

The war has strikingly emphasized the 
truth that upon the health and strength 
of the individual rests the safety of the 
nation. The first draft found an average 


of 33 percent of our young men, ages 21 
to 31, physically or mentally unfit for 
service in the army. Applying this 
rate of rejection to the entire number 
registered in the draft—24,234,021—we 
had 8,000,000 men, ages 18 to 45, who 
were physically sub-standard and unfit 
to fight for their country in a modern 
war. 

Clearly, this low-powered group, in 
the normal order of things will not im- 
prove; on the contrary, it will deteriorate 
and develop an abnormal sick and death 
tate. 

In this great host of 8,000,000 men in 
the most vigorous and productive years 
of life, who are already handicapped 
by disease or bodily impairment in some 
degree, we have a concrete illustration 
of the need of a permanent educational 
plan to upbuild the health and strength 
of the nation. 

Consideration of the need of physical 
fitness has been impressed upon the 
public by the war and the epidemic, and, 
therefore, this is an especially opportune 
time to make an appeal for public sup- 
port for an inquiry into its vital problem. 
Over 4,000,000 young men in the army 
and navy have been learning healthful 
living habits. Many of them will benefit 
by this health education in private life 
and help spread the rules of right living 
to others. These men, and especially the 
great number of officers who have given 
special attention to sanitation and to 
physical betterment of men, would prove 
an important factor as missionaries in 
carrying the message of a movement for 
health education, particularly if it were 
initiated by congress. 








Half Hour Personal Conferences with 
Mr. Colwell. 
Tuesday, July 29 

Organizing Selling. (1) Analyzing the 
conditions which must be met as to a 
Class C prospect; and (2) Analyzing the 
factors in selling to a Class C prospect. 
Mr. Colwell. 

(1) Advertising; (2) Source and selec- 
tion of prospects; and (3) Value of sys- 
tem. Mr. Shepard, vice-president and 
manager of agencies. 

Half Hour Personal Conferences with 
Mr. Colwell. 

Wednesday, July 30 
Organized Selling. (1) Analyzing con- 
ditions which must be met as to a Class 
D article; and (2) Classification of the 
prospect; and (3) Analyzing the condi- 
tions which must be met as to a Class D 
prospect; and (4) Analyzing the factors 
in selling as to a Class D prospect; and 
(5) Discussion of the Class D prospect. 
Mr. Colwell. 

The Disability Clause. F. 
assistant actuary. 
Half Hour Personal Conferences with 
Mr. Colwell. 
Thursday, July 31 
Organized Selling. Analysis of the 
“Line of Action” which must be pursued 
to compel the average prospect of his 


A. Shailer, 


kind; 
Motives;” and (2) Selection of and how 


into the “Buying Resolve.” 
The 


as an aid in selling for the agent. 
“Advertisement” analysis. 
Settlements and Examinations. 


(1) 


Friday, Aug. 1 
work. Mr. Colwell. 
Class B prospect. 
by Mr. Colwell. 


Work. Mr. Colwell. 
Class C prospect. 
by Mr. Colwell. 


Saturday, Aug. 2 


the class, assisted by Mr. Colwell. 
The Larger Sale (as to a sales manager) 
Mr. Colwell. 





Agents Get Distribution 


kind to buy the average article of its 
and (1) Identifying the “Buying 


to develop the “Angles of Appeal,” with 
which to energize the “Buying Motives” 
Mr. Colwell. 
sub-standard department as a 
means of salvage for the company and 


(2) Getting 
Mr. Col- 


well. (3) Chartering the Class A pros- 
rect. By the class, assisted by Mr. Col- 
well. 


The Requisites for Successful Team- 
(2) Chartering the 
By the class, assisted 


Advantages of Representing the Lin- Commissioner of Internal Revenue 
coln National Life Insurance Company. | Daniel C. Roper has ruled that the 
A, F. Hall, vice-president. (1) The | proceeds received by any company or 
Value of “Promotion and Pre-approach | firm on a life insurance policy taken 


(2) Charting the 
By the class, assisted 


(1) Charting the Class D prospect. By 


(2) 


The International Life has adopted the 
$100,000 Club combination fund, being an 


club year began July 1. The company 
offers year end dividends and preferred 
dividends to qualifying members of the 
club. The extra year end dividend pro- 
vision is as follows: 

“As soon after the end of the club 
year as the figures can be tabulated the 
company will ascertain which club mem- 
bers have written as much as $5,000 of 
paid-for business during each of at least 
nine calendar months during the club 
year. To such members will be paid an 
extra year-end dividend equal to $2 for 
each policyholder written by the agent 
curing the club year for as much as 
$2,000 of insurance according to club 
rules. The extra dividends will be in- 
creased by a bonus allowing a total of 
$5 for each policyholder secured by the 
agent for $5,000 or more according to 
rules in the month of the club year 
whercin the agent’s birthday occurs.” 

The preferred dividend provision is as 
follows: 

“Members of the 1919-20 $100,000 club 
all have equal opportunity to receive 
a cumulative preferred dividend as soon 
as persistency figures can be tabulated 
conveniently after June 30, 1921, one 
year after the close of the current club 
year. The dividend, payable from a 
fund created by the company and based 
on insurance written and paid for by 
club members during the 1919-20 club 
year, will be paid a year later, with six 
Lercent interest, to surviving club mem- 
bers whose business renews in accord- 
ance with the rules and in proportion to 
the amount of renewed business. For- 
feitures revert to the surviving club 
members.” 





Appeal Made to Congress 


MINNEAPOLIS, MINN., July 29—Byron 
H. Timberlake of Minneapolis, represent- 
ing the life underwriters and business 
men of the twin cities, is in Washington 
to appear before the house committee on 
ways and means to urge an amendment 
to the war revenue act relating to busi- 
ness insurance. 


out by them as a protection in case of 
the death of any of their employees 
shall be considered as income. 

“The average income tax paid on such 
insurance is 46 per cent,” said Mr. Tim- 
berlake. ‘“‘The result of this construc- 
tion of the law has been that no new 
business insurance policies are being 
taken out, and the business men of 
Minneapolis and St. Paul are refusing 
to renew old policies as they expire. 
I shall show the commiftee that under 
this construction the government will 


WILL CARRY CASE TO 
THE SUPREME COURT 


American Life of Des Moines to 
Make Test Case of Army 
Service Clause 


TO CONSTRUE “ENGAGED” 


North Dakota Suit Involves Status 
of Man in Training Under 
Insurance Policy 


DES MOINES, IA., July 
cials of the American Life 
ipared to fight through the supreme 
‘court of the United States, if neces- 
sary, the Myli case from North Da- 
kota, involving the question of whether 
the training period constituted military 
or naval service within the meaning of 
‘the company’s policy. The insured in 
‘that case died during the training pe- 
riod. A statement from the company 
regarding the case says: 


“The war clause in our policy is as 
follows: ‘If, within five years from date 
hereof, the death of the insured shall 
occur while engaged in military or naval 
service in time of war without having 
previously obtained a permit from the 
company to engage in such service, the 
company’s liability under this policy 
shall be limited to the premiums paid 
for two years and thereafter to the legal 
reserve on this policy.’ 


29.—O ffi- 
are pre- 


Held Training Not Service 


“The lower court held that the period 
of training does not constitute the mili- 
tary or naval service contemplated in the 
policy. The court made this decision in 
spite of the fact that the supreme court 
of the United States has held that mili- 
tary service begins from the moment 
that the recruit has signed the muster 
roll. The supreme court reversed the de- 
cision, holding that the signing of the 
roll is the precise moment when the 
civilian becomes a soldier. 

“Another peculiar feature of the lower 
court’s decision is that he continually 
construed the word ‘engaged’ to be a 
verb and the predicate of the subject, 
which it is not. As used in the policy, 
it is simply a participial adjective indi- 
eating the nature of employment and 
the possibility of action. The etymology 
of our war clause will not be neglected 
in presenting the matter to the supreme 
court. The court in this case seemed 
to think that a man could not be en- 
gaged in war service unless he was ac- 
tually taking a shot at the enemy and 
that ‘engaged’ means active duty. 


Policy Taken in Wartime 


“This is a case where the insured 
took his policy during the war. We 
offered to prove and were ready to prove 
that our agents informed him that the 
company would not carry his risk if he 
engaged in war service without the pay- 
ment of an extra premium. We were 
ready to prove that he knew all this and 
fully understood it, and took the insur- 
ance for the purpose of protecting his 
future insurability if he survived the 
war. All this evidence the court re- 
fused to permit us to introduce.” 





Ultimatum to Bankers Reserve 


TOPEKA, KAN., July 29—The Bankers 
Reserve Life of Omaha, Neb., must pay 
all the war claims now pending against 
it in Kansas or suffer the canccllation 
of its license to do business in the state. 
This is the ultimatum delivered to the 
company by Superintendent Travis. The 
claims aggregate $20,000 and there has 
been a considerable amount of corre- 
spondence regarding them. The company 
has presented various grounds for refus- 
ing to pay the claims. The department 
has held that none of the grounds offered 
are sufficient. 

Henry Nollen, 


vice-president of the 


Equitable Life of Iowa and well known 
in Iowa life circles, has been made chair- 
man of a committee of citizens of Des 
Moines seeking to avert a 


street car 











annual cash distribution to agents. 








The 


lose revenue instead of gaining it.” 


strike. 








4 LIFE 


THE NATIONAL UNDERWRITER 


July 31, 1919 





BIG MEN ON PROGRAM 
GOOD ADDRESSES FOR DULUTH 


Finishing Touches Put on Plans for 
Northwest Congress of Life 
Underwriters 


The finishing touches have been put 
on the program for the Northwest 
Congress of Life Underwriters, to be 
held at Duluth, Aug. 7 and 8. Many big 
men in the life insurance field are 
scheduled for addresses at the meeting. 
The revised program for the congress 
is as follows: 

Morning Session, Aug. 7 

Call to Order, Chester A. Shafer, Presi- 
dent. 

Welcome Address, C. R. Magney, Mayor 
of Duluth. 

Response, Arthur F. Colwell, Fargo. 

Roll Call of Delegates. 

Adoption of Constitution of Northwest 
Congress. 

Presiding—John B. Ames, General Agent 
Berkshire Life, Kansas City. 

“The Instrument’’—Stewart 
Editor of Points, New York. 

“The Automatic Canvass’—Raiph  S. 
Crowl, Madison. 

Luncheon. 

Afternoon Session 

Presiding—Hon. B. N. Waller, General 
Agent N. W. Mutual Life, Des Moines, 
Iowa. 

“Getting Business, Company Service to 
the Individual Agent”’—Geo. B. Peak, 
President Central Life of Des Moines. 

“Selection of Prospects and Methods of 
Finding Them’’—George Wilson, Gen- 
eral Agent, State Mutual Life, Duluth. 

“Good and Bad Methods of Approach’— 
Frank M. Flory, General Agent Provi- 
dent Life & Trust, Minneapolis. 

“Individual and Agency Advertising: 
Does Publicity Get Business?’—A. C. 
Larson, State. Manager, Central Life, 
Madison. 

“Medical Selection’—Dr. J. W. Fisher, 
Medical Director, Northwestern Mu- 
tual, Milwaukee. 

“Some Remarks on the Selection of 
Risks’’—Alexander T. Maclean, Assist- 
ant Actuary, Massachusetts Mutual, 
Springfield, Mass. 

Annual Banquet—Charles S. Mitchell, 
Editor Duiuth News-Tribune, Toast- 
master. Speakers — Jonathan K. 
Voshell, Baltimore, Md., President Na- 
tional Association of Life Under- 
writers; John B. Sanborn, St. Paul, 
Commissioner of Insurance for Minne- 
sota; J. A. O. Preus, State Auditor for 
Minnesota; J. Edward Myers, Mayor of 
Minneapolis; Frank T. McNally, Du- 
luth, General Agent Massachusetts 
Mutual. 

Morning Session, Aug. 8 

Presiding—A. O. Eliason, Vice-President 
National Association of Life Under- 
writers, St. Paul. 

“Business Ethics and Association Fi- 
nances”—H. T. Miller, Agency Man- 
ager New York Life, Minneapolis. 

“Agency Organization”’—Franklin Mann, 
General Agent Northwestern Mutual 
Life, Omaha, Neb. 

“Business Insurance’—George W. Harri- 
son, General Agent Penn Mutual, St. 
Paul. 

Questions and Discussion on Preceding 
Numbers. 

Luncheon. 

Afternoon Session 

Open Forum—Conducted by J. E. Meyers, 
Mayor of Minneapolis. 

Business Session. 

Boulevard Drive. 

Excursion on the Lake. 


Anderson, 





DOLLAR WORTH 50 CENTS, 
SAYS NEW YORK BANKER 


NEW YORK, July 16—Each dollar, 
painfully saved and deposited in a bank 
or invested, has shrunk in value until 
now it is worth only 50 cents. This 
was the statement of George E. Rob- 
erts, vice-president of the National 
City Bank of New York, before the 
Jobbers’ Association of Dress Fabric 
Buyers. He said: 

“Billions in bank deposits or invest- 
ments in bonds, mortgages and life in- 
surance policies are wiped out possibly 
to the extent of one-half as if with a 
sponge.” 
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FIRST HALF YEAR’S BUSINESS 








All of the companies reporting so far 
on their business for the first six 
months of 1919 give figures supporting 
the contention made by life insurance 


1st 6 mos. 

1919 
eNO es. ogo was acwers $178,102,349 
California State Life......... 4,117,159 
Gusriian ZAte; N.Y. ....2...0 20,820,106 
International Life ......... 15,524,486 
John Hancock Mutual 82,988,934 





Kansas City Life............ 37,921,110 


Philadelphia Life ........... 7,821,318 
Southern Life & Trust....... »751,940 
Bun. Tife, Canada....,......... 31,719,944 


Western Reserve Life........ 361,750 


New business New business 


companies generally that the present 
year is a record-breaking one for life 
business. Figures for companies not 
reported previously are as follows: 


Increase in Increase in 
ins.in force ins. in force 


ist 6 mos. 1st 6 mos. 1st 6 mos. 
1918 1919 1918 
$112,493,539 $89,680,011 $50,166,334 
2,565,784 ‘° 2,347,36 647,586 
13,450,172 12,165,989 6,943,732 
10,006,126 11,851,948 3,333,014 
47,855,000 71,765,655 36,626,744 
22,245,394 24,998,804 14,817,632 
5,196,358 3,537,461 2,362,752 
3,867,699 6,326,173 2,515,058 
SOANEIDDO RG ASacewreis y, > eeteaetetoreute 
pC) | ai 








ANNUAL AGENCY RALLY 
OHIO NATIONAL CONVENTION 
Splendid Program of Education Is Ar- 


tanged for Next Week at 
Cedar Point 





CINCINNATI, O., July 30—The 
annual agency meeting and outing of 
the Ohio National will be held at 
Cedar Point, Thursday, Friday and 
Saturday of next week. Agents from 
Ohio, West Virginia, Kentucky, Ten- 
nessee and Nebraska, to the number of 
75 or more, will participate. The com- 
pany will be represented by President 
Albert Bettinger, Vice-President J. T. 
Hatfield and Manager T. W. Appleby. 
This will be the fifth annual outing of 
Ohio National agents under company 
auspices. All have been held at Cedar 
Point. 

An elaborate program of topics for 
discussion has been prepared, all deal- 
ing with factors in the upbuilding of 
an agency and an agency plant. At 
the banquet, to be held Friday night, 
R. H. Longwell, agency manager at 
Toledo, who returned recently from 
France after eight months of Y. M. C. 
A. work with the A. E. F., and Vice- 
President Hatfield will be the principal 
speakers. 

This year’s outing and the discus- 
sions planned for will be of especial 
interest and significance and the entire 
meeting will be somewhat in the na- 
ture of a celebration, because there 
will be reported to the assembled field 
force a concrete history of the com- 
pany’s recent progress. Among other 
‘things there will be shown a net gain 
of more than $5,500,000 of business in 
force during the first seven months of 
1919, as the present total stands at 
more than $18,500,000. 





Oregon Note Law Attacked 


PORTLAND, ORE., July 29—The con- 
Stitutionality of the recently enacted 
“negotiable note” law is attacked in a 
suit filed in the federal court here by 
the Western Union Life against Harvey 
Wells, state insurance commissioner. The 
company claims that the enforcement of 
this law, which prohibits the sale of 
notes taken in payment of premiums on 
life insurance for a period of thirty days, 
will destroy its business in this state, 
causing a loss of between $20,000 and 
$30,000 per year. 

Commissioner Wells will contest the 
suit and asserts that the enforcement of 
the insurance note law is not calculated 
to work a hardship upon any legitimate 
insurance agent. Mr. Wells further de- 
clares that he has never handed down 
any interpretation of the law, but has 
simply obeyed the instructions of the 
legislature in notifying insurance com- 
panies and their agents of the provi- 
sions contained in the law. 


Ohio State Life Convention 


The annual convention of agents of 
the Chio State Life will be held at its 
own club house at Buckeye Lake, O., 
{ Aug. 21-23. 








TO STAY WITH SCHOOL 





LOVELACE QUITS SALES WORK 


Former Connecticut Mutual Man to 
Teach Life Insurance Practice 
at Carnegie Tech 


The Connecticut Mutual loaned Grif- 
fin M. Lovelace, its former agency su- 
perintendent, who was to become 
general agent for Tennessee on July 1, 
to Carnegie Tech. He was to be at 
Pittsburgh for three months to help in 
the laying out of the new courses in 
life insurance which are to be taught 
beginning with the October term. 

Mr. Lovelace has become so en- 
thusiastic over the possibilities of this 
new school in improving vocational 
conditions in life insurance salesman- 
ship that he has concluded to forego 
general agency privileges for a time, 
and has given up his work with the 
Connecticut Mutual and accepted the 
first professorship in life insurance 
practice ever offered in this country. 
He has also been appointed secretary 
of the school. 


Means Financial Sacrifice 


With these days of prosperity in life 
insurance such an appointment as this 
means financial sacrifice to such a man 
as Mr. Lovelace, but his vision of the 
contribution to life insurance which the 
school will give has led him to this im- 
portant decision. 

Mr. Lovelace is a native of Kentucky 
and was educated at Vanderbilt Univer- 
sity and the University of Berlin. After 
teaching school in Louisville for a short 
time he began his life insurance career 
with the New York Life at Nashville, 
Tenn. He was advanced quickly to agency 
instructor and agency director of the 
company at .Paris, France. Returning 
to this country in 1907, he became as- 
sistant superintendent of agencies of the 
Connecticut Mutual and in 1909 superin- 
tendent, holding this office until an ex- 
cellent opportunity was offered him to 
return to the Southland. 


Schools Plan Maturing 


The plans for the Central, Training 
School are fast maturing. The pros- 
pectus is about to be sent out to the 
companies and general agents. Any 
company or general agent may purchase 
scholarships at $250 for each eleven 
weeks’ course. There will be three terms 
per year. Since dormitory privileges can 
be secured for only 100 students per 
term, it is likely that the scholarships 
will be largely oversubscribed, and it 
may, therefore, be necessary to limit the 
number of scholarships. 

One company has already requested 
reservations for 17 scholarships per year. 


Taake Company’s Charter Approved 


DES MOINES, IA., July 29—Commis- 
sioner Savage has approved the charter 
of the new Liberty Life of Des Moines, 
organized by former Commissioner J. F. 
Taake. The new company is a transfor- 


mation of the old Mystic Toilers into an 
old line company, capitalized at $100,000. 
Each policyholder in the old fraternal 
concern is a stockholder in the new com- 
pany, it is said. Governor W. L. Harding 
is president and Taake will be secretary 
and general manager. 





THEY WRITE FARMERS 
AGENTS TELL HOW THEY DO IT 
Northwestern Mutual Life Men Out- 


line Plans which They Have 
Used Successfully 





Interesting suggestions on writing 
farmers’ business were advanced at the 
recent agency convention of the North- 
western Mutual Life at Milwaukee by 
Dr. J. R. Rigg of Mt. Pulaski, Ill., and 
J. S. Amick of Lawrence, Kan., who 
have been especially successful with 
that class of business. 

“Cultivate your farmer prospect care- 
fully, but diligently,” said Dr. Rigg. 
“Anticipate his objections, but don’t con- 
tradict him. He is a sensitive animal. 
Study him and his business. Know him 
as well as you can possibly learn to 
know him and his circumstances_ be- 
fore you even see him. If you don’t 
know anything about farming, he will 
be the most pleased man in the world 
to tell you all about it. Cut out hack- 
neyed phrases and profound technical 
language, but show him in so many 
words how he can pay off his mortgage, 
pay his income tax, and guard against 
many other contingencies and emer- 
gencies, to say nothing of leaving his 
wife and little ones a nest-egg if he 
should pass. Keep after him and build 
up his interest. It is useless to try to 
sell any man life insurance, much less 
a farmer, unless he manifests some in- 
terest in the goods you have to sell. You 
must have his undivided attention. 


Interested in Big Policies 


“Taik big policies to the farmer— 
$10,000 and up. The farmer likes ‘big 
stuff,’ any belief to the contrary notwith- 
standing. He is naturally reticent about 
his worth and likes to be inconspicuous, 
but you can make him recognize the 
importance of his own being and then 
show him his duty to himself and his 
family to protect and safeguard it. Cut- 
ward appearances are deceptive. I 
worked on one farmer under the assump- 
tion that his income was about $5,000 a 
year. Before I got through he told me 
proudly that he made $30,000 last year 
and expected to do better this year. Cas- 
ual remarks, carefully framed, about the 
prosperity of his neighbors turned the 
trick.” 

They Like Endowment Plan 


Mr. Amick has had particular success 
in selling endowment policies. He says 
his experience in talking the endowment 
plan has taught him that it pleases a 
man to learn that he “hasn’t got to die” 
to cash in on his insurance. In Kan- 
sas, where the farm loan plan has been 
developed to an unusual degree, he fre- 
quently is obliged to sell. endowment 
insurance in competition with farm in- 
vestment security, and he generally suc- 
ceeds by showing his prospect that the 
endowment contract is at once a man’s 
banker, broker, efficiency engineer, etc. 
In other words, by letting the company 
make the investment for him, the in- 
sured has the benefit of the service of 
the best experts on farm loans who at- 
tend to all the details for him, thus elim-- 
inating inconvenience, and obviate the 
possibilities of loss to the greatest de- 
gree possible, while the net return is 
the same if not larger than if the in- 
vestment were made direct, in view of 
the possibilities of poor investment. 
More than one-half of the assets of thé 
Northwestern are invested in real estate 
mortgage loans, and a considerable part 
is in approved farm loan security. 


Fraternal Sues for Libel 


HOUSTON, TEX., July 29—The Amer- 
ican National of Galveston is made de- 
fendant in a libel suit for $1,000,000 filed 
here by the Woodmen of the World. The 
plaintiff declares that the Galveston 
company caused to be circulated a state- 
men regarding the financial condition of 
the Woodmen of the World, which state- 
ment was derogatory in character. 





Texas Whole Family Bill Dead 


AUSTIN, TEX., July 29—The juvenile 
or whole family insurance bill in the 
Texas legislature is dead. The special 
session has adjourned sine die. The bill 
passed the senate but died in the house. 
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CLUB’S NAME CHANGED 
CLEVELAND LIFE MEN MEET 


Agency Organization Holds Especially 
Interesting Convention at Niagara- 
on-the-Lake 


CLEVELAND, O., July 29.—An es- 
pecially interesting and instructive con- 
vention was held at Niagara-on-the- 
Lake by the agency organization of the 
Cleveland Life last week. Eighty men 
left here by boat for Buffalo, Monday 
evening, after a preliminary session at 
the general home offices here. Special 
trolley cars carried them from Buffalo 
to Lewiston by way of Niagara Falls 
and the gorge route. From that point 
they traveled by boat to their destina- 
tion, the Queen’s Royal Hotel, Niagara- 
on-the-Lake. 

At the first business session the new 
policies to be issued by the company 
were discussed by President William 
H. Hunt, Actuary A. A. Rydgran, and 
Vice-President and Manager of Agen- 
cies H. S. Sutphen. This was followed 
by an address on topics of interest to 
the agents by Secretary Harry M. 
Moore. 

Is Now “Foremost Club” 


It was decided to change the name 
of the club from the Standard Club to 
the Foremost Club. The latter more 
nearly expresses its purpose. The new 
officers for the ensuing year, chosen at 
this session, are: 

President—Thomas Shields, Chicago. 

Vice-President — C, c. Dunsmore, 
Charleston, W. Va. 

S. J. Payne, Charleston, W. Va., the 
company’s largest personal producer, 
was made honorary president. 

For some time there has been con- 
siderable rivalry between the Cleveland 
agency and the Charleston, W. Va., 
agency and this year for the first time, 
Cleveland carried off the palm. In a 
neat little address, Mrs. Hunt, wife of 
the company’s president, presented the 
Cleveland agency with a cubistic dog, 
and the Charleston agency with a cat, 
and bade them fight it out. 


Cleveland Wins at Baseball 


Wednesday was given over to sports. 
The Clevland agency had challenged the 
field in baseball and its team won, 19 
to 12. 

After several lake trips and sight-see- 
ing tours, the agents returned to Cleve- 
land Saturday morning. On Saturday 
Mr. Malone, manager of the Retail Credit 
Men's Association of Cincinnati, made 
an address to the men which was greatly 
appreciated. Following this the agents 
present Agency Secretary J. P. Gilfether 
with a beautiful gold chain. President 
Hunt declared that he did not want to 
see the chain without a watch and there- 
upon the officers of the company added 
a handsome timepiece. 





Columbus Mutual Convention 

The 1919 agents’ annual convention of 
the Columbus Mutual Life last week was 
the most successful that has ever been 
held. The number of agents who quali- 
hed for attendance was larger than ever 
before, and thosep resent took a greater 
interest in the discussion of the papers 
read at the different meetings. 
The report of the secretary of the 
company covering the first six months 
of 1919, showing that it was writing new 
business at the rate of $7,000,000 per 
year. The first year’s premium income 
had increased 250 percent, interest in- 
come 40 percent, and of insurance in 
force of $2,751,000. The assets increased 
to $1,500,000 and the reserve to $1,125,000. 
The determination was expressed to 
make an even better record for the last 
half of the year. 
The last event of the convention—a 
dinner tendered by the company at 
Buckeye Lake, at which S. A. Hoskins, 
treasurer of the company, presided as 
toastmaster—was declared by the 80 odd 
rersons present to be one of the most 
rleasant events of the convention. 
Business for 1919 is expected to be the 
biggest in the history of the Crary-Turner 
agency of Fargo, N. Dak., state agency for 
the Northwest National Life. During the 
first six months the company wrote more 
than $4,000,000, which is just pert of its 

















COMMENT ON TERM INSURANCE 








The Northwestern Mutual in com- 
menting on term insurance says: 


HILE admitting that there are 
W rverices legitimate uses for 

term insurance and that the 
agents and company are justified in 
taking a certain amount of it, never- 
theless we realize some of the in- 
herent weaknesses of this form of pro- 
tection. 
From the standpoint of the policy- 
holder, term insurance is very often 
viewed only as temporary. He does 
not value his term policy as highly 
as he does his policies on permanent 
plans. It gives him none of the valu- 
able non-forfeiture privileges that life 
and endowment forms do. If he doesn’t 
fully understand the term plan he is 
very apt to be displeased and dissatis- 
fied when he is finally told that he must 
convert and pay an increased premium. 

* * 


Term insurance offers a constant 
temptation to the new and less experi- 
enced agent to sell the lower priced 
policy, when by a somewhat more de- 


termined effort he could sell perma- 
nent insurance. 

Term insurance necessitates two 
sales by the agent: one when the orig- 
inal policy is placed and another when 
the conversion is effected. 

No agent can make a living selling 
term insurance and the newer man 
who is most apt to use it is the one 
who can least afford to work for an 
insufficient commission. 

* * x 


From the company side the very 
much higher lapse rate on term in- 
surance than on permanent plans miti- 
gates against it. Then too the assets 
of the company are increased but 
slightly while the amount at risk is 
increased materially. For the good of 
the whole membership the company 
wants satisfied and permanent policy- 
holders, and those who buy term are 
frequently neither. 

Any agent or agency with more than 
say 10 percent of new business on 
the term plan should give this whole 
subject very careful consideration. 








Farm Loans a Problem in Iowa 


DES MOINES, IA., July 29.—Iowa’s 
farm land values have gone up so fast 
in recent months that life insurance 
companies which loan money on this se- 
curity are puzzled. The state is ex- 
periencing a tremendous land boom. 
Prices have gone up from $150 to $200 
per acre to $350 and $500 and there 
seems to be no end in sight. Much of 
the land is purchased by speculators who 
pay $1000 to $1500 down and depend 
upon selling the property at an advance 
of $10 to $15 per acre before the second 
payment is due. In many instances, 
thousands of dollars have been cleared 
in this way, yome farms changing hands 
three or four times in a single day. 
George Kuhns, president of the Bank- 
ers Life, says that he is opposed to in- 
creasing the loans of the company as 
rapidly as farm land values have in- 
creased. 

“The life insurance companies of Iowa 
stand ready at all times to lend con- 





servatively of any available funds on 
really good lands,” he says. “The com- 
panies and their policyholders believe 
that good farm land furnishes the very 
best of security if the loans are con- 
servative. From the standpoint of the 
life insurance company, the loan should 
not be so great but that the farmer can 
pay interest on the loan, pay the taxes, 
make a living and still have something 
to pay on the reduction of the loan.” 


Holds Agents Not “Employes” 


FARGO, N. D., July 29.—Life insurance 
agents are not included in the North 
Dakota state-wide compensation insur- 
ance, created by the last legislature. As- 
sistant Attorney General A. L. Sheets 
held that the agents were not employes 
of the insurance companies, reversing a 
decision previously announced by L. J. 
Wehe, member of the state compensation 
commission. Several life insurance com- 
panies had the issue up with the com- 
mission. 











ARTHUR A. LOEB 


announces his appointment as 


ASSOCIATE GENERAL AGENT 
of the 
Massachusetts Mutual Lite Insurance Co. 
for the Chicago field. 


OFFICES: 
Corn Exchange Bank Bldg. 
Suite 1217-1220 


Telephone Main 540 














78-P, care The National Underwriter. 





record of $4, 606,000 for all of 19 





EXCELLENT CHICAGO OPPORTUNITY 


Two high-grade, successful Life Underwriters, financially responsible, having many 
years’ expeirence in Chicago with a half million annual production record, are in 
position to consider a proposition from a first-class company, non-participating, 
one, that is otherwise up to date in all features. 


No financing required. Address 


SUMMER MONTHS BEST 
GREAT TIME FOR LIFE MEN 


Vacation Period Offers Splendid Op- 
portunity for One to Get in 
Touch With People 


BY C. I. D. MOORE 
Secretary Pacific Mutual Life 


We are now in the summer season. 
Vacation is in the air everywhere, and 
insurance agents as a class are too 
much: obsessed with this vacation idea, 
which causes a letting up in their ef- 
forts to write the business. At least, 
that is the only way in which I can 
account for the falling off in the busi- 
ness of all insurance companies during 
the months of July, August and Sep- 
tember, which are the lightest months 
of the year. This is not so much be- 
cause the agents themselves are taking 
long vacations, but because they too 
readily absorb the vacation idea, in- 
ferring that every person they ought 
to see is out of town. In other words, 
agents like tree-toads take on too easily 
the color of their environment. 


Value of Summer Months 


I fully believe that the summer 
months are the very best for writing 
insurance. People are more accessi- 
ble, they are more out of doors, more 
approachable, more easily found. Then, 
too, we have these fine long days. I 
will supplement your manager’s ad- 
vice to get up early and hustle, by ad- 
ding to it “Stay up late, and hustle.” 
I think that the most satisfactory busi- 
ness that I wrote while in the field 
was due to the after dinner work that 
I did, and I would advise all of you to 
arrange for appointments during the 
evening hours. 
Selling an Idea 
As life insurance men and women we 
are selling more than anything else an 
idea, and ideas are more potent than 
gun-powder. A set of ideas brought on 
the great war and caused the downfall 
of a nation, and another set of ideas 
were successful in overcoming them 
and maintaining the principles of the 
victorious nations. The idea of pro- 
tection which we are selling today is 
one of the greatest ever brought for- 
ward, and is sure to bring untold sat- 
isfaction. If you can lodge the right 
idea in a man’s mind—the idea of pro- 
tecting his family, you cannot con- 
ceive the amount of good you may ac- 
complish. You are the preachers of 
the gospel of protection, and are sec- 
ond to no class of people in accomplish- 
ing good in the world 
Carying Out One’s Program 

Disraeli said: “The secret of success 
is constancy of purpose.” Purpose is 
necessary, we all realize that we can- 
not get along without it, but a purpose 
or plan is no good unless we have the 
constancy to stay right with the plan. 
It is not merely to make out a pro- 
gram each day, but to stay with it from 
morning to evening. If you do this 
conscientiously, you will have the best 
summer’s results that you have ever 
secured in the life insurance business. 


New Disability Rider 

Dee A. Stoker has prepared an acci- 
dent benefit rider for life insurance poli- 
cies which provides specific benefits for 
losses of members by amputation or for 
the loss of use of members or joints by 
injury. For the loss of the right thumb 
the benefit is $2,000; for the hand, right, 
$6,000, and for either leg, $5,000. Losses 
for various fingers and toes are from 
$300 up to $1,750. For the loss of use of a 
wrist, angle, elbow, Knee, hip or shoul- 
der benefits range from $1,000 to $2,000. 
For deafness in one ear the benefit is 
$1,000 and for both ears $4,000. For 
blindness in one eye the benefit is $2,500 
and both eyes $10,000. Mr. Stoker is of- 
fering this rider to life insurance com- 
panies, having arranged for reinsurance 
of the business with one of the com- 











panies with which he is connected. 
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Graphic Story Is Told 


SPOKANE, WASH., July 28.—When 
the estate of the late Governor Ernest 
Lister was filed for probate, the 
widow’s sole asset, aside from $10,000 
in life insurance, was a claim against 
the Washington for $5,000, 
which the last legislature }-ad set aside 
for the governor for a trip in hope he 
would recuperate his health. And even 
this lone claim must go to court be- 
cause the state auditor refuses to pay 
the claim to the widow, declaring that 
the fund was appropriated for a trip 
for the governor. Of the life insurance 
the widow should feel kindly toward 
the agent of the Northern Life of 
Seattle who insured the governor and 
that company has paid the widow 
$5,900. 

The Lister family is composed of the 
widow, a daughter, age 21, and a son, 
age 15, who have spent most of their 
time since January, 1913, in the exe- 
cutive mansion of Washington. Gov- 
ernor Lister broke down under the 
burden of the war work imposed upon 
him. The state of Washington had 
many war problems of industry that dis- 
tressed the governor and he worried 


state of 


and worked himself to broken health. 
The foregoing is a graphic picture 
of the need of life insurance. Here 
was a man who had risen to the gov- 
ernorship of his state and left nothing 
tangible except $10,000 in life insur- 
ance. There are very few public men 
that create much of an estate. Their 
life is such that if they are honest 
there is but little opportunity for 
money making. They are devoting 
themselves to the public service. Their 
minds are fixed on that work and they 
are not able to develop that habit of 
mind that means commercial success. 
Governor Lister was able, no doubt 
to pay for much more life insurance. 
His widow and family now would 
have welcomed a larger sum. 





It would 


have paid him during his life had he | 


given more attention to the creation 
of an estate through the medium of 
life insurance. When a man is not able 
to make a financial success himself the 
only safe way is for him to turn over 
a certain amount each year and let the 
life insurance company do the work 
for which he is not qualified. 


Proves Agents Are Needed 


THE comment of the special com- 
mittee headed by formcr Justice CHARLES 
E. HuGues to investigate the life in- 
surance end of the War Risk Insurance 
Bureau is very interesting and illum- 
inating. Its conclusions uphold the 
position that has been taken by the 
life insurance companies for years. 
The companies hold that insurance 
cannot be conducted successfully and 
satisfactorily on the mail order sys- 
tem. This has been proved by the 
Wisconsin state life insurance fund and 
the savings bank life insurance scheme 
in Massachusetts. People will not go 
to an office and voluntarily seek life in- 
surance. Such schemes have only a 
modicum of success. Even the PostaL 
Lire which conducts its business on 
the mail order plan and does a large 
amount of advertising and mail solicit- 
ing has not been able to create any at- 
tention. 

The War Risk Insurance Bureau in 
getting enlisted men to take insur- 
ance adopted the agency system in that 
officers were selected to promote the 
insurance end, urge men to sign and get 
their names on the dotted line. Then, 
of course, there was the force of the 
military system. While the taking of 
insurance was voluntary the men be- 
lieved that the request was paramount 


to an order. Now that the war is over 
the War Risk Insurance Bureau finds 
that its lapse ratio is enormous. To 
conserve this business requires agency 
methods. Here is what one Washing- 
ton correspondent says about the 
Hughes report: 


“The bureau was expected to admin- 
ister its tremendous business on the mail 
order principle, and it has been found 
that it cannot work that way. Close and 
personal contact with the policyholders 
is necessary in order to carry on the 
ordinary relations satisfactorily, and the 
advisory committee thinks that without 
what amounts to an agency force it will 
be found impossible to keep up any large 
part of the $40,000,000,000 of insurance 
written on the lives of the soldiers dur- 
ing the war. In fact, $30,000,000,000 of 
this insurance, or more than all the life 
insurance now in force in the United 
States, has already technically lapsed, 
though it may be reinstated without dif- 
ficulty if the insured desire. 

“It is pointed out that besides recom- 
mending that the bureau be organized 
along insurance company lines, the 
Hughes committee report also recom- 
mends in effect that administrators of 
the calibre of the officers of the large 
insurance companies must be _ secured, 
which means that larger salaries must 
be paid.” 


TALKING premium instead of protec- 
tion is what has cost many a good case 
or turned it over to another agent. 


SuITING a policy to the prospect’s 
needs is a good way of convincing him 
that he needs a policy. 























PERSONAL GLIMPSES OF LIFE UNDERWRITERS 








H. H. Ward, formerly manager for 
the Pacific Mutual Life in the Paciiic 
Northwest, but recently in the invest- 
ment business at Portland, Ore., has 
removed to Seattle as vice-president 
and financial manager of the Aero 
Alarm Company of that city. 


During the past week, William Van 
Sickle of Detroit, general manager of 
the Home Life for Michigan, was in 
New York City attending the quarterly 
meeting of the directors of the com- 
pany, and participating in the election 
of officers made necessary through the 
lamented death of George E. Ide, for 
years president of the organization. 

Thirty years ago, Mr. Van Sickle be- 
came office boy in the agency of which 
he is now the head, his initial wage 
being $1.50 a week. Today his office 
is one of the best producers of the 
Home Life, and never fails to supply 
its full quota of desirable business. 
During 1919 the agency pledged the 
production of $2,000,000 of desirable 
risks. In addition to his state man- 
agership, Mr. Van Sickle is a member 
of the board of directors of the Home 
Life. past president of the Detroit Un- 
derwriters, was twice elected vice- 
president of the National Association 
of Life Underwriters, is a 33d degree 
Mason, president of the Michigan Sov- 
ereign Consistory Board and_ vice- 
president of the Detroit Masonic 
Temple Association. 

Vice-President and Actuary Henry 
Moir of the Home Life is an unusually 





lupon the * 








busy man, but is never too absorbed in 
his private affairs to lend a helping 


» hand to members of the fraternity who 


frequently seek his counsel. As presi- 
dent of the Actuarial Society of Amer- 
ica he often receives inquiries from its 
members upon involved technical ques- 
tions. These he never fails to answer 
promptly and fully, counting no labor 
too great that will assist an associate. 
Outside of business affairs, he is an 
‘enthusiastic golfer, and a discrim- 
inating student of music, both vocal 
and instrumental. A short time ago 
at his home town in Montclair, N. J., 
Mr. Moir gave a much appreciated talk 
‘Songs of Scotland” a sub- 
ject that makes a peculiar appeal to his 
sensitive nature. The Scot is popu- 
larly supposed to be a_ hard- headed 
individual, diligent and painstaking in 
business, with a pronounced leaning to 
oatmeal as a physical food and the 
shorter catechism as a mental stimu- 
lant, but wholly devoid of humor or 
sentiment. Mr. Moir supplies a com- 
plete refutation of the latter charge, 
understanding and enjoying a joke as 
well as anyone, and is as full of the 
romance and spirit of Auld Reekie as 
the most devoted admirer of Sir Wal- 
ter Scott could wish. 

Henry A. Wyman, a Boston attorney 
and one of the directors of the Colum- 
bian National Life, has been appointed 
attorney-general of Massachusetts to 
fill out the unexpired term of Henry C. 
Atwill, resigned. Mr. Wyman was 
formerly assistant attorney-general. 














Seen and Heard 








What They Are Talking About 
In Office and Field 




















ICE-PRESIDENT R. W. STEV- 
Vexs of the Illinois Life says that 

in these days of high living costs, 
life insurance salesmen must seek out 
as prospects the men who are the least 
affected by the increases in the costs 
of commodities. Mr. Stevens says that 
it is a waste of time to make a general 
solicitation today without knowing 
something in advance about the finan- 
cial condition of the prospects that are 
to be seen. Mr. Stevens points out 
that the men that should be called on 
for life insurance today are those who 
are in businesses that do not feel an 
immediate effect of an mcrease in prices. 
For instance, producers of raw mate- 
rials of all kind, foodstuffs, etc., are not 
at the mercy of price regulators. The 
farmer is not affected by the high cost 
of living to the same degree that the 
city man is. The salesman in any line 
of business working on commission, 
who feels the pinch of high prices may 
simply put on more pressure and earn 
more money. He is a good prospect 
today. The same is true of dealers of 
any kind working under a commission 
contract. Their income is not fixed in 
advance and if the necessity is felt, 
they can earn more money. This is 
not true of the man going along on 
a fixed salary. With him any increase 
in living cost, means just that much 
less surplus cash. Men of this kind 
feel poverty stricken today. Their 
wages are not keeping pace with grow- 
ing prices and they are mentally un- 
fit to listen to a life insurance solicita- 
tion. 

Mr. Stevens recommends that the 
major selling attention be directed to 
those in the smaller centers and in 
the farming communities, but also says 
that where the life insurance man is 
located in a big city, there is an op- 





portunity to get business from smal! 
merchants in the outlying districts. 
These small storekeepers are not bear- 
ing the burden of increased costs. 
When a raise in prices is announced 
by the wholesaler, they simply add the 
increase to the retail selling price and 
“pass the buck” to the retail buyer. 
They are, therefore, not materially af- 
fected by the prevailing high prices. 
Unless a man has some leeway in the 
matter of regulating his own salary he 
feels keenly the fact that his monthly 
income has not and will not increase 
as rapidly as the cost of living. It 
is men of this type that Mr. Stevens 
says should be avoided in selling life 
insurance, and the effort should be 
made to reach dealers in raw materials 
and those operating on a commission 
basis who are in a position to get more 
money as the occasion demands. 


TO HOLD AGENCY CONVENTION 





Program of the Annual Gathering of 
the Field Workers of Massa- 
chusetts Mutual 





The Massachusetts Mutual Life will 
hold its agency convention at the head 
office Aug. 19-20. The program is: 

Address—W. F. Wallace, President of 
the Agents’ Association. 

Welcome—President W. W. McClench. 

Discussions—How to Start the Week 
Right, opened by Harry N. Haven; Can 
Two Agents Working Together Make 
More Than Two Working Apart? opened 
by L. Brackett Bishop; How to Present 
Propositions to Men of Large Means, 
opened by George M. Parks; How to Ren- 
der Service to Our Clients, opened by 
Henry L. Garic; How to Get in Touch 
with Big Business, opened by Norris H. 
Bokum. 


Wednesday Morning, August 20 

Paper—Vicissitudes of the Secretary's 
Department, Secretary Wheeler H. Hall. 

Address—Joys of an Examiner, Dr. 
Frank Ring. 

Ventilation — Disability Annuity 
Waiver of Premium, Inheritance and In- 
come Tax, Actuary Charles H. Angell. 


Wednesday Afternoon, August 20 
: eo Vice-President Henry 
.0eb. 

Question Box—In charge of Warren C. 
Flynn. 

Address—Frank T. McNally. 

Election of Officers. 
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2 Agency Supervisors Wanted f 


in Indiana 


Although we lead all com- 
panies for production in our 
home state, we are not yet 
satisfied. We have two terri- 
tories which must be better 
organized: one southeast 
and one southwest. 


We write both Par. and Non-Par. 
insurance on all Standard forms 
of policies. Our sub-standard 
department has cut the rate of | 
our rejections down to one of the 

lowest in the country. It means 
practically 7% greater income 
for our agents. Forrest F. Dryden, President 





For 2 men with records as personal producers and organ- 











The Prudential Insurance Company of America 
Home Office, Newark, N. J. 


Incorporated under the Laws of the State of New Jersey 








= 








izers we have an attractive Salary and Commission con- 





tract with an opportunity to build a large renewal ac- 
count. We want proved General Agency men. 


NOW OVER $85,000,000 IN FORCE 


LINCOLN NATIONAL LIFE 


FORT WAYNE, INDIANA 


From Pennsylvania Across to Idaho 


vw 











twelve months. 

















OF OES MOINES, IOWA. 


JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES 
SERVICES TO AGENTS 

A progressive Company with progressive 

methods. We offer an opportunity to a reliabl 


man who can secure 100 applications during 


ie 
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THE 


Agents in Chicago 
are making money. 


FRANKLIN LIFE 


INSURANCE COMPANY 


of Springfield, Illinois 


can find places for a few good men. 


ADDRESS 


WOLFLE, STEFFELIN & COMPANY. 


823 The Rookery, Chicago 















































MUTUAL TRUST 
LIFE INSURANCE 


| OF 03.7 8 57S me 
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We are writing new business at the rate of Twenty 
Million for 1919—have four general agency openings in 
Home State: 


t. 
2. 


3 


4. 


Lake, McHenry, Boone, DeKalb, Kane and DuPage Counties in 
Northeastern ILLINOIS. 


Stephenson, Jo Daviess, Comal, Ogle, Whiteside aad Lee Counties 
in Northwestern ILLINO 


La Salle, Bureau, sin cialis) Seandy. Kankakee and 
Ford Counties in East-Central ILLINOIS. 


Thirty-five Counties in Southern ILLINOIS. 
GOOD CONTRACTS—FOR GOOD MEN 


The only Illinois purely mutual company. 
The only Illinois strictly full level premium company. 


Write Home Office for information 


MUTUAL TRUST LIFE INSURANCE COMPANY 


30 North La Salle Street, Chicago, Illinois 








































J. O. LAUGMAN, President 


Lutheran International 


Capital $100,000.00 


Insurance Company 


Surplus $121,477.33 


Sohrbeck Building 
MOLINE, ILLINOIS 

















WITH INDUSTRIAL MEN 


cea 


PLAN C. F. HUTCHINS FOLLOWS 














Metropolitan Life Man at Richmond, 
Ind., Tells Method He Pursues 
in His Work 





C. F. Hutchins, of Richmond, Ind., 
the largest personal producer in the 
Anderson district of the Metropolitan 
Life, stood third in the country at 
large last year. He attended the home 
office convention last January because 
of his excellent record. He is out 
after higher. laurels this year. Being 
questioned about his work, he said that 
he finds it necessary in writing insur- 
ance to know as nearly as possible the 
financial, moral and social standing of 
the man be is about to canvass. 

He secures if possible a personal in- 
troduction to the prospect through 
someone who has influence over him. 
Mr. Hutchins finds it desirable to have 
this man present if possible during the 
canvass. He thinks that the presence 
of a third person during the interview 
is often responsible for the securing of 
the application. This is true particu- 
larly if the applicant is more or less 
of a suspicious nature. Mr. Hutchins 
believes that it often saves the need- 
less second interview occasioned by 
the old excuse “You will have to see 
me again after I have thought it over.” 
Mr. Hutchins believes that frequently 
the prospect simply desires to talk 
the subject over with some friend, ask 
if the agent is all right and if the com- 
pany is good. Among certain classes 
Mr. Hutchins says that the main ob- 
stacle is suspicion and it is necessary 
to overcome this. In these introduc- 
tions he arranges for policyhlders of 
the Metropolitan to give him the in- 
troduction to prospects. 





THREE RULES ARE FOLLOWED 





J. J. Bernhart of Wheeling Tells of 
Some of the Features of 
His Work 





Agent J. J. Bernhart of the Pruden- 
tial at Wheeling, W. Va., who stood 
high in the ordinary list last year, says 
that he has followed three Tules that 
have brought him success in writing 
ordinary. First, he feels that a knowl- 
edge of the business is necessary also 
of the policy contracts and rules of 
his company. Second, he seeks to ob- 
tain a knowledge of the habits, occu- 
pation, age, income of the prospect and 
anything that will enable him to make 
a better choice of a policy or present 
effective argument. Third, he believes 
in real enthusiasm. 

Mr. Bernhart is one of the men that 
selects a policy for his Prospect, as 
he believes he is in better position 
to advise him the kind of a contract 
that he needs, than the prospect is in 
selecting one. He interprets the terms 
of the policy in language that the pros- 
pect can understand, showing that there 
are no jokers in the policy and thus 
gains his confidence. Mr. Bernhart 
dees not beat around the bush by say- 
ing that perhaps his company will do 
that or this, and that he will try to 
get his company to do something, but 
he comes right out and says “no” or 

“ves.” Thus, the prospect sees that 
Mr. Bernhart knows his business, and 
that he is not given to promising more 
than the contract does. 

Mr. Bernhart keeps 40 or 50 pros- 
pects far ordinary business in his book 
all the time, so that he can get at them 
without difficulty. If he sees a man 
while walking along the street that he 
feels is a good prospect, he at once 
goes into his book. Then through 
other sources he learns all about him, 
ascertains whether he is insurable and 
would be a good risk. He finds out 
whether he is financially able to pay 


for a policy and if so how much. Mr. 
Bernhart says that his old policyhold- 
ers are a big asset and he has written 
sg additional insurance through 
them. 





Prudential Activities 

For the first six months of 1919, Super- 
intendent J. C. Scheider of New York 
12 and his staff of the Prudential have 
brought about a wonderful improvement 
in the debit conditions. A reduction of 
18 points in the arrears and an increase 
of 55 points in the advance payments 
fare an indication of the splendid efforts 
which were put forth. Honorable men- 
tion should be made of the ee 
of V. Schmidt and J. C. Reg 

Superintendent R. J. Pedrick of Phila- 
delphia 9, was tendered a dinner by the 
company in honor of his 25th anniver- 
sary with the Prudential. 

The home office was represented by 
Vice-President and Associate General 
Counsel E. D. Duffield, second Vice-Presi- 
dent and Field Supervisor G. W. Munsick, 
Assistant Secretary F. A. C. Baker, 
Supervisor H. B. Sutphen, and Division 
Manager B. L. Worthington. Other espe- 
cially invited guests were Mr. Pedrick’s 
associate superintendents of Division D, 
Ordinary Manager A. C. Williamson, At- 
torney Frederick J. Shoyer, and Drs. J. 
D. Farrar and J. V. C. Roberts, as well 
as the staff of the Philadelphia 9 Dis- 
trict. 

Mr. Pedrick’s services with the com- 
pany began at Wilmington, Del., on April 
26, 1894, when he was appointed an agent 
on July 23 of the same year. He was 
transferred to Trenton, N. J., and was 
promoted to assistant superintendent on 
Jan. 7, 1895. On Jan. 4, 1897, he was 
transferred to New York 2 in the same 
capacity. He was made superintendent 
on April 26, 1897, and given charge of the 
‘district at Norwich, Conn. On July 4, 
1898, he was transferred to Harrison, 
mN. J., and to his present field om August 
19, 1901. 

Superintendent Harry B. Price, of the 
Providence, R. I. No. 1 district, recently 
completed twenty-five years of service 
with the Company, and a business meet- 
ing and dinner were held in his honor. 

Assistant Superintendent Francis P. 
O'Donnell of the Middletown office of the 
Hartford, Conn. district has transferred 
his activities to the district proper. 

Assistant Superintendent J. E. Holden 
of Peekskill, detached from the Pough- 
keepsie, N. Y. District, has succeeded in 
placing a Group Insurance Policy with 
insurance protection amount to $186,800. 

Agent W. H. Brune of the St. Louis 
No. 1 district has been doing notable 
work in keeping his account in com- 
mendable condition. Although having 
charge of a large debit, he was able 
to send an account without any arrears 
and with advance payments of 299%. 

Agent J. Zimmerman of Belleville, I11., 
is a firm believer in low arrears and 
with one of the largest debits he has 
been able to show arrears of but 2% and 
advance payment of 351%. This was not 
brought about as a result of any special 
effort, but the account has shown very 
low arrears during the past year. The 
high standard which he has maintained 
shows clearly that it is possible, through 
constant and careful methods to show 
low arrears and high advance payments 
week by week. : 











LIFE AGENCY CHANGES 




















Samuel W. Karr 
Samuel W. Karr, for the last eight 
years with the Prudential at Peoria, IIl., 
has become district manager for the 
Connecticut General Life under Dr. H. C. 
Castor of Chicago, state manager. 





Continental Appointments 

The Continental Assurance of Chicago 
has made a number of agency appoint- 
ments. George M. Easley of Dallas, the 
well known general agent, who handles 
Texas for a number of fire companies, 
has been appointed general agent of the 
Continental for Northern Texas. 

Dr. Victor F. Brown has been ap- 
pointed general agent of the Continen- 
tal for Detroit and several surrounding 
counties. He has been connected with 
some of the eastern companies. 





J. Scott 
The Reliance Life has established a 
southern California department at Los 
Angeles to supervise the business in that 
portion of the state. Scott has been ap- 





pointed agency organizer in charge of 
.the new department. 
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WANTED 
Field 


Supervisor 


A wonderful oppor- 
tunity with a giant 
company in the 
Cleveland district. 
Liberal salary, travel- 
ing expenses, also 
commissions on per- 
sonal business. 


Mail experience and 
reference to 


BOX A 

314 HIPPODROME 
BLDG. 
CLEVELAND 
OHIO 

















Agency Openings in 
SOUTH DAKOTA 


OUR POLICIES SELL 
WHEN OTHERS WILL NOT 


RATES PER $1,000 
Age 40........ $16.00 Age45........ $17.50 


NATIONAL LIFE 
ASSOCIATION 


Des Moines, Ia. 

















Interest in Agency 
I want to dispose of half interest in my 
General Agency—middle aged man preferred. 
Located in heart of best Illinois territory— 
an opening of a life time for the right man. 
Address 71-1, care The National Underwriter. 











INSURANCE STOCKS 
BOUGHT AND SOLD 
Quotations Furnished 
SMITH-MARTIN COMPANY 


208 So. La Salle St. Harrison 4050 
CHICAGO 





SAE 
FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
“Suggestions“for Increasing 
Your Income”’ 

and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 

Ohio, Illinois and Kentucky 




















[ LOCAL ASSOCIATIONS | 


BOSTON, Mass.—More than 125 mem- 
bers were added to the Boston Associ- 
ation as a result of a membership cam- 
paign conducted for prizes offered by 
President Frank H. S. Stratton during 
the past two months. Prizes were won 
by Lawrence Rooney, superintendent of 
the Metropolitan Life; W. L. Nourse of 
the Phoenix Mutual and Thomas F. 
Ringer, superintendent of the Metropoli- 
tan Life, in the order named. 

The Boston delegates to the convention 
at Pittsburgh will work to secure the next 
convention for Boston. The delegates 
are: Frank H. Stratton, Equitable; J. Ev- 
erett Hicks, Mutual Benefit; Charles C. 
Gilman, National; Robert W. Moore, Jr., 
New England Mutual; Clinton A, Fergu- 
son, State Mutual; Walter L. Tougas, 
Union Central; Floyd E. DeGroat, Mu- 
tual Benefit; Franklin W. Ganse, Col- 
umbian National; Earl G. Manning, Prov- 
idence Life & Trust; Merle G. Summers, 
New England Mutual; Oliver M. Thur- 
man, Phoenix Mutual; Glover S. Hast- 
ings, New England Mutual; Elmer E. 
Silver, Union Central; F. C. Ball, Union 
Central; A. S. Latimer, Mutual Benefit; 
Arthur L. Potter, Mutual Benefit; J. D. 





| E. Jones, Equitable; George Woodbridge, 


Equitable; Lawrence Rooney, Metropol- 
itan; Paul S. Burns, Mutual Life; Clar- 
ence C. Miller, Penn Mutual; Fred C. 
Sanborn, Massachusetts Mutual; James 
G. White, Travelers; Charles E. Fish, 
Phoenix; Vernon B. Swett, Provident 
Life & Trust; Alex Hammer, Provident 
Life & Trust; Robert King, Boston Mu- 
tual; G. H. Doggett, Columbia National; 
Samuel D. Wyman, Berkshire; George H. 
Spillane, John Hancock; H. A. Stevens, 
Northwestern; Thomas F. Ringer, Metro- 
politan; Albert H. Curtis, New England 
Mutual; David Foster, New York; John 
Cranston, Connecticut Mutual; Andrew 
O. MecGarrett, Prudential. 


* * 

NASHVILLE, TENN.—The Nashville 
Association in a recent membership cam- 
paign increased its membership almost 
100 per cent. Much credit for the suc- 
cess of the campaign is due President 
Reau E. Folk and Secretary Olney Da- 
vies. At the last regular meeting Miss 
Jane Cockrill, special agent Equitable 
Life, and Tom Chadwell, special Agent 
for the Mutual Life were elected to 
membership. 

The following delegates were chosen 
to the national convention at Pittsburgh: 
Frank C. Allison, Pacific Mutual; Joe B. 
Carver, Reliance Life; Lee J. Loventhal, 
Northwestern Life; Olney Davies, Provi- 
dent Life & Trust; W. A. Ogden, New 
York Life; Pollard Caldwell, Massachu- 
setts Mutual; Reau E. Folk, Equitable 
Life; John T. Berry, Mutual Benefit, and 
T. C. Baskette, Travelers. The alter- 
nates are: H. B. Alexander, Aetna; Wil- 
liam H. Carter, Bankers Life; D. G. Bran- 
don, Penn Mutual; R. A. Henry, Reserve 
Loan; E. E. Elam, Home Life; E. T. 
Holt, State Mutual of Massachusetts; 
M. A. Simpson, Metropolitan; M. Y. Sloan, 
Columbian National, and Col. J. D. Tor- 
rey, Mutual Life. 


Volland Insurance $80,000 

P. F. Volland, Chicago art publisher, 
shot and killed several months ago by 
Mrs. Vera Trepagnier of New Orleans, 
who was recently convicted of man- 
slaughter and given a penalty of one 
to 25 years in the penitentiary, carried 
$80,000 life insurance, including $50,000 
in the Berkshire Life, $15,000 in the Penn 
Mutual and $15,000 in the Massachusetts 
Mutual. He also had $18,000 accident in- 
surance in the Preferred Accident, $10,- 
000 in the Connecticut General and $7,500 
in the Pacific Mutual, all of which will 
be paid by the companies as a result of 
the manslaughter verdict. 

Mr. Volland’s death was the result of 
a dispute over a miniature of Washing- 
ten, owned by Mrs. Trepagnier, and sup- 
rosed to have been an historic relic, 


| which Volland agreed to. reproduce and 


on which he paid Mrs. Trepagnier $500 
advance royalty. © His’ investigation 
failed to establish the authenticity of 
the miniature, according to his friends, 
and he did not push it, so that Mrs. 
Trepagnier’s royalties on the sales did 
not amount to the sum advanced to her, 
tut she contended that she had not got- 
ten what was due her. 


Expenditure of more than $20,000 in 
advertising for educational purposes in 
the interest of life insurance is planned 
by the general agents in Virginia. It is 
thought likely that the plan will take 
tangible shape at an early date. 


Tie Up With Us 


We are pushing an expansion drive in Montana, where our 
men are doing a splendid business. We are opening new terri- 
tory, and need a few experienced men to develop it. 


You Will Never See 


A better chance to tie up with a prosperous, progressive life com- 
pany doing business in 25 States. If you are a real producer we 
can make you an offer that you cannot afford to disregard. 


We Need a Manager 


for excellent territory in Idaho or Utah. This is an opportunity. 
Grasp it. 


The Bankers Reserve Life Company 


Robert L. Robison, President 
Walter G. Preston, Vice Pres. ames R. Farney, Vice Pres. 
Ray C. Wagner, Secy. Treas. 


Omaha, Nebr. 











The Company that 


Leads them all in Kansas 





Invites correspondence on the subject of Agency connections 
in territory of real productiveness. 


The Farmers & Bankers Life Insurance Co. 


WICHITA KANSAS 





























The Verdict of the Great Jury 


- Your success as an underwriter depends upon the verdict 
brought in by the greatest jury in the world—the American public. 
For sixty-eight years the Massachusetts Mutual has been building 
up a nation-wide reputation. Its friends are everywhere and are 
ever ready to testify to the faithful and efficient service that it al- 
ways renders. There is no better company to buy from and no 
better company to sell for. 


Occasionally we have a General Agency opening. 
JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


Springfield, Massachusetts 
Incorporated 1851 











We have something to offer in the way of a general agency that is 
very attractive to find with an old, conservative life company. It 
wil] pay anyone interested to investigate. All commumieations 
confidential. Address 77-P, care The National Underwriter. 














CONSERVATION OF BUSINESS 
We are reinstating, revamping and cleaning up indebted policies for a number of Life Companies, 
thus standardizing and conserving the business, increasing the income, preventing lapses, and keeping 
the policyholders satisfied, and at practically no expense to the Companies. 
Our references cover eighteen years of satisfactory service, and we respectfully solicit your patronage. 
THE OTIS HANN COMPANY, Inc. 
10 So. LaSalle St. Chicago, Illinois 
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WANTED —+to get in touch with men capable 
of developing General Agencies in north and north- 
western States. 


Our proposition to men of character and ability 
is worth looking into. 





MISSOURI STATE LIFE INSURANCE COMPANY 


Home Office: Saint Louis, Missouri 
M. E. SINGLETON, President. 








ot PO 


| 1867 1919 


EQUITABLE ‘LIF EOFIOWA 


Announces New Policy Forms 
INCORPORATING: 


| Increased Total Disability Benefits 
Double Indemnity Benefits 


and 
Other Increased Benefits and Privileges 
Low Net Cost and Best Service to Policyholders 


For Agency Connections, Address HOME OFFICE, DES MOINES 























Organized 1871 ( 
LIFE INSURANCE ee OF VIRGINIA 
Richmond, Virgin 
OLDEST—LARGEST__STRONGEST 
Southern Life Insurance Company 
Issues the most liberal forms of Ordinary Policies 
from $1,000.00 to $50,000.00 and 
Industrial Policies from $12.50 to $1,000.00 
Condition on December 31, 1918: 


Assets ..... ee ee eee Sue noel eee tows Ncicmsecee .-$ 18,362,862.75 
SRRIILINOR ee et kl ol eins ot le oa enamel tials does : 78 
Capital and Surplus................ sees ee eeeee eee eeeeenees weeee — 1,736,037.97 
Insurance in Force............ sep wecteceriomeueeer sens "1. 149, 170,320.00 
Payments to Policyholders.......... EcachuhWanksinies siisats 2,376,218.75 


Total Payments to Policyholders since » Onecalation. eee eee ee o$21,988,834.83 
JOHN G. WALKER, President 
Nn 








THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh F"pcigce"* Pittsburgh, Pa, 














“SAFE AS A GOVERNMENT BOND’ 


The OHIO STATE LIFE 


LIFE. HEALTH, ACCIDENT““° MONTHLY INCOME INSURANCE. 
sistem LATEST POLICIES AND AGENCY CONTRACT Birdz-\ae 


Openings OHIO. IND.. KY.. MICH. and W.VA Write Columbus 








fl Cai phe A OF OUR We have a contract for you under which your 
JERVICE income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY miciicin 


Cash Capital $200,000.00 V. D. CLIFF, President 

















NEWS OF COMPANIES 




















Conservative Life of Wheeling, W. Va. 
—The West Virginia department has ex- 
amined this company, going over its last 
year’s business. The assets were found 
to be $967,951, capital $289,710 and net 
surplus $45,403. Its total income was 
$388,818, total disbursements $254,795, 
New premiums were $67,410 and its re- 
newals $259,632. The following are ex- 
tracts from the report: 

“A very complete check was made of 
the company’s books, which were found 
in excellent condition, and no comment 
is made upon items of assets or other- 
wise which were found satisfactory. The 
company is having a good growth and 
is putting a heavy volume of business 
on its books at the present time. It 
writes nonparticipating business only. 
The death claims have been promptly 
paid and appear to have been handled in 
a sense of fairness and justice. 

“The company appears to be making 
a good deal of progress, and it is grow- 
ing rapidly and its capital stock and sur- 
plus accounts are such, especially when 
the amount and character of the busi- 
ness are taken into consideration, that 
the policyholders can feel they have a 
good big margin of safety over and 
above what they might need to reinsure 
their policies. The company specializes 
on what it calls the “multiform” policy. 

“The books and records of the com- 
pany are well arranged, show readily 
the condition of each account, and per- 
mit of easy progress in auditing the 
company. The home office expenses are 
not high; the amount paid for salaries 
being especially low. The business de- 
tails of the company are being carried 
on in an efficient manner.” 


* *K OK 

Merchants Life, lowa—Its semi-annual 
statement shows assets $3,274,480, capi- 
tal stock $400,000, net surplus $85,090, 
insurance in force $59,252,823, business 
issued $6,176,141, business lapsed $1,302,- 
800, increase in paid for business $4,164,- 
122, mortality ratio 634% percent. The 
volume of new business increased at a 
very satisfactory rate. The old business 
is very persistent, its lapse ratio being 
2.1 percent. The mortality rate is just 
about normal as the ratio of the first six 
months of last year was 64.5 percent. 
President W. A Watts can be congratu- 
lated on the showing that the zompany 
makes. 


Kansas Life—It has gotten out its semi-! 


annual statement showing transactions 
for the six months. Its total premiums 
were $117,323, total income $154,875. It 
paid policyholders $36,389, and its total 
disbursements were $114,394. The Kan- 
sas Life is writing as much new busi- 
ness as it cares to. The increase in its 
rolicy reserve for the first six months 
amounted to $58,161. Like all other com- 
panies, its mortality ratio was higher 
the first three months of the year, but 
it has been very low since then. The as- 
sets are $873,546, capital $400,280, and 
surplus $241,390. The insurance in force 
is $6,793,196, increase $902,962. The as- 
sets increased $49,540. 


* * * 

Western States Life—Its new business 
the first six months amounted to $4,218,- 
000. It now has $30,420,000 insurance in 
force, gain $3,390,000 since Jan. 1. Its 
assets are $3,832,000, gain $286,000, total 
rremium income $601,000, total income 
$733,000. Death claims the first six 
months were $194,000, as compared with 
$90,000 the first six months of 1918. 


“Disability” Not Accident Insurance 


The Union Central Life in instructions 
to agents regarding the company’s new 
disability clause warns them against let- 
ting prospects think that they are get- 
ting accident insurance under such a 
clause and points out that it does not 
become operative unless a man is totally 
and permanently disabled. 

Comparisons prepared by H. S. Stand- 
ish, statistician of the Chicago office of 
the Union Central, are attached show- 
ing the agent at what cost he can give 
a client $10,000 ordinary life and $10,000 
fixed indemnity accident insurance in 
any regular accident insurance company, 
as compared with the cost of life insur- 
ance alone under some of the disability 
clause policies which are now being is- 
sued, referring also to the double in- 
demnity feature of the accident policy, 
which is now being included in some 
life policies, and other features of the 
accident insurance which are not cov- 
ered by the disability clauses in the life 
policies. 


GOne-fourth of our 
new insurance, first 
quarter of 1919, 
was taken by Wis- 
consin people al- 
ready insured in this 
Company. 
Gardlanfite 


IN WISCONSIN ONLY 


C. L. MILLER 


Director of Sales 
MADISON, WIS. 

















HOME LIFE 
INSURANCE CO. 


(Purely Mutual) 

256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 
The 59th Anuwual Report of the Home Life 
Insurance Company shows over Four Mil 

lien Dollars paid te policyholders in 

ef which over Seven Hundred 

was in dividends. The influenza pneumonia 

epidemic caused an abnormal mortality, 

greater than any experienced in the Com- 

pany’s history, but notwithstanding this 

the assets show an increase of more thaa 

Le and are now over Thirty Six Mi 
ars 

The total insurance in force was increased 

during the year 8.6% and is now nearly One 

Hundred and Fifty Nine Millien Dollars. 

W. A. R. BRUEHL & SON 


General Mi: 
Central and Southern Ohio and 
Reoms 601-606 The Fourth Nat. Bank Bldg. 
CINCINNATI, OHIO 


HOYT W. GALE, General 
For Northern Ohio 

229-232 Leader-News B 
CLEVELAND, OHIO 





et 4 





Manager 








A Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutual 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members. 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 














“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 


DES MOINES _ (R-T Bidg.) IOWA 
TERRITORY 
IOWA SOUTH DAKOTA 











July 
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“SOMETHING 
NEW FOR 
AGENTS" 





National 
American 
Life 

Insurance 
Company 





Burlington, lowa 








AGENT! 
Do you care for QUALITY, not 
sib: Age, Sound Experience, 
Low Cost, a Splendid” Record 
for 70 years? 


Then why not take a General in 
its HOME STATE > ” 


The German Mutual Life, name to be changed to 


THE MUTUAL LIFE 
OF ST. LOUIS 


OUR AGENTS AND POLICY HOLDERS 
STICK! WRITE THE HOME OFFICE 

















ACTUARIES 
[M2 F. CAMPBELL 


CONSULTING 
ACTUARY 





76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 
ce J. HAIGHT 


CONSULTING 
ACTUAR >} 


811-812-813 Hume-Mansur Bldg. 


INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 


Chemical Building ST. LOUIS, MO 


T J. McCOMB 


COUNSELOR AT LAW 
CONSULTING ACTUARY 


Premiums, Reserves, Surrender Values, etc., calewx 
lated. Val tions made. 
Policies and all life Insurance forms pared, 
The Law of Insurance a S; ty. 


Colcord Bidg. 
OKLAHOMA CITY 


J H. NITCHIE 
e ACTUARY 


Telephone 1223 Assuciation Buildia 
Central 8462 19 S.LaSalleSt., CHICA 


ARRIS E. VINEBERG 


Fellow Actuarial Society of America 
Fellow American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1437 First National Bank Building 
CHICAGO 


FPREDERIC S. Ss. Wieenosen FA 4 
CTUARY AND-EXAMIN 
pow Security Building 


DES MOINES, IOWA 























NEW AGENCY MATERIAL 
EASIER TO OBTAIN 


(CONTINUED FROM PAGE 1) 
insurance is not protection for the 
family. It is merely a burial fund. A 
new idea of what life insurance is has 
dawned upon the public in general. Ten 
thousand dollars of life insurance, re- 
garded a few years ago as a fairly high 
figure, is now realized as inadequate 
for the needs of the average family. 
This new conception of life insurance 
is not merely a passing phase. It is 
permanent. People will think of life 
insurance in larger terms hereafter. 
The days of the ones and twos are 
gone. The prospect approached for 
life insurance today discusses the sub- 
ject more intelligently, and with a new 
understanding of what is meant by pro- 
viding for the family. This new, and 
undoubtedly permanent, attitude to- 
ward life insurance is another factor 
that is aiding in bringing the right 
kind of agency material into the life 
insurance ranks. The selling of life 
insurance no longer is, if it ever’ was, 
a peddler’s propostion. ‘The life insur- 
ance salesman, today is more of a finan- 
cial advisor than ever. 

Part Timers Interested 


One of the noticeable developments 
in the sales end of life insurance dur- 
ing the last year, is the increase in 
business received from fire insurance 
agents, country bankers, general insur- 
ance agents, and others in the smaller 
points and rural communities holding 
part time contracts. The man conduct- 
ing a general insurance agency has, 
within the last year, commenced to 
see the distinct advantages of devot- 
ing more time to the sale of life in- 
surance, as the amount of the average 
premium has risen steadily. Prospects 
for ones and twos have become pros- 
pects for five and tens. The size of 
the commission earned on life insurance 
has multiplied. The earning possi- 
bilities in life insurance greatly over- 
shadow anything that can be accom- 
plished in the sale of the fire or general 
casualty lines. A number of the mid- 
dle western companies report that sev- 
eral good full time men have been re- 
cruited from the ranks of the general 
writing insurance agents within the pe- 
riod that life insurance writings have 
been so heavy. 

Position of Salaried Men 


Other agency managers state that 
the better class of salaried men are 
more easily obtainable as life insurance 
salesmen at this time. Men who have 
been earning $200, $250 and $300 a 
month find that what was once a good 
salary is now hardly sufficient to cover 
current expenses. They find it more 
dificult each month to cope with the 
increased cost of living. Their salary 
is fixed and does not advance as rap- 
idly as living costs. Many men 45 or 
40 getting, say $250 a month realize 
that their salary will never be very 
much higher. The life insurance agency 
manager has something very attract- 
ive to offer such a man. With business 
coming in as it is from all classes of 
people, a man capable of earning a 
salary of $250 a month can go out and 
equal his old salary in the first month 
selling life insurance. Men able to 
earn some $2,500 to $3,000 a year are 
usually possessed of more than ordi- 
nary ability. They have the qualities 
that will enable them to sell life in- 
surance. Until now they have been 
inclined to frown down upon the life 
insurance salesman. Today they see 
him as a man of high earning power. 

All Salesmen Making Money 


It is found, however, that salesmen 
in other lines working on the commis- 
sion basis are not being won over to 
life insurance. Business is so good in 
all lines that the salesmen selling al- 
most anything on the commission basis 
is making big money. Men so situ- 
ated are not interested in what the life 
insurance general agent has to offer, 
and are not coming into life insurance 
work. 











“The Oldest Company in America’ 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
modern life insurance. The “contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form of all Life Income 
contracts. 


“Mutual Life’? —known in every household. Unexcelled 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 

















MORE POWER TO YOU 


The more push there is behind 
you the more power you have. We 
furnish the push. This push is the 
help we give our men. No other life 
insurance company does as much 
to insure the success of its Field 
Force. Ask any Bankers Life man 
or write 


Bankers Life Company 
DES MOINES 














Columbia Lite 


Insurance Company, C™SNo™ 





We are all proud of Columbia these days. It is 
a name on every tongue. It stands for liberty, de- 
mocracy, freedom from military dictatorship. 

The name, COLUMBIA LIFE OF OHIO, also 
has come to mean justice, liberality, honesty and 
high-mindedness in life insurance operations. When 
you think of this company you think of equity to 
agents and policyholders. 

The Columbia Life has back of it a strongly but- 
tressed board of directors, who are seeing to it that 
the company is given every chance to develop. Its 
officers are men of wide insurance experience. 

It offers as policies, contracts well ballasted, that 
give every possible benefit consistent with safety. 


S. M, CROSS, President and General Manager 
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AGENCY MANAGER for Indiana and Michigan—one who has a 
record as a personal producer and has had success in getting Agents 
to write business. All of our policies are unrestricted. Complete 
line to work with. Combination Accident and Health Policy for 
Business and Professional Men, $5,000—$25.00—$25.00, costing 
$9.00 quarterly. No better policy issued anywhere. Monthly 
payment department equipped to handle big volume. Direct Home 
Office connection to right party. For particulars address 


INCOME GUARANTY COMPANY 


Wanted 





SOUTH BEND INDIANA 














alles 


"a 





Indiana National Life Insurance Co. 
INDIANAPOLIS 
Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


@u1 policy contracts are liberal and modern, having many Our Home Office is “er rea our agents are pleased: with 
teatures that appeal to agents and prospects. the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 














FIRST RURAL OLD LINE COMPANY 


Low participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE COMPANY OF AMERICA 


FRANCIS F. McGINNIS, President, General Counsel and Founder 


We are writing at the rate of over three millions a year and have a particularly attractive prop- 
osition for men with clean records who can deliver the goods—ae General, State or District Agents. 


WILLARD E. KING, Vice President and Manager of Agencies FRANKLIN A. BENSON, Secretary and Superintendent of Agents 
Home Office: BAY CITY, MICHIGAN 




















| 


Standard Life Insurance Company 
HOME OFFICE, DECATUR, ILLINOIS 


All we ask is an opportunity to show to 
patente ct se te time or wed: for Shine enutilines sully %. 
whole time that we have the best proposi- Company operates in Michigan, Iowa, Illinois 
tion and opportunities for his future success. Nebraska, Kansas, Oklahoma, Missouri and Indiana 


Approximately $35,000,000 insurance in force. 


Address the Company at once for agency con- 
tract and territory. Salary and expense allowance 

















THOMAS J OWENS, President DR. ALBERT SEATON, Vice-President and Medical Director CLAUDE T. TUCK, Secretary 


CENTURY LIFE INSURANCE CO.,, inoranapotts 


Capital, $200,000 NO ORGANIZATION EXPENSE Surplus, $100,000 
All of the stock is held by a few substantial business men Managed by men experienced and familiar with all de 
of Indiana who believe in the ability of the management to partments of life insurance work. 
build ,reallife insurance company. 
We offer agents experienced management, superior policy contracts. 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 
Bf you want to be affiliated with an institution that has real red blood in its vems—that has elements of growth and permanency— 


Tell us where you want to work 











The Minnesota Mutual Life 
INSURANCE COMPANY 


EZ. W. RANDALL, President T. A. PHILLIPS, Secretary-Actuary writog mova basins esta a any ti Peeks pace 
We have just entered oun reserve = tae wise, “panbie ayy 
lly serving ee 
THE STATE OF KANSAS Tinee 1878. Insurance in force over $150,000,000. 
We are looking for one or two capable General Agents 


A REAL OPPORTUNITY 


For Particulars 


Address 
E. S. ALBRITTON, Supt. of Agencies, Saint Paul, Minnesota 


19,712 LEADS 


were inet among lity field men in 1918— 
the result of our direct es siveteng. This is “oy and 


A FEW AGENCY OPENINGS FOR THE RIGHT MEN 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
Walter LeMar Talbot, President 














NEWS OF LIFE POLICIES 





Values and al | Changes to Policy Literature Rate 


published yi Nay a $250 ad te - 




















Louisiana State Life 


The Louisiana State Life of Shreve- 
port, La., is getting out two new policies. 





Merchants Life of Iowa 


The Merchants Life of Des Moines has 
adopted a total and permanent disability 
feature providing for waiver of premium 
and monthly income to the insured. The 
following are the premium rates at age 
35: Ordinary life $1.90; ten pay life 
$3.05; 15 pay life $2.35; 20 pay life $2.00; 
10 year endowment 70c; 15 year endow- 
ment 90c; 20 year endowment $1.05. 





Southern States 


The Southern States Life of Atlanta, 
Ga., has adopted a double indemnity and 
disability clause and has eliminated the 
war clause from its policies. The addi- 
tional premium rates for both features at 
age 35 are as follows: Ordinary life 
$2.85; 20 pay life $3.53; 15 pay life $1.27; 
10 pay life $5.80; 20 year endowment 
$2.63; 15 year endowment $2.58; 10 year 
endowment $2.53. 





Southern Life & Trust 


The Southern Life & Trust of Greens- 
boro, N. C., is about to include double in- 
demnity accident insurance on all its life 
policies except term and joint life. This 
will be provided for by a rider to be at- 
tached to the main policy. At age 35 the 
additional premium for ordinary life is 
$1.44; for 20-pay life $1.63; for 15-pay 
life $1.98. 





Home Life’s Action 


The Home Life has voted to refund all 
extra war premiums collected and pay all 
war claims in full regardless of policy 
conditions. 


PROSPECTS NOW MUCH 
EASIER TO APPROACH 


(CONTINUED FROM PAGE 1) 


in conspicuous positions. It was widely 
read. 
Business in Better Position 


The result has been that men gen- 
erally have come to feel that life in- 
surance is a good proposition. The 
business, as a whole, has been ele- 
vated several notches in the opinion 
of nearly every man in the country, 
who reads anything at all. 


The man who was formerly inclined 
to brush aside gruffly or dismiss the 
subject of life isurance now has, if only 
in a hazy way, the opinion that life in- 
surance is valuable, and that the story 
that the life insurance man has to tell 
is at least worth listening to. The net 
effect so far as the soliciting agent is 
concerned is a more hospitable, and 
sympathetic prospect. This is not mere 
theory, but a condition that every life in- 
surance man knows exists, and should be 
closely followed up at this time. There 
will be less and less life insurance pub- 
licity on the part of the government. The 
big campaign has been closed, but the 
effect is still in evidence, and may be 
realized upon. 


Turn Up Undeveloped Business 


Another reason why the life companies 
are making big gains this year lies in 
the fact, Mr. Walker says, that much 
hitherto undeveloped business is now be- 
ing turned up by the agent who has 
made it a point to make an intensive cul- 
tivation of his territory. That is, many 
men who formerly were not financially 
able to purchase life insurance have been 
greatly benefited as the result of some 
sort of war activity, or even in an in- 
direct way, and now have a comfortable 
surplus to their credit. It is very sur- 
prising, Mr. Walker says, in going around 
the country, to see just who are purchas- 
ing life insurance at this time. General 
agents report that life men are digging 
up and writing prospects that were never 
considered worth spending any time 
with. 

Appearances Are Deceptive 


There have been so many ways in 














which merchants and business men have 
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been indirectly benefited by the war, that 
it is not an easy matter to say positively 
whether a man has funds at this time 
or not. Appearances and past experience 
are very deceptive. Business is coming, 
Mr. Walker says, from men who have 
been talked to about life insurance be- 
fore, but have turned the proposition 
down either because they were not in- 
terested or because they were not finan- 
cially in a position to buy. 

In other words, the life man who has 
shaped up an entirely new list of pros- 
pects, including in the list those who 
were formerly considered ‘dead ones,” is 
himself surprised at the results. There 
is no better evidence that the old con- 
ditions have passed, and that the new 
order of things is here. 

For the most part Mr. Walker says 








THE COLUMBIAN 
NATIONAL LIFE 


Insurance Company 


Boston, Massachusetts 


LIFE, ACCIDENT AND 
HEALTH INSURANCE 


Low Guaranteed Rates 











THE PEOPLES LIFE 
INSURANCE CO. 


Now convert- 

| ing Industrial 
i policies to 

i Ordinary. 
Splendid op- 
portunities for 








ELON A. NELSON 
President 
Home Office Building CHICAGO 


Chicago 











WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
— directly with the Home Of- 

ce. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 


that the business people of the country 
generally have prospered. It may be 
that a storekeeper, for instance, has not 
a particularly large bank account to his 
credit at this time, but he has in the 
last two or three years, perhaps lifted a 
mortgage, paid off a debt, or purchased 
some property, so that as a matter of fact 
he is decidedly in a stronger position 
than before, in spite of the fact that no 
more ready cash is in evidence. 


How Epidemic Helped 


The influenza epidemic has helped life 
insurance men principally in that it has 
almost entirely eliminated the feeling of 
confidence held by the successful or semi- 
successful business man. The epidemic 
was wide-spread. It struck everywhere. 
It was no respector of persons, and in 
fact carried away the more healthy. 
There is no one in the country today who 
has not lost either a relative or a close 
friend, as a result of influenza. Every 
prospect, therefore, is familiar with the 
circumstances of some friend. Either 
there was enough life insurance to im- 
press friends with the fact that had there 
been no life insurance, the conditions 
would be serious, or there was no life in- 
surance at all, and friends were able to 
see a pitiful example of the result of un- 
preparedness or lack of wisdom and 
foresight. In other words, the life in- 
surance lesson has been demonstrated 
graphically. 

This is about the condition of the 
average prospect that may be solicited 
for life insurance today. He is at least 
half way convinced. It is not necessary 
in many cases to tell the whole life in- 
surance story. The prospect does not 
have to be carried the entire length of 
the life insurance road. He has already 
covered one-half or one-third of the dis- 
tance. 


Life Notes 


The Eberhard Manufacturing Com- 
pany, which makes malleable iron cast~ 
ings used in saddlery hardware at Cleve- 
land, has taken out a group policy in the 
Travelers for its 1,000 employes. Presi- 
dent Champney of the concern is well 
known for his philanthropy. 


Last Saturday evening Jesse M. Whee- 
lock, general agent of the Northwestern 
Mutual Life for Colorado, New Mexico 
and southern Wyoming, entertained at 
dinner eight district agents of that com- 
pany. The party went from Denver to 
Milwaukee to attend the annual meeting 
of the Northwestern. 


The officers and employes of the 
Metropolitan Life in Salt Lake City en- 
joyed a picnic at Liberty park, the big 
municipal park, last week. The program 
included a series of athletic events and 
the committee on arrangements con- 
sisted of Arthur Miller, E. F. Ehlers, J. 

Cochran, Ej J. Jensen and P. lk. 
Holden. 


The Homesteaders at their quadrennial 
convention at the home offices in Des 
Moines last week joined with other fra- 
ternals in voting to increase the rates in 
hopes of overcoming the heavy losses 
from “flu.” Harry J. Green was ree 
elected supreme president and A. H. 
Corey, supreme secretary. Both live in 
Des Moines. 


The Atlantic Life has acquired addi- 
tional property in Richmond for a home 
office site. It is now in possession of a 
frontage of 68% feet on North Ninth 
street with a depth of 103 feet along 
Franklin street. Officials of the com- 
pany stated that it would be several 
years before work on the new building 
would be started. 


Thomas Turner and A. W. Crary, heads 
of the Crary-Turner agency of Fargo. 
have arranged for the annual conference 
of Northwest National Life agents at 
Shoreham, Minn., beginning August 3. 
They expect to entertain a party otf 
about 35. Many of the agents also wit! 
attend the Northwest congress at Duluth 
early in August. 


President and Mrs. George Kuhns of 
the Bankers Life of Des Moines presided 
at a dinner tendered Judge and Mrs. 
William S. Ayers. Judge Ayers was re- 
cently advanced to general counsel for 
the company, succeeding the late I. M. 
Earl. There were twenty-eight guests, 
including the officers of the company, 
the directors and their wives. 


Lieut. Bowling B. Boyd, American 
National Life of Galveston, having won 
third place in his company during the 
months of June and July, leaves Nash- 
ville, Tenn., for Galveston this week, 
winning a three weeks’ vacation and all 
expenses for his splendid record. Boyd 
has sold close to $200,000 since his dis- 
charge from the army three months ago. 


The Topeka Association of Life Under- 
writers held the annual picnic for the 
members and their families last Satur- 
day. It was one of the most enjoyable 
affairs the organization has ever given 
and had the largest attendance of any 
of the association's picnics. H. O. Gar- 
vey, general agent for the Massachusetts 





Dec. 31—1888... 
1898.. 
1908.. 


1918.. . 


Ten-Year Periods 


Ascets Insurance in Force 
-$ 104,307 $ 889,073 —.- — 
321,505 392. 99-1 
3,621,170 


15,758,208 


Organized February 23rd, 1888 








A Record of Thirty Years of Progress— 


Income Policies Iseusd 
$ 2,128,182 $460,386 
-. 12,088,346 1,169,329 


35,887,982 2,199,357 


The WESTERN and SOUTHERN 


Life Insurance Company 
W. J. WILLIAMS, President 


CINCINNATI 


Attractive Opportunities 
Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 


Western Pennsylvania and Michigan 








young men and 
cational 


We insure males 
contract with us 


month of 


atill more. 


and females at the same rates. 
we will let you write our insurance for 


CHICAGO, ILLINOIS 


A Wider Field —An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up to $3.000, to 
young women as young as age 
and Business Start Endowmen 
limit for Ordinary Insurance down to age 2 hel 
we have other ee that h 
our — in the rural districta 
Policies. As regards adults, we write contracts with Double 
sions aa any kind of fatal accident, or ey de Double ap eomg 
travel accident only. as may by desired. We i 
waiver waleral Premium and Disability Annuity or Instalment ae features. 
If you cannot —- a full time 


insurance and Edu- 


tective 
sg oe ool a ee ee 


ts considerably, and 


e issue Pusticionting and Non-Participating 


ndemnity provi- 
with 


side line, as 


long as your Company does not object. Some are climenaulh as $10,000 a 
is insurance for us as a side hi 


OLD COLONY LIFE INSURANCE COMPANY, 








WANTED: 


and expenses. ress: 


GALVESTON, TEXAS 


SUPERVISOR of Agents 
: for the State of Okl 


Must be acquainted with the territory and have had experience in securing and 
training new agents. Add 


J. FRANK MONTGOMERY, Agency Manager 
American National Insurance Company 


oma. 











B. H. WRIGHT 
President 


1 


State Mutual Life Assurance Company 


OF WORCESTER, MASSACHUSETTS 


Incorporated 


1919—SEVENTY-FIFTH ANNIVERSARY YEAR 


For 75 yeare—tar longue than the average en STATE MUTUAL has 


ed unsurpassed 


tection and 


Service. 


Additions are made to our agency force when ‘the right men are found. 


STEPHEN IRELAND 
Superintendent of Agencies 


D. W. CARTER 
Secretary 
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UNDERWRITER, 
Chicago, for particulars. 





Very Few Life Insurance Men Make Good Without 


SYSTEM 


The Systematic Salesmanship Outfit will provide 
you with a good system. Write THE NATIONAL 
1363 Insurance Exchange, 





























Mutual, was in charge of the program. 


Write for Territory 


Are You Permanently Established? 


Pennsylvania—Ohio— West Virginia 
PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 
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WILLIAM H. HUNT, President 


CLEVELAND, OHIO 


IRRESISTIBLE 
AS THE TIDE 
is our progress in 1919. 
A greater volume of 
business was reported in 
the first five months than 
for the full year of 1918. 


Are you interested ? 


THE CLEVELAND LIFE 


Howard S. Sutphen, Vice Pres. and Mgr. of Agencies 








GREATEST 
ILLINOIS 


COMPANY 


WANTS GOOD MEN 


AND 


PWILL PAY THEM WELL 


Once an 
Illinois Life 
Man 


Always an 
Illinois Life 
Man 


GREATEST 
ILLINOIS 


COMPANY 


WANTS GOOD MEN 
AND P 
WILL PAY THEM WELL 




















How much POWER have you? 


AVE you ever been solicited by a man 
H who did not know his business? What 

kind of an impression did he make on 
you? 

Learn enough about Life Insurance to an- 
swer ordinary questions. Easy Lessons in 
Life Insurance is simple enough for a begin- 
ner, complete enough for the president of a 
life company (not for an actuary). It is not 
technical, but tells clearly all that anyone in 
the field needs to know. 

Knowledge of Life Insurance pays an agent 
in dollars and cents. It helps him close busi- 
ness. Confidence in the salesman is a big part 
of every sale, and an agent’s evident knowl- 
edge of his business increases the prospect’s 
confidence. 

An agent need not be an actuary. There is 
danger of tiring a prospect with “figgers.” 
What an agent should have is a knowledge of 
the fundamentals of his business. He can get 
it by reading 


Easy Lessons in Life Insurance 
by J. A. Jackson 
Price $1.00 


Quantity Prices 


UP MODES. sins case 95c each SO copies.......... 90c each 
25 copies.........924%4c each 100 copies.......... 85c each 
BD 9 ADDRES kas cs ccna ckswiss hub hobwersaeseessenew 80c each 


THE NATIONAL UNDERWRITER 


1362 Insurance Exchange Chicago 




















NOW ON SOLID BASIS 


TEXAS COMPANIES TO REMAIN 


Weeding Out Process Has Been Com- 
pleted—Present Companies All 
in Good Condition 


DALLAS, TEX., July 28—A visit to 
the home offices of all of the Texas 
life companies brings the conviction 
that with one or possibly two excep- 
tions, the life insurance companies hav- 
ing home offices in Texas are here to 
stay. Texas life insurance has sifted 
down to a_ solid, substantial basis. 
There will be no further reinsurances 
or realignments. 

In the earlier days some of the Texas 
life companies had rather unsavory 
reputations. Following the enactment 
of the Robertson law there were at 
one time 22 home companies in Texas. 
They were promoted and exploited on 
the theory that the withdrawal of the 
big eastern companies would create a 
place for a score or more Texas com- 
panies. Many were purely promotional 
schemes and fostered by men who had 
no legitimate place in the life insur- 
ance business. As time went on, they 
began to fall by the wayside, passing 
out chiefly via the reinsurance route. 

Speculating Days Over 


Now all of the speculative element 
has been eliminated. The Texas com- 
panies in business at this time are 
headed by men who are seriously and 
earnestly in the life insurance business. 
They are not promoters. They are 
furnishing Texans with good Texas 
life insurance. The temptation for 
promoters to juggle life insurance 
stock in Texas seems to have passed. 
There is only one life company in the 
process of organization in the Lone 
Star State, and that is not being 
floated on the old time high pressure 
basis. All of the high pressure stock 
salesmen are bending their energies 
toward the sale of oil stock. A life 
insurance company cannot compare, in 
the stock salesman’s estimation, to the 
organization of oil companies. The 
old “fast and loose” days in Texas life 
insurance are gone. 


Now on Solid Ground 


Today the state is little different 
from any other state in that it har- 
bors about the normal number of home 
companies (nine in all) and the busi- 
ness is being secured by all compa- 
nies operating in the state on a safe 
and sane basis. The old time get-rich- 
quick, general agency contracts have 
been cancelled. Companies are not 
digging into their surplus accounts to 
get funds with which to purchase new 
business. Most of the Texas com- 
panies are beyond the experimental 
stage and have plenty of resources to 
draw on. It makes quite an impres- 
sion upon a visitor to Dallas to see 
that the Great Southern Life, South- 
land Life and the Southwestern Life 
all have imposing home office build- 
ings. They carry with them the idea 
of solidity. The American National 
Life home office building at Galveston 
is the largest structure in that city and 
was erected at considerable expense. 


At Waco the 22 story home office. 


‘building of the Amicable Life can be 
| seen for miles around. 


Northwestern Mutual Life Election 


MILWAUKEE, WIS., July 29—Four 
new trustees were elected by the policy- 
holders of the Northwestern Mutual Life 


at the annual election held July 16 at} 


the home office in Milwaukee. They are: 
Oliver Clyde Fuller, president of the 
First Wisconsin National Bank of Mil- 
waukee; Maj. Howard Greene, Milwau- 
kee; Frank J. Sensenbrenner, manufac- 
turer, Neenah, Wis., and Edward A. 
Uhrig, coal operator, Milwaukee. 





The West Coast-San Francisco Life has 
been licensed in Colorado. 





CUTTING DOWN LAPSES 


PRESIDENT BABBIT’S VIEWS 


Head of Great American Life Adopts 
Reward System for Persistency 
of Insurance 


President Stephen M. Babbit of the 
Great American Life of Hutchinson, 
Kans., desires to have his agents make 
a record for persistence. Each agent 
who writes, delivers and pays for in 
cash within 30 days from the date of 
the application $125,000 of any form 
of life insurance except term, during 
the next 12 months and provided 80 
percent of the business so paid for re- 
news and is in force at the end of 
the second policy year, will get 2% 
percent as a single bonus renewal com- 
mission. In commenting on lapsation, 
President Babbit said: 


Should Renew at Least 79% 


I believe that every agent who works 
for the Great American desires that his 
agency be a profitable agency to his com- 
pany. As a matter of explanation in this 
connection I will say that in my judgment 
if an agent fails to renew 79% of the busi- 
ness which he writes, his contract and 
his agency are valueless to his company. 
In other words, the cost to the company 
of securing new business is so great that 
it can be truthfully said that if a com- 
pany only renews 70% of its first year’s 
business it would suffer a loss by reason 
of this fact sufficient to cause the com- 
pany to operate as a whole for at least 
five years before breaking even on the 
business so written. Likewise, if only 
60% renews, the unprofitable period 
would be in the neighborhood of ten 
years. 


Wants Only Good Business 


Judging from my own experience in 
the field, I would say that each agent 
should by all means renew 80% of his 
business. If as an agent of this com- 
pany you find that 80% of your business 
has not renewed, I would advise that you 
give the matter careful thought and con- 
sideration. 

I want to say that this company wants 
business and lots of it, but we want only 
good business, and for your information 
will state that if we can detect bad busi- 
ness, it will be cut out and policies will 
not be issued, neither will this company 
issue policies for greater amounts than 
in its judgment the applicant is able to 
carry. Therefore, please bear in mind 
this fact and build up your agency by 
securing applications from people in your 
various communities who are able to 
carry and who have an honest and high 
regard for life insurance and their policy 
with you. 


Opposes Deposit Withdrawal 
AUSTIN, TEX., July 29.—The Interna- 


tional Life has once again come to the 


force in Texas and once more the ques- 
tion of a consolidation was at the bot- 


tom of the controversy. This time it was 


a bill by Senator Hertzberg of San An- 
tonio which was the cause of an adverse 
decision to the International Life. The 
Texas life companies opposed the bill. 
The measure in question proposed to 
permit an absorbing company to with- 
.draw the deposits of the absorbed con- 


‘cern, in this case the American Home 


Life of Fort Worth. Its announced pur- 


pose was to obviate the necessity of 


life companies carrying double reserves. 

When the bill came before the senate 
committee Senator Woods suggested that 
the opinion of Commissioner Briggs be 
obtained and control in the matter. This 
was done and Mr. Briggs returned an 
adverse decision in the case, not on the 
general principle, but on the specific facts 
of this case. 


Seek Revocation of Licenses 


FARGO, N. D., July 29.—The North 
Dakota Underwriters Association is en- 
gaged in a good work in attempting to 
cancel the licenses of men held to be 
irresponsible. 

At a meeting of the executive commit- 
tee of the association, held in Fargo, July 
9, the hoard passed on a group of affida- 
vits that have been prepared with refer- 
ence to the past record and the business 
integrity of three agents licensed to sell 
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IN ALL THAT IS GOOD 


IOWA 


AFFORDS THE BEST 








ROYAL UNION 
MUTUAL LIFE 


Insurance Company 


Des Moines, lowa 








PATHFINDER to 
Western Insurance Stability 








@jEaming over six per 
cent on its investments. 


q Low Rate of Mortal- 
ity. 
Q Liberal Dividends. 


@| Policies that have a 
Selling Force. 


@ Agency Contracts 


that are Modern and 
Just. 


@Has dealt with the 
public for twenty- 
eight years and holds 
the confidence of its 

| patrons. 


@ Writes both Annual 


and Deferred Policies. 








ROYAL UNION 
MUTUAL LIFE 


Insurance Company 


DES MOINES 
IOWA 








life insurance in North Dakota. These 
affidavits have subsequently been placed 
before Commissioner Olsness, with the 
petition that he cancel the licenses of 
the three men. 

When the investigation was originally 
undertaken Commissioner Olsness as- 
sured the underwriters that he would 
take action. in accordance with the 
recommendations of the executive com- 
mittee of the association. 





Many Added to Century Club 
Although complete figures are not yet 
available, it is believed that nearly 1200 
agents of the Equitable Life qualified for 
membership in the society’s Century 
Club, during the year ended June 30. To 
gain the coveted honor, an agent must 
write not less than $100,000 of paid for 
business within the twelve months. The 
majority of the qualifying members not 
only reached the allotment, but passed 
it by safe margins. No less than 250 
wrote $250,000 each, while one star pro- 
ducer was responsible for $3,000,000. In 
celebration of its sixteenth anniversary, 
the Equitable Life will hold a series of 
business conferences at New York City, 
during the last week in August. All 
members of the Century Club will be in- 
vited to attend the gathering, and will 
be assured in advance of a profitable and 
pleasant time. 


Get Part of Money Back 


HARRISBURG, PA., July 29—The 16,000 
policyholders of the Pittsburgh Life and 
Trust, which failed last year, have been 
paid at the rate of 72% cents on the 
dollar, the Allegheny county courts hav- 
ing signed an agreement to that effect. 
Commissioner Donaldson took the 
matter up in the courts, after it was de- 
termined that the failure of the North 
Penn Bank of Philadelphia would not 
interfere with the policyholders’ money 
placed there by former Commissioner 
Ambler. It was found by the state bank- 
ing department examiners that the entire 
fund was safe. 














Three Make $200,000 Club 


COLUMBUS, O., July 29—Guy Howard, 
J. T. Highland and F. P. Hartinger, 
agents for the North American Life at 
Columbus, have already made the com- 
pany $200,000 club this year. 

H. O. Kramer, state manager for Ohio, 
opened up this territory about two years 
ago. Last year the agency paid for 
$827,000 and so far this year has written 
and paid for $175,000 over that amount. 
The lapses in the year’s business have 
been but 6 percent. 

Mr. Kramer intends making his agency 
a cooperative one. He now has 26 pro- 
ducers at work. 


Mutual Life Convention 


Some 300 agents have qualified as dele- 
gates to the annual convention of the 
$200,000 Field Club of the Mutual Life. 
The gathering will be held Aug. 27-28 
at the Chateau Frontenac, Quebec, Can- 
ada. Officials from the Home office 
scheduled to attend are Vice-President 
George T. Dexter; Stewart Anderson, 
associate manager of the company’s 
literary department, and Fred Dexter, 
agency inspector. The welcoming ad- 
dress will be delivered by James A. 
Church, president of the Club, who since 
the beginning of the year, has been the 
company’s manager at Columbus, Ohio, 
and as such, is no longer eligible for 
membership in the Field Club. 


YOU CAN’T DISCOURAGE HIM 

No man can be defeated who will not be 
discouraged. 

Think of that the moment you begin 
to feel the least bit discouraged—No man 
can be defeated who will not be dis- 
couraged. 

It’s common sense, sound as a dollar. 

The very greatest, best way never to let 
a feeling of discouragement get a hold on 
you, is to keep thinking about and work- 
ing at your selling insurance so hard that 
you actually haven’t one bit of chance to 
get discouraged. The money that’s bound 
to come to you as a result of doing so 
will feed your enthusiasm, buoy you up, 
and make a prosperous, high standing 
business man of you. It will do it as sure 
as God made little green apples and big 
ripe ones. 
lives for years and years. 
fail! 

And don’t forget that the harder you 
hit up the work the sooner you'll realize 


It can’t, can’t 














all of your splendid ambition.—IJnterna- 





AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 








INDIANAPOLIS, 
Established 


IND. 
1899 


HERBERT M. WOOLLEN 


PRESIDENT 




















The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 
Admitted Assets.................56.55. seeeee$ 3,286,468.00 
Insurance in Force................ cccccocces AG EMEC aeee 
Surplus to Policyholders........... ues onan 383,467.60 


New Continuous Monthly ieee Policies 
Splendid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from responsible parties. 


Dr. W. O. THOMPSON G. W. STEINMAN 
President 


Secretary 











Courteous—Safe—Conservative 


Great Republic Life Insurance Company 


LOS ANGELES, CALIFORNIA 


Capital $500,000 Fully Paid 


A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 








We’ve proven it in our own | 





tional Lifeman. 











THE FARSEEING AGENT KNOWS 
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of BOSTON, MASS. 


MUST WIN ALL THE TIME 
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EVERY: POLICY || 


PEORIA LIF 


A-FARM- MORTGAGE 


BEHIND 


Why Our Agents 
Succeed Rapidly—12 Reasons 


1—We Insure Both MEN and WOMEN on equal terms. Women are important factors in 
business today. 
2—We Sell both PARTICIPATING and NON-PARTICIPATING Policies—A Big Ad- 
vantage in meeting competition. — 
3—WE INSURE TOTAL ABSTAINERS AT REDUCED RATES—How many Total 
Abstainers could you Insure if you could offer this advantage? How much would it 
help your organization? 
4—WE GIVE SERVICE TO AGENTS—Every man is given assistance and instruction 
until he is a success—Every man must make good—He is our partner—His Success is 
our Success. 
5—OUR OWN MEN GET ALL OUR GOOD POSITIONS. 
All promotions are made from the ranks of our own agents—Each man has an opportu- 
nity with us—Something to work for all the time. 
6—WE SELL SPECIAL POLICIES which are up to the minute, giving the agent the ad- 
vantage of the “Best Sellers” in the Insurance Market. Every Policy the best we can 
make it. Special Policies for Total Abstainers. 
7—WE GUARANTEE TO SAVE 4 PREMIUMS on a 20 Pay Policy and give dividends 
besides—This Policy is our G. P. A—lIt is our best seller—FOURTEEN MILLION 
OF IT IN FORCE. 
8—WE SELL THE BEST INCOME POLICIES we can make on both Participating and 
Non-Participating plans. A check from beyond the grave is Daddy’s monthly contribu- 
tion to the family. 
9—WE GIVE SERVICE TO POLICYHOLDERS—Wher the policy is placed our Service 
has just begun. Death Claims are allowed within 30 minutes after proofs received at 
Home Office and check immediately issued. No delay—No red tape. This Service 
makes our agents popular. 
10—WE HAVE A FARM MORTGAGE BEHIND EVERY POLICY. No Investments 
are made in any other Securities (except Liberty Bonds)—Rate of Interest 6.2%. 
11—WE ARE DEVELOPING NEW TERRITORY and making new op- 
portunities for our agentt—-WE MAKE THE CHANCE FOR YOU 
TO MAKE GOOD. 
12—We offer to good clean men a LIFETIME CONTRACT direct with 
the Company, giving full advantage of all there is in the business and 
in the best territory in the world. 


To Good Clean Men We Offer Success— 
May We Prove Our Offer? 





INSURANCE 
COMPARY 


PEORIA ILLINOIS 


